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' do more with LEADER 
fine fluorescent fixtures 


Large amounts of light without confusing shadows or 


slare that interferes with sight he Ip everyone get more done, 
every day, in a well-planned, modern business. Office workers 
and plant personnel alike benefit from the right kind of light 


at the right place, at the right time . and production 





is ste pped up all along the line. 


Leader fluorescent fixtures, always a step ahead in design 











Sold and installed by the 
better electrical dealers 


and contractors 


and engineering, offer you the widest possible selection of fine 
luminaires to choose from... for the right kind of installation 
in any situation. Leader quality is your assuranes 

of satisfactory performance. To get 


acquainted with the Leader line 


10-240 








LEADER ELECTRIC COMPANY « 3500 N. Kedzie Avenue « Chicago 18, Ill. 


Leader Electric—Western: 800 One Hundredth Avenue * Oakland 3, California 
Campbell-Leader, Ltd.: Brantford, Ontario, Canada 





as easy as putting a 
blade in your safety razor! 


- you have an electric current 
“blow”, you restore your "ECONOMY DE-LAY" 
Renewable Fuse to its original efficiency by 
inserting an “ECONOMY DE-LAY” Renewal Link, 
in the same cartridge. 


This replacement is quick, easy and econ- 
omical. Takes only a few minutes. Costs 
only a few cents. In addition you have 
time-tested fuse protection, the result of 
“know how” that goes back to 1911. 


Conset ve f recious Br ass and Copper 


Your Electrical Wholesaler has "ECONOMY 
DE-LAY” Renewable Fuses and Renewal 
Links in stock. 


Ask for the ECONOMY Catalog and Price List. 


ELECTRICAL WHOLESALERS—Make sure you 
have adequate stocks of "ECONOMY DE-LAY” Renew- 
able Fuses and Renewal Links in all standard sizes. 


oe NOMS 


RENEWABLE 


CARTRIDGE FUSES! © Reg. U. S. Pat. Office SY RENEWABLE CARTRIDGF fy 
Sp 


ECONOMY FUSE AND MFG. CO., 2717 GREENVIEW AVE. CHICAGO 14, ILLINOIS 


RINCIPAL CITIES 


is5SEW 
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3 Special-purpose bulbs to 
bring EXTRA PROFITS! 


In variety as well as quality, 
you'll agree, Sylvania is a light- 
ing leader. Just see how Sylvania 
helps you get extra business now 
with these bright special bulbs. 


1 The Kitchen Lite .. . a 150- 

watt bulb in regular 100-watt 

size. Fits all standard fixtures. 

? Brings more light to kitchens, 

laundries, garages, playrooms 

The Decorator Lamp ...a and workrooms. Z brilliant 

smart-looking 50-watt lamp for 

semi-indirect lighting. Unusu- 

ally attractive in design and fin- 

ish. Acts as its own reflector. Ex- 

cellent solution to many “bar 
lamp” problems. 


sales idea! 


3 The Superwhite ._ . scien- 
tifically coated inside the bulb 
—— to give soft, evenly diffused 
<% ot cagare » : light. Ideal for dining-room 
“Sz 
—_—_" 3/3 ceiling fixtures, table lamps, and 
Make sure you include these 3 Sylvania “< , Sone Seige Available ia all 
a popular wattages. 
sales boosters in your next order. 


= SYIVANIA 


Sylvania Electric Products Inc.,1740 Broadway,N.Y. 19,N. Y. 
UGHT BULBS; FLUORESCENT TUBES, FIXTURES, SIGN TUBING, WIRING DEVICES; RADIO TUBES; TELEVISION PICTURE TUBES; ELECTRONIC PRODUCTS; ELECTRONIC TEST EQUIPMENT; PHOTOLAMPS; TELEVISION SETS 
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Conduit is Easy to Bend 


CENTRAL 


Pristex Conduit is Eusy to Thread 


CENTRAL 


cians 


CENTRAL 


Choose the conduit best suited to your job from the 
Spang-Central Big 4 Conduit family . . . “Cenlaco”, 
hot dipped inside and out... “Central White”, 
black enameled inside, electro-galvanized outside 
... “Central Black,” black-enameled inside and 
out, and “Central EMT,” lightweight, clear enamel 
inside, electro-galvanized outside. 

The Spang-Central Big 4 are approved by Under- 
writers’ Laboratories and comply with the National 
Electric Code. Spang-Central rigid or lightweight 
conduit is sold through prominent, recognized 
distributors. 
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\\ Division of Thee National Supply Company | 
GENERAL SALES OFFICE 
GRANT BUILDING, PITTSBURGH 30, PA. 


District Offices and Sales Representatives 
in Principal Cities 





aj SQUARE 


~ 
~ 


: » CAUAG oly 4s 
cee» Gontrol Centers 


at left e Control center with main breaker, 
metering panel, 33 combination starters 
and 6 branch breakers. 


: coms) rae re i 


at right e beginning of a 
processing line in the Fairlawn Finishing Company, 
Fairlawn, New Jersey. Square D control center, compact and 
out of the way, provides control of all automatic operations 
in applying water-repellent finish on nylon. 


for ECONOMY - SAFETY - FLEXIBILITY 


ECONOMY in installation because factory assem- 
bly has done most of the work of mounting and wir- 
ing individual motor starters. For easy wiring, large 
vertical and horizontal gutters are front accessible 
without removing units. Economy of space because 
standard 20”W x 20”D x 90"H sections accommo- 
date up to six combination motor starters. 


SAFETY because bus structure is rigidly sup- 
ported on porcelain insulators and is designed 
to withstand short circuits up to 25,000 am- 
peres. Safety because dead front handle mecha- 
nism always indicates true position of circuit 


breaker or switch and can be locked off with one 
to four padlocks. 


FLEXIBILITY because plug-in units may be re- 
moved, added or exchanged at will. Both fusible 
switch and circuit breaker types are available. 
Flexible because standardized sections and units 
are always re-usable after plant conversion. 


Your nearby Square D Field Engineer 
will give you the complete story ... or write for 
BULLETIN 8938. Address Square D Company, 
4041 North Richards Street, Milwaukee 12, Wisconsin. 


| SQUARE D COMPANY 


DETROIT ° 


MILWAUKEE LOS ANGELES 


SQUARE D COMPANY CANADA LTD., TORONTO + SQUARE D de MEXICO, S.A., MEXICO CITY, D.F. 
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CRESCENT IMPERVEX TRENCHWIRE and TRENCHCABLE 
are well known underground cables approved as TYPE “A” 
under CAA Specification L-824 for 600 volts. 

3,000 volt and 5,000 volt cables to the same specification can 
be furnished. Tens of millions of feet have been giving out- 
standing trouble-free service for many years. Write for bulle- 
tins No. 491 and No. 492. 


CRESCENT 


WIRE & CABLE a) 
CRESCENT INSULATED WIRE & GABLE CO. 


TRENTON, N. J. 
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Complete...from A to Ezra! 


YES, SIR, Gedney makes a complete line ...a fit- 
ting that’s exactly right for every job. 

What's more, Gedney fittings are made com- 
pletely in Gedney’s foundry and machine shop. 
Every manufacturing step is under continuous, posi 
tive control. Accurate machining and precision 
threading are assured. Gedney fittings are unbreak- 


GEONEV 
FITTIN 
FIT! 


August, 
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able MALLEABLE Iron and hot dip galvanized by a 
special process. 

It’s no wonder, then, that when you sell Gedney 
fittings you sell complete satisfaction. Your custom 
ers get lasting dependability, 
Write or phone now for the 


and slash their instal 
lation time and costs... 
full Gedney story. 


RKO BLDG. « RADIO CITY + NEW YORK 20 
Foundry, Factory and Shipping Point: Terryville, Conn 





Flexible lighting system that can be 


easily changed without rewiring 


Move or add lights 
anytime, anywhere with 
BullDog Universal Trol-E-Duct 


Duct sections are joined without tools, nuts or screws. Pre- 
febricated and standardized in lengths from one to ten feet, 
they can be dismantled and reinstalled anytime, anywhere 
without scrapping a single part. 


Te tap off power at any point along the slot, simply insert 
twist-out plug and give it a 90° turn. Plugs are grounded on 
steel casing before contacts touch bus bars; narrow-access slot 
protects operator. 


Trolley-type outlets are used where mobility is a prime requi- 
site—such as for small portable tools or for drop-cord lighting 
in stock bins and inspection areas, 


8 


ere et Weis 


Safe, simple, quick! Tap off power from totally enclosed bus bars of any point 
along the continuously slotted duct with handy trolleys or twist-out plugs. 
Universal Trol-E-Duct both supports and supplies current to these fluorescent 
lighting fixtures. 


Meet changing conditions quickly, economically with this 
truly flexible lighting system. 

To move or add lights, simply pick the right spot and 
insert handy twist-out plug or trolley. Every inch of this 
money-saving 50-ampere duct system is a tap-off! Pre- 
fabricated and standardized in lengths from one to ten 
feet, it can be dismantled and moved to a new location 
without scrapping a single part. 

Call in your nearby BullDog Field Engineer for more 
information about this modern lighting system. He will 
be glad to show you an installation near your own plant. 
Or write BullDog direct for descriptive literature. 


BULLDOG ELECTRIC PRODUCTS COMPANY 
DETROIT 32, MICHIGAN — FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA; BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


¢s) BuLLDOoG 


HEADQUARTERS FOR ELECTRICAL DISTRIBUTION 
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JOB-RATED 
industrial 
lighting 

units 


there’s a DYNALITE 


that’s production-right 
for every job... 





THE COMPLETE, UNIFORM, IN-STOCK 
INDUSTRIAL LIGHTING LINE 


at oniiaa eee a ats: @ 6 LAMP TYPES AND SIZES 
MIT( 1. Industrial Lighting unit designec © 4 LAMPHOLDER TYPES 
to put the right light over any production 

; e@ 3 SHIELDING TYPES 


operation. There’s nothing likethe 
Dynalite Line—an unprecedented range of @ 2-REFLECTOR: TYPES 


82 Job-Rated lighting units you can specify THE RIGHT UNIT FOR EVERY JOB 
with confidence for superior light in every 

working area. Advanced features, precision 4,5,8 and10 foot lengths... 2, 
construction for easy installation and main- 3 and 4 lamp units... single, 
tenance, built-in lifetime durability — that’s - tandem end combination 
Dynalite—the complete answer to today’s 
industrial lighting needs. Get all the details 
on this outstanding line now! 


models for standard or alter 
nate-spaced lighting. Contin- 
vous uniform wireway chan 
nel for easy planning of any 
installation light-rated 
for the job. 


COMPLETE ILLUSTRATED 


DYNALITE : MITCHELL MANUFACTURING COMPANY 
CATALOG = 2525 N. Clybourn Ave., Chicago 14, Illinois 


See how MITCHELL Dynalite custom- gaat ® (0 Send Free descriptive catalog on MITCHELL 
fits any industrial lighting job. Send “Dynalite” Job-Rated Industrial Lighting 
today for the FREE Dynalite catalog — 
packed with full technical detail that 
makes it easy tc specify correct indus- 
trial lighting. Write for it now. 


Name 


Firm Name 


MITCHELL MANUFACTURING COMPANY Adéress 
2525 N. CLYBOURN AVE., CHICAGO 14, ILLINOIS City 
in Canada: Mitchell Mfg. Co., itd., 1-25 Davies Ave., Toronto 
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ACCURATE FRICTION TAPE 


Features the best of material care- 
fully‘fabricated to provide maximum 
mechanical protection. Available in 
Standard and A.S.T.M. grades. 


Offers high elasticity, high dielec- Thin caliper plus a combination of 
tric strength and super aging quali- good mechanical and dielectric 
ties. Made in both Standard grade strengths, Recommended for use 
and A.S.T.M.—A.A.R. Specification wherever plastic tape is practical. 


for the electrical industry 

Eva -mest-teltteclaatia tem com slaselsleleMie-lecel-teet mony 
men who have devoted a lifetime to producing 
tapes of superior quality. Every foot is 
carefully made and constantly inspected to 
assure uniform high quality. The sure way 
to complete tape satisfaction is to specify 
ACCURATE by name — every time. Get all 
the facts on ACCURATE Tape now! Just 
call or write the Accurate Manufacturing 
Company, Garfield, New Jersey, for new 
illustrated literature which includes 
complete specifications and technical data 
covering the entire ACCURATE line of 
quality tapes. There is no obligation. 


\ ACCURATE your best buy i in tape 


™, MORE THAN A QUARTER CENTURY OF TAPE SPECIALIZATION 


ELECTRICAL WHOLESALING—August, 


1951 





BECAUSE new prospects for T & B fittings are 
turning up everywhere (7 


“COLUMBUS AND ME 
SURE OPENED UP A LOT 
OF TERRITORY!” 


Smart distributors are finding lots of new 
business these days, way off the beaten 
path. Government contracts and sub- 
contracts are spreading fast — into 

the strangest places. 


A sharp eye on incoming orders 

will spot plenty of leads. An order 

from a new customer— or for a new 
kind of material from an old friend — 
is always worth following up. Chances are, 
it means new business is there — business 
that carries a rating! 


EM AND SELL_THEM 
These new—or “new lodk”— people want 
help and need supplies. The distributor can 
give them both! It pays to tell them —as 
T & B is telling them—about the T & B 
line. Particularly about such new T & B 
fittings as the Self-Insulated Sta-Kon ©Ter- 
minals* that do a top-flight job of preventing 
shorts where space is cramped and service severe. 
New prospects and new fittings add up to new sales! 


* Potent Pending 





REDDY’S helping Distributors set their Course 


with this powerful program on T & B Self-iInsulated Sta-Kons 


HARD-HITTING ADS—Full pages in two col- to the people you want to reach, opening the 
ors, appearing every month in the publications door for you when you call. 
your customers and prospects are reading. PuBLICITY—Lots of it, to supplement and ENGINEERED 


DIRECT MAIL— Letters, folders, data sheets strengthen the story the ads are telling. 











The local T & B representative is ready to give distributors full details on this T & B promotion— and on 
the services of our Field Design Engineers on special requirements. 


THE THOMAS & BETTS CO 


INCORPORATED 
20 Butler Street 
Elizabeth 1, New Jersey 


MANUFACTURERS OF ELECTRICAL FITTINGS SINCE 1898 
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ELEMENTS TO LOOK FORIIN MEASURING LIGHTING FIXTURE VALUES 








First and foremost, QUALITY of equipment to 
assure good lighting performance and long service. 
Then, engineering features that simplify installation and 
keep down to a minimum the cost of maintenance. 








And —important economic consideration —low overall 
cost (cost of equipment, installation and maintenance). 
These constitute VALUE —lighting satisfaction 
You'll find all these elements in Miller lighting equipment— 
rivorescent, Incandescent, and Mercury-vapor — built on an 
8-Point QUALITY standard, on a background of 
107 years’ pioneering and progress in GOOD LIGHTING. 
Proven by thousands of installations in stores, offices, 
schools, factories and public buildings, covering a wide range 
of lighting requirements. 
Light with confidence the proven Miller way. Miller 
field engineers and distributors are conveniently 
located for nation-wide service. 


THE - 3 COMPANY MeriDEN, CONN. 


SINCE 1844 


ILLUMINATING DIVISION: Fluorescent, Incandescent, Mercury Lighting Equipment 
HEATING PRODUCTS DIVISION: Domestic Oil Burners and Liquid Fuel Devices 
ROLLING MILL DIVISION: Phosphor Bronze and Brass in Sheets, Strips and Rolis 
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PARTNER IN 
HALF A CENTURY OF 
ELECTRICAL PROGRESS 





4 
| Iniler ¢@, a . \ 
a PIONEER IN MODERN ALUMINUM FITTINGS 


7 
: 
- a 
7 ae 


Already tested and thoroughly approved in the field, Killark 
fittings are the first major improvement in fittings in over fifty 
years. The result of over seven years intensive metallurgical 
research and design engineering, Killark fittings are made of 
new Alumalloy...to provide a new combination of high 
strength, lightness, safety and uniformity. Corrosion- @nd 
weather-proof clear through, Killark fittings are good for a 
lifetime of service in acid, salt, or chemical atmospheres. And 
actual weather tests, over a ten-year period, have proved that 


Killark Alumalloy fittings ore superior to other metals 


“LOOK AHEAD 


ia ae | 
SOK To KILLARK” 


IMMEDIATE DELIVERIES ON ALMOST ALL ITEMS 


ELECTRIC MANUFACTURING COMPANY 


Vandeventer and Easton Aves. St. Lovis 13, Missouri 


BOSTON 156 Purchase St PITTSBURGH $0 26th Street SAN FRANCISCO 140 Spear St 
SALES OFFICES and syracuse 216 Burnet Ave. CHICAGO $64 West Adams Street LOS ANGELES 412 Seaton Street 
WAREHOUSE STOCKS PHILADELPHIA 121-123 Market St. DENVER 814 Tweltth St. DETROIT 8319 Mack Ave. 
ATLANTA 69 Mills Street, N.W. SEATTLE 4130 First Avenve Sevth DALLAS 1901 Griffin Street 


COLUMBUS 2620 Weisterd Roced MINNEAPOLIS 924 Andrus Bidg. NEW YORK 30 Irving Place 
SALES OFFICES CINCINNATI 49 Central Avenve KANSAS CITY, MO. 614 West 26th Street, BALTIMORE 401 Noll. Merine Bank Bidg. 





why accept less 7 


BALLASTS 


oe 
i 
' 


100 *,| | life for fluorescent tubes! 


Tests show that fluorescent lamps last longer when 
used with a CERTIFIED BALLAST than when 
connected with an improperly designed ballast. 


assure a fu J 


assure rated light output, quiet 
operation and long, satisfactory service. There’s a 
reason for this. It is... CERTIFIED BALLASTS are 
made to precise specifications, then tested, checked 
and certified by Electrical Testing Laboratories, Inc. 


Complete information on the types of CERTIFIED 
BALLASTS available from each participating manufacturer 
may be obtained from Electrical Testing Laboratories, Inc., 
East End Avenue at 79th Street, New York, New York. 
Participation in the CERTIFIED BALLAST program is 
open to any manufacturer who complies with the requirements 
of CERTIFIED BALLAST MANUFACTURERS. 


BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 








2116 KEITH BLDG., CLEVELAND 15, OHIO 
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PACKAGED ITEMS 
cut losses 3-YQYS 


1. Packaged goods stay put, seldom get lost, 
damaged or misplaced. 


2. You have an exact count. Orily one carton 
is ever open for less-than-carton requirements. 


3. Order packing is simplified. No sacks or bags 
are needed, and losses enroute are eliminated. 


Years ago, CONDUIT of COLUMBUS pioneered the 

“packaging of conduit pipe fittings. Since we sell 
exclusively through wholesalers, we know your prob- 
lems. Let us hear from you. 


look for this label 
when you buy fit- 
tings. It is your 
guarantee of uni- 
form quality. 
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for a gun that shoots mud 


HAT electric gun squirts mud into the bottom of 
"Tithe blast furnace to plug it up after the furnace 
is tapped. It operates day-in and day-out—right 
over the molten iron that comes boiling out at 
2500°F. 

The mud gun rotates 180° during its work cycle, 
so the cable is continually flexed. 

And, since part of the cable is right next to the 
blast furnace cooling water, it is exposed to hot 
steam. The cable must withstand graphite, grit and 
an incredible amount of dirt. It would be difficult— 

AMERICAN or impossible—to find tougher operating conditions 
ELECTRICAL WIRE than encountered in this blast furnace mud gun 
operation. 

When asked about the Amerbestos AVC Cables 
used on this gun, the Electrical Engineer at the 
plant said that it had given many times the service 
of any other cable they had ever used. “And,” he 
added, “it has given the least amount of trouble in 
service.” 

So if you have a hot-spot wiring problem, get all 
the facts on Amerbestos. Our nearest District Engi- 
neer will help you pick the best wire or cable for 
your job. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 
TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
SOUTHERN DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


F 
a 
; 


> 


ee 
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| Wire and Cable 
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SELL BETTER LIGHTING FOR BETTER PRODUCTIVITY 
La 


For detailed information, write to 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 
A DIVISION OF CONSOLIDATED ELECTRIC 
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‘contractor - 


COVETa 


Of course, Burndy knows there’s no substitute for 
your salesmen’s personal calls. But Burndy believes 
in providing every assistance to supplement and support your 
salesmen’s personal selling efforts. And that’s particularly 

important now — as the quickening defense effort begins to open up 
new plants and reactivate old ones — enlarging your contractor market 
and making it possible to sell more electrical supplies to more buyers. 


Burndy’s award-winning advertising — direct mail, catalogs, 
wall charts, job estimate sheets, displays, and traveling exhibits — 
constitutes a full selling force of promotional material that will be out 


plugging for you all through 1951... 


helping you sell new accounts, 


hold customers, build business, and maintain good will. 


SERVIT: Split-bolt 
connector that 
holds wires in inti- 
mate contact. Eas- 
ily taped. 


VERSITAP: For tee, 
tap, cross, parallel, 
or end connections. 
Wide conductor 
range. 


QIKLUG: Sturdy 
construction. 1 nut 
to tighten — 1 min- 
ute to install. Many 
tongue variations. 
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SCRULUG: Low- 
cost, corrosion- 
resistant terminal 
for service switch 
and block connec- 
tions. 


oe% 


BURNDY 


NEW YORK 54, N.Y. 


Burndy Canada Ltd., Toronto 8, Ontarie 
Western Branch: Vernon 58, Cal 








TRUMBULL 


& 
‘ ‘ae .— : 
IN SAFETY SWITCHES — Marlin-Rockwell Corporation’s ball bearing factories use 30 


ampere HCI switches as disconnects for high frequency motors used to power internal 
grinders. HCI interior is removable for easy wiring and inspection. No exposed liv. 
parts when switch is OFF and door open. Underwriters’ Laboratories Approved 


SELL NEW SAFETY SWITCH 


for Multiple Applications 


The initial success of Trumbull’s HCI ( High ¢ apacity Interrupter) as a Type 
A safety switch has led to its adoption for use as disconnect in combination 
starters, control centers and switchboards. 

The HCI has many selling points. For example—for the first time in a safety 
switch, magnetic repulsion is used to break load quickly, safely. Double-break 
contacts are projected and withdrawn with piston-like speed and force. The ares 
repel each other and strike against grid pins. breaking into smaller ares which 
cool rapidly, 

The unique are-quenching action provides safety. lengthens contact life by 
preventing pitting. and gives the switch much greater life expectancy. HCI with- 
stands heavy short circuits without damage 


Sell HCI wherever a safety switch or component disconnect is needed. 


DEPARTMENT OF GENERAL ELECTRIC COMPANY 
PLAINVILLE, CONN. 


ELECTRIC 
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IN COMBINATION STARTERS — Rug- 
ged, simple construction of HCI is 
perfec thy adapted to use as disconnect 


in combination starters 


IN SWITCHBOARDS AND CONTROL 
CENTERS — Compact 30 and 60 ampere 
HCI switch interiors can be mounted 
in twin switchboard units (100 am- 
pere HCI takes same vertical space), 
saving trough space and providing de- 
pendable short-circuit protection and 
sure ON-OFF handle indication. 








dugust, 


Our customers have sold us on our troffer line! 
They say: “It's Number One everywhere — 
in quality, comprehensiveness, and price. It's 


great!” 


GUTH Troffers: 


Look how easy it is to install and eats 


SIMPLE, = 
ONE-MAN INSTALLATION 
place the exclusive GUTH 
QM brackets in the ceiling. 
Then one man can push the 
Troffer into place. Brackets 
grip the Troffer automati- 
cally, allowing it to be ad- 
justed for perfect fit and 
fastened with wing nuts. 
That's all—simple, isn’t it? 





MODULAR LENGTHS 
WITHOUT TRIMMING 
Troffers fit ceiling block 
openings in lengths of 2’, 
4’, 5', 6, and 8. 





WIDE OPEN WIREWAY 
wires are pulled through 
quickly and easily. How 
the contractor loves this 
feature! 











MONEY-SAVING MAINTENANCE 


glass framed and eggcrates 
are hinged for easy re- 
lamping and cleaning. 
Slide-in reflectors are easy 
to remove and replace — no 
latches or nuts to bother 
with. Ballast canbe replaced 
without removing fixture. 





Write for 
Bulletin 869-G. 


LIGHTING 


THE EDWIN F. GUTH COMPANY / ST. LOUIS 3, MISSOURI 
teeadlone wm Light..g frnce 1902 


1951—ELECTRICAL WHOLESALING 


UNBROKEN RIBBONS OF LIGHT 


no metal joints — no divider shadows. 


1-, 2-, 3- AND 4-LAMP SIZES 
all with the same cross section — may be 
combined for perfect fit in one “strip”. 


ALL POPULAR LIGHT SOURCES 


top lighting efficiency with Standard, 
Slimline, and Low Brightness lamps —in 
a total of 24 wattage sizes. 





RECORD ass Peace! 


Wipe ee 


UNION 


Bushings! 


Mess production wins 

again! The new high in 

production of Union's Conduit End 
Bushings now makes possible sub- 
stantial savings in wiring with Insulated 


Bushings. 


Since section 3736-B of the 1951 N.E.C. virtually 
specifies insulated bushings where No. 4 wire 
or larger is installed in conduit, Union's Ir- 
sulated Conduit End Bushings have become 


standard item on Conduit wiring jobs. 


Contractors can depend on Insulated bushings 
for their extra protection and safety without 


the deterrent of higher bushing costs. 


In sizes 14%” and up where strength counts, 
be sure you SEE THE CANVAS. Then you know 
that no substitution of a weaker material can 


be made. 


‘ UNION INSULATING Co. 


: PARKERSBURG, WEST VIRGINIA. 


ELECTRICAL WHOLESALING—August, 1951 





cut yourself 


a slice of profit 





Fast-moving Security Friction Tape brings steady sales, healthy 
profits. Its many features attract electricians and contractors alike. 
Strong adhesion, resilient, high in tensile strength, and extremely 
dielectric, Security does the job well. Straight-tearing and non- A QUALITY PRODUCT OF 
raveling. No pinholes to cause dangerous leaks. Don’t get caught 
without Security. 


UNITED STATES RUBBER COMPANY 


TAPE DEPARTMENT + ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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PLASTIX 


ELECTRICAL TAPE 


awys ACTUNED 


A complete line meets customer demand 


for it takes 


NOT ONE...NOT TWO 
..but ALL THREE 
ELECTRICAL 
TAPES 


to meet electrical insulating requirements 


the Dutch Brand ty, 
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@ No one tape can do all jobs—it takes the 
correct tape or the right combination of tapes, 
depending upon specifications and requirements. 
DUTCH BRAND insulating tapes are made 
by specialists in electrical tape manufacturing, 
experienced through years of close association with 
the electrical industry. These men have a full 
understanding of electrical insulating problems. It is 
this experienced background that has produced these 
high quality DUTCH BRAND electrical tapes, so 
well known for over forty years. 
That's why we repeat, it takes NOT ONE... 
NOT TWO... but ALL THREE electrical 
tapes to meet requirements. 


~ VANCLEEE BROS INC. 


Manetacturers . . . Rubber Products .. . Est. 1910 
7800 WOODLAWN AVENUE * CHICAGO 19, ILLINOIS 





can’t buy 


er fittings 
or ones that 


ie cost less 
LZ. to use 


= 
er 


% . 


Cross Section 
Showing 
Indentetions. 





Quicker to use and neater in appearance, Briegel All-Steel 
Indenter Fittings not only make stronger connections but also 
make each job more profitable to the contractor and satisfactory 
to his customers. 


Two Easy Squeezes and they’re set to stay. It is only natural that 
the Briegel All-Steel Indenter Fittings are the most widely used 
E.M.T. connectors and couplings. Contractors the world over 
recognize their cost cutting qualities and the fact that they make 
each wiring job neater, stronger and better. 


All B-M Fittings Carry the 
Underwriters Seal of Approval 


METHO) DISTRIBUTED BY 
The M. B. Austin Co., Northbrook, Ill; 
Te Clayton Mork & Co., Evanston, Ill.; Clifton 
Conduit Co., Jersey City, N. J.; General 
Electric Co., Bridgeport, Conn.; The Steelduct 


Co., Youngstown, Ohio; Enameled Metals, 

GALYVA °« ILLINOIS : Pittsburgh, Penn.; Kondu Mfg. Co., Ltd., 
Preston, Ont.; Wagner Malleable Products 
Co., Decatur, Hl. 
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‘It's Efficient... Economical... 
More Compact... 


OWER 
7LUGIN | 


THEY'RE TOPS for industrial power and 

light distribution . . modern in design, more 

compact, yet flexible, safe, dependable, efficient and economical . . 
almost 100 per cent salvageable. 

Many of the features which made Plugin @ Busduct so popular with 
industry, have been incorporated in the re-designed @ Power Plugin 
... and several new ones have been added. 

The housing, for instance, has been made smaller — only 7” wide — 
enabling it to be used in restricted space. Insulators are new one-piece 
glazed porcelain with steel channel supports riveted into position. 

Sliding type plugin opening covers, new simplified, adjustable, two- 
screw type fasteners for plugin units, two sliding type mounting New one-piece. glazed porcelain 
brackets per section for hanging as desired, silver-plated contact — atenerere catieel 
surfaces with two or four brass jam bolts with phosphor bronze cup 
washers in elongated fastening holes, and attractive pearl grey housing 
finish, are other features. 

Add to these the advantages of plugin outlets every foot of the way 
... providing a ready power source for new or present equipment all 
along the line, thus eliminating long temporary leads, production 
delays and high maintenance costs . . . and you'll agree that &@ Power 
Plugin Busduct is the answer to today’s mighty production demands. 


—_d 


Want to know more about this modern system of power distribution? 
Contact your nearest @ Representative (listed in Sweet's) or write 
to our factory. 
2 Sliding type, easily operated plug- 
Capacities: 250 to 1000 amps, 600 volts AC or in opening cover permits plugin unit 
less with Klampswitchfuz, Shutibrak or Circuit to fit tightly against housing. 
Breaker plugin units for 200 amps or less 


Srank e€dam Glectric Ca. 
P. O. BOX 357 ST. LOUIS 3, MO. 


Makers of BUSDUCT + PANELBOARDS + SWITCHBOARDS © SERVICE 
EQUIPMENT + SAFETY SWITCHES + LOAD CENTERS « QUIKHETER 


Our 60th Year 
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BUILD 


VOLUME ano PROFITS 


en lackhawk 
Jadustries FITTINGS AND FIXTURES ° 


BLACKHAWK No. 600. Watertite Connectors for Service BLACKHAWK No. 711. Service Entrance Cable 
Entrance Cable. Smooth, non-rusting castings fitted with Heads. Cast alloy body with separate cover. 
live rubber grommet for long time protection. Clean, easy Heavy steel cable clamp. Large keyhole for easy 
running threads and tapered point screws for fast installa- 
tion. (Pat. No. 2062400) 


STEEL CLAD WIRE HOLDERS 


Sy ge 
Rae ache 
v 


attachment to building 


BLACKHAWK No. 3626. Heavy steel base and BLACKHAWK No. 3627. Top quality porcelain insulator reinforced 


supporting strap. #22 square shoulder with heavy gauge steel yoke and held together with solid steel 
screw. All parts hot dip galvanized. Por- pin. Porcelain has compression strain only. #22 sharp point 
celain has compression strain only. Smooth 
rounded surfaces protect wire insulation 
Average 45° angle pull test 2000 lbs. REA 


screw has square shoulder swaged to harness and cannot slip. 
Harness is hot dip galvanized. Average vertical pull test 2250 


Approved Ibs. Average 45° angle pull test 1875 Ibs 


Immediate Delivery from Adequate Stocks to Electrical Wholesalers Only. Write for Free Catalog. 


Pf WHEN YOU BUY ASK FOR B-l 
lackhawk* BLACKHAWK INDUSTRIES ovsvaue, iowa 


Entrance Cable Fittings . Fluorescent Brackets . Staples . Cable and Conduit Straps . Yard Lights 


. 
_ Jagestries Box Supports . Connectors . Wire Holders . Locknuts and Bushings . Sill Plates . Conduit Entrance Caps 
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We used Triangle conduit and 

wire all the way through and right 

from the start things went smooth. 

Take the conduit, for instance. 
This Triangle hot-dipped galvanized conduit 
bends easy and what | like best is that it doesn’t 
flake on the bends. We really saved time work- 
ing with conduit like that, 


ELECTRICAL 
DISTRIBUTORS 


Intensive Triangle advertis- 
ing appears regularly in all 
leading electrical maga- 
zines. These advertisements 
always suggest: “Ask your 
electrical distributor!” If you 


4 would like reprints of any 


. & 
- 


and varnished cambric—lots of Triangle’s Glazon. It’s got a 
it! This big stuff is easy to handle . smooth finish and small outside Triangle ad for distribution 
and we saved plenty of time diameter that makes it easy 
there. Every foot was right, nothing to reject. to pull, and it’s free stripping. 


d| We used Triangle power cable On the branch circuits we used 


to your customers and pros- 
pects, just drop us a note 
er contact your Triangle 


salesman. 


THE TRADE-MARK O 


IT MUST BE RIGHT 
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ACME ELECTRIC QUALITY is 


KNOWN 


by the COMPANY it KEEPS 


THIS NAME 


means QUALITY! 


The manufacturers we supply with Acme Electric 
ballasts have one thing in common — to make 
the best fluorescent fixtures that engineering 
skill can design. 

Fluorescent fixture manufacturers, selecting 
Acme Electric ballasts as the heart of their 
product, make their purchases entirely on a 
basis of performance. In ballasts there is no 
eye-appeal, styling, no fancy paint job, no 
weight-factor, no size factor and no bargain- 
rate price. But there are the integral values of 
good engineering and craftsmanship construc- 
tion that result in electrical characteristics exactly 
matching the requirements of the lamps. 
Most fixture manufacturers regularly test bal- 





ERTIFIED 











lasts of several reliable makes. These units are 
comparatively tested for input watts, current, 
volt amperes, power factor; lead and lag start- 
ing currents, operating currents, lamp watts; 
open circuit voltages; ratio peak to R.M.S. and 
temperature rise under constant use. 


With these performance test results a fixture 
manufacturer can readily determine which 
ballast will provide the finest performance in his 
product and maintain his reputation for quality. 
More manufacturers of quality fluorescent 
fixtures use Acme Electric ballast than any 
other kind. Acme Electric ballasts are approved 
by Underwriters Laboratories, Inc. and certified 
by Electrical Testing Laboratories. 


ENGINEERING 


When fluorescent lamps were still 
a laboratory experiment Acme 
Electric engineers were designing 
ballasts to help make this form of 
lighting practical and economical. 
Acme has a vast store of experience 
that has helped many manu- 
facturers develop products that 
provide better performance. 


MANUFACTURING 


By manufacturing ballasts in con- 
tinuous production line quantities, 
precision standards are achieved 
and this way quality can be main- 
tained. We believe that there will 
always be a way to build a cheaper 
product, but we are concerned only 
in methods and materials that will 
enable us to build better products. 


PERFORMANCE 


In every step of production, tests 
are made as each assembly opera- 
tion is completed. This prevents 
hidden errors from reaching the 
completed unit. The final test covers 
a check on input and output elec- 
trical characteristics. This testing of 
each ballast is positive assurance 
that every Acme Electric ballast is 
constructed to match the require- 
ments of the lamps in the fixtures. 


ACME ELECTRIC CORPORATION 


678 Water St. 
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HE Reed-Prentice Corp., world’s largest makers 
Tor plastic injection molding machines, solves 
numerous wiring-protection problems on its 
equipment with flexible Sealtite* Electrical Conduit. 


Where connections are cramped or bends are short, 
Sealtite is far easier to install. Where movement 

is called for, Sealtite permits it; where vibration 
exists, Sealtite absorbs it. Sealtite’s liquid-tight, 
synthetic jacket resists oils, most chemicals, and 
gases. Its tough steel core stands up under impact. 


Sealtite’s adaptability on machines like these is 
only one example of its usefulness. It's equally 
versatile in chemical plants, food processing 
industries, for making cramped conduit installations 
anywhere oe SOF permanent or temporary wiring 
installations. The American Brass Company, 
American Metal Hose Branch, Waterbury 20, 
Connecticut. In Canada: The Canadian Fairbanks- 

In this Model 10 H-32 oz. Reed-Prentice plastic Morse Company, Ltd. 1228 

injection molding machine, Sealtite protects the heating : 

chamber control wiring. 


Let SsEALTITE TPS ICTY MICTICMIE Lie conduit 


simplify your wiring 


Reed-Prentice Model 10 E-16 oz. plastic injection 
molding machine showing plunger end. The horizontal 
Sealtite Conduit carries wiring to 30-hp motor. The 
vertical Sealtite Conduit carries control leads to 
synchronous timer. 


for flexible, liquid-tight 


electrical conduit... 


AN ANACONDA’ PRODUCT 
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Twist 


Never before a vaportight lighting fixture so safe, 
so efficient, so easy to install...so economically 
serviced and maintained! 

Combined in an exclusive “Unit Assembly,” re- 
ceptacle, globe and guard are detachable as a 
single unit instantly, without tools!-Re-lamping or 
cleaning becomes safe, swift and simple. One 
trip up the ladder to exchange assemblies, and 
the job’s done! 

This outstanding new V-51 line includes 18 
different types of rugged malleable iron bodies 
for pendant, ceiling or bracket mounting. Each 
body takes both 100 Watt or 150-200 Watt “Unit 
Assemblies.” Each body, except bracket types, is 
grooved to mount four reflector styles in three 
different sizes. This complete interchangeability of 
parts permits the assembling of 256 complete 
fixtures, using only 32 basic components. 

Reflector is quickly attached or removed for 
cleaning without tools—thanks to exclusive neo- 

prene rubber ring attachment. Shock-absorb- 

ing socket in “Unit Assembly” permits the 
use of standard lamps where costlier mill- 
type lamps were formerly used. 


For full details on this great new fixture, 
write for Bulletin 5-A. 


IT'S ON! 


Sold Through Electrical Wholesalers 


5) APPLETON ELECTRIC COMPANY 


1734 Wellington Avenue ¢ Chicago 13, Illinois 


Branch Offices: NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Bivd. * CLEVELAND, 1836 
Euclid Avenue * SAN FRANCISCO, 655 Minna St. © ST. LOUIS, 227 Frisco Bidg. © LOS ANGELES, 
100 N. Santa Fe Ave. © ATLANTA, 724 Boulevard, N. E. © BIRMINGHAM, 429 Brown-Marx Bidg. 
MINNEAPOUS, 305 Fifth St., S. © PITTSBURGH, 414 Bessemer Bidg. ¢ BALTIMORE, 100 E. Pleasant Sr. 
BOSTON, 10 High Street * DENVER, 1921 Blake Street © PHILADELPHIA, 1017 Cherry Street 
CINCINNATI, 626 Srosdway ° * HOUSTON, 709 M. & M. Oe. * HAVANA, Cubo, Malecon No. 9. 


Re<id. 


t Bingh Dollas, h lis, Kansas City, Orlando, 





eee New Orleans, Seattle, Portiand, Ore. 


Export Representatives: international Standard Electric Corp., 67 Broad St, New York 4, N. Y. 


Ps gf - a.) ae 


EXCLUSIVE UNIT 
ASSEMBLY! 


© 


PAT. APPLIED FOR 


NEW-INSIDE AND OUT 


Sectional View Shows Outstanding New Design 
and Operating Principles. 


Malleable iron fixture body. 

Connecting block with spring leaf contacts. 
Neoprene rubber ring holds reflector. 
Vaportight gaskets. 

Globe and guard adapter body. 
Shock-absorbing socket. 

Snap-on type guard. 

Vaportight globe. 


ooococeo°o 


APPLETON 
ELECTRIC 
PRODUCTS 











STRAWS 


THE NEW DEFENSE PRODUCTION ACT * The new controls law is a milder 
version of the Defense Production Act of 1950, but it still packs plenty of authority. 
Controls over materials and production remain virtually unchanged, while roll- 
backs from current price levels are just about out. Consumer credit and rent controls 

are relaxed. 

The biggest change affected price controls. Under the so-called cost-plus amend- 
ment, manufacturers must still continue to price according to OPS orders. But they 
can ask for and get relief which gives them a price equal to the highest price between 
January-June 1950 plus all cost increases up to July 26. 

However, barring a new rush of scare buying, Washington economists guess 
there won’t be more than a point-a-month increase in the consumer price index in 
the next few months. 

It will be some time before the full impact of the new law can be gauged. Here’s 
a run-down of some of the important changes: 

Inventory accumulation—President has authority to make exceptions in the 
interest of the mobilization. 

Plant expansion-—additional equipment can be installed in existing Government 
plants, but President Truman has no blanket authority to build new plants. 

Condemnation—supports the President’s authority to take over facilities needed 
for defense purposes. 

Government purchases of materials—President gets new authority to purchase 
and contract for materials for resale. Contracts can be made up to 1962. 

Penalties—buyers may collect from violators of price ceilings amounts up to three 
times the amount of overcharges ; $10,000 limitation is removed. 

Regulation W—regulations may not require more than the following down pay- 
ments nor fewer than the specified number of months to pay the balance; autos, 
33% percent down, 18 months; household appliances, including radio and tele- 
vision, 15 percent down, 18 months; trade-ins permitted to be counted as required 
down payment. 

Home repairs—regulations on alterations, repairs, improvements may not require 
more than 10 percent down or less than 36 months to pay. 

Small Defense Plants Administration—new agency cuts across powers of existing 
agencies. SDPA gets $50 million drawing account from Treasury to be used to 
help finance small companies after military contracts. SDPA can claim any military 
contract, parcel it out in sub-contracts to companies it chooses. It will certify com- 
panies as being eligible bidders, eligible for loans. Also has other broad powers to 
gear more defense orders to other than biggest companies. 


STEEL SHORTAGES RESTRICT CONSTRUCTION * Structural steel shortages 
may cut future construction to lower levels than defense officials estimated two 
months ago. If the nation holds to its defense program, tue physical volume of 
construction in 1952 will likely be only about 70 percent of the 1950 volume—not 
80 percent as forecast recently by mobilization director Charles E. Wilson. 

Later scrutiny of structural steel requirements has cast severe doubts on the 80 
percent estimate for overall construction in 1952. The doubts are sharpened by the 
estimates of supply vs. demand for the final quarter of this year. It appears that 
construction could approach the 80 percent level in 1952 only if designers turn 
quickly and energetically to substitutes for structural steel. Even then, it is doubtful 
if the physical volume for the year could reach 80 percent of 1950. 
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Not a ton of additional rolling capacity for heavy structural shapes is being added 
by the steel industry as it increases its ingot capacity from 100 million tons to 118 
million by 1953. Production of structural members is about 400,000 tons a month. 
Requests for structural steel in the fourth quarter of this year, under the controlled 
materials plan, are nearly double the anticipated output for the same three months. 
Demand will run heavily in excess of supply for the following two quarters—up to 


July 1, 1952. 


FREEZE ON TV STATIONS MAY END SOON © The “gold rush” to get tele- 
vision station licenses may start by the end of September. This was the prediction 
of Federal Communications Commission’s chairman, Wayne Coy, made before 
members of the Senate Interstate and Foreign Commerce Committee recently. With 
over 400 applications for new TV stations already on file, an additional 400-500 
could be expected immediately if the Commission decides to lift the ‘freeze,’ Coy 
stated. 

If the “freeze” is lifted by the end of September, Coy estimated that a new 
station might get on the air by Labor Day of 1952—certainly no sooner. Applica- 
tions for licenses will be given first in areas with no television facilities, then heavily 
populated areas with only one station, etc. 

Coy told the Senate Committee that there will probably be about 1,500 television 
stations within five years,and about 2,500 within 10 years. The maximum number 
possible is approximately 3,000. 


COPPER SHORTAGES s Copper shortages are the big headache for Government 
officials trying to provide sufficient metals to maintain the production schedule for 
heavy electrical equipment. 

CMP helped to increase the third quarter supply of copper slightly for engines, 
turbines and generators.- But the new allocations system has meant no increased 
copper for transformer, bus-bar, switchgear and pole line hardware production. 

Curtailed production of these items, as now appears likely, could seriously inter- 
fere with the whole electric power expansion program. Controlled materials provided 
for the power plants and the transmission system would be wasted unless materials 
are also available for these vital links in the system. 


FLOOD AREA REHABILITATION a The National Production Authority has 
emphasized that distributors who ship relief and emergency supplies into the flood 
area will be given every assistance by NPA in replenishing their stocks depleted 
for that cause. 

For the past month a team of industrial specialists representing the National 
Production Authority has been completing a survey of the Kansas-Missouri flood 
area and setting up machinery for rendering assistance in obtaining rehabilitation 
supplies. 

The nine-man team, headed by Malcomb McComb, special assistant to the NPA 
Administrator, is working with state and local authorities and industry. 

NPA is particularly concerned over the salvage, repair and restoration of tele- 
phone lines, water and electric power transmission facilities, industrial production 
plants, agricultural equipment, water damaged stocks of merchandise, and residential 
and other community facilities. 

The team of specialists has been given full authority to issue emergency priorities 
for procurement of supplies and materials. They also are authorized to issue direc- 
tives to assure immediate shipment of materials needed for relief purposes, or to 
otherwise reduce flood damage. 

NPA pointed out that damaged equipment should be examined by competent 
repairmen before any attempt is made to re-use it. In many instances, drying out, 
cleaning of the equipment and checking it carefully will be all the repair necessary. 


(Washington, D.C.—August 2, 1951) 
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Type FSQX Explo- 
sion-Proof and Dust- 
Tight Plug and Re- 
ceptacie with inter- 
locking safety switch. 


Vented Type EVX 
Explosion-Proof 
Lighting Fixture. 
10% more light, 
30% lighter in 
weight—cooler 


The Appleton 
Seal-Line Switch 
Unilet is a comti- 
nation switch hous- 
ing ond sealing 
unit. Completely 


When released in a flammable atmosphere, the 
tiniest electrical spark can reduce the greatest in- 
dustrial plant to worthless ruin. To guard against 
this sudden disaster, Appleton explosion-proof 
conduit fittings and fixtures are expertly designed 
to completely seal off dangerous arcs that lurk in 
the wiring systems of chemical planis, oil refin- 
eries, hospital surgeries—wherever explosive or 
flammable vapors, dusts or gases are present. 
Appleton Explosion-Proof equipment is easy 
to install and service. And among the hundreds of 
fittings and fixtures in the complete Appleton line 
is an explosion-proof fitting exactly suited to 


explosion-proof 
without additional 
sealing fittings. 


Pat. No. 
2,208,558 


operating! , 
Pat. Sto, your customers’ needs. P 
2,530,135 s ais - 

No matter what the lighting or wiring re- 
quirements—explosion-proof or otherwise, sell 
Appleton, supplier to American builders for 


nearly half a century. 


service fectures ~~ 
Type EFU 
Fivorescent L 
1@ them foremost in design — 
ent lighting for hozardeus j 8 


APPLETON 
ELECTRIC 
PRODUCTS 
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Sold Through Electrical Wholesalers 


LETON ELECTRIC COMPANY 
Opes 1734 Wellington Avenue + Chicago 13, lilinols 


Branch Offices: NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Bivd. * CLEVELAND, 1836 
Euclid Avenve * SAN FRANCISCO, 655 Minna St. * ST. LOUIS, 227 Frisco Bidg. * LOS ANGELES, 
100 N. Senta Fe Ave. * ATLANTA, 724 Boulevard, N. E. © BIRMINGHAM, 429 Brown-Marx Bidg. 
MINNEAPOUS, 305 Fifth St, S. © PITTSBURGH, 414 Bessemer Bidg. * BALTIMORE, 100 E. Pleasont St. 
BOSTON, 10 High Street * DENVER, 1921 Bloke Street * PHILADELPHIA, 1017 Cherry Street 
CINCINNATI, 626 Broodway * HOUSTON, 717 M. & M. Bidg. * HAVANA, Cuba, Malecon No. 9. 


Resident Representatives: Binghamton, Dollos, indionopolis, Kanses City, Oriendo, 








Milwaukee, New Orleans, Seottie, Portiend, Ore. 
Export Representatives: international Stonderd Electric Corp. 67 Brood St, New York 4, N.Y. 


NOW! GE BALLASTS ARE SOUND RATED 


SOUND-RATING: G. E.’s new classification of ballasts to 
guide you in the correct application of fluorescent fixtures. 





HOW G-E SOUND RATING WORKS 


IF THIS IS YOUR APPLICATION ... ... AND YOUR AVERAGE AMBIENT NOISE LEVEL IS HERE’... 


USE A BALLAST 





m~@ ¢ Broadcast Studio eager To a te 
7) » Church SBP gS ace 8 =) 20-24 decibels 
Country Residence |" 





Evening School : cans: uaremimereacres 
City Residence be ee eee =26-30 decibels 
Quiet Office " ee 





Average Residence }, 
Public Library 
Study Hall 











| Classroom 38-42 d 


2 ecibels 
Professional Office 





Noisy Residence 44-48 decibels 
Business Office 














Store 
Noisy Office 50-62 decibels 


Factories 











* Average ambient noise levels in decibels, measured with standard 40-decibel weighting network. 


4 new toolto help you build greater customer 


satisfaction by minimizing noise complaints 


Every fluorescent ballast has a normal, magnetic hum. But now, for the 
first time, you can know the relative sound level of the ballast before 
you buy. For G-E engineers have pioneered a system for measuring 
ballast sound levels accurately. These measurements have led to six 
classifications: from “A”—extremely quiet, to “F”—quite audible. This 
means that you know, before installation, which ballasts are right for 
any given application — whether it be church, school, noisy factory 
area, or any one of a wide range of other locations. 

Take the first step toward eliminating customer complaints about 
objectionable noise. Write for GEA-5672, a four-page bulletin which 
explains Sound Rating in detail. A reprint of recent technical informa- 
tion (GER-36) is also available. Write Section 412-93, General Electric 
Company, Schenectady 5, N. Y. 


GENERAL ELECTRIC 


412-93 
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MAGNETIC ACTION GIVES MURRAY CIRCUIT 
TWO DISTINCT ADVANTAGES 


Z After tripping to “off, service can be restored quickly. 
In most cases, the use of Murray Breakers means that service can be restored I0 to 100 


times faster than circuit protecting devices which do not employ fully magnetic action. 


4 Murray Breakers always carry full load regardless of temperature. 
Night and day, there are “hot” spots in any group of industrial buildings— overhead 
heaters, spot heaters, radiators, baking tunnels, furnaces, etc. Because Murray Circuit 


Wy Breakers are fully magnetic, they trip only on short circuits or overloads. They always 


bi carry the full load, regardless of temperature. They never need ““derating.” 


ypag” 


Your Customers Will Want More Information! Send for the Folder. 


Write for descriptive folder—clip out the coupon for the 

complete story of Murray Breakers and Load Centers. 

MURRAY MURRAY MANUFACTURING CORPORATION 
1250 Atlantic Avenue, Brooklyn 16, N.Y. £2 

MANUFACTURING 

CORPORATION 


1250 ATLANTIC AVENUE 
BROOKLYN 16, NEW YORK 


Entrance & Meter Equipment * Magnetic Circuit Breokers 


Please send me folder describing the Murray Circuit Breaker line. 
Nome__ 
Position 


Compony— 





Current Limiting Reactors * Crows’nest Aerio! Lodders Address 
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7-Tamelel@ mt r-yi yy 


in the 
neral Line 





Extensive Line Of Branch 
Circuit and Residence 


Panels 











A Complete Line of Wea 
therproof and Raintiaht 
Service Equipment and 


Safety Switches 





General Switch Corp. 


One of the Leading Manufacturers of 
SERVICE ENTRANCE EQUIPMENT 
I | ( 
ENCLOSED SAFETY 
\ { 
BRANCH-CIRCUIT PAN 
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..-including 
A COMPLETE line of 
ENCLOSED SAFETY SWITCHES 


Check off the 


| a ones you know 


TYPE A ENCLOSED SAFETY SWITCHES .......... 
H.P. rated. 30 to 1200 Amps, up to 600 V. Fusible (with or 
without groundable solid ‘neutral) and non-fusible, for 2, 3, 4 
and 5 poles. Positive switching mechanism—quick-make and 
quick-break. Interlocking cover. 


TYPE C ENCLOSED SAFETY SWITCHES ......... 
H.P. rated. 30 to 200 Amps, up to 600 V. 400 and 600 Amps 
up to 250 V. Fusible (with or without groundable solid neutral) 
and non-fusible, for 2, 3, 4 and 5 — Positive switching 
mechanism—quick-make and quick-break. 


























TYPE D ENCLOSED SAFETY SWITCHES 


. o_O a ee ee 
H.P. rated. 30 to 600 Amps, up to 250 V. Fusible (with or 
without groundable solid neutral) and non-fusible, for 2, 3, 4 


and 5 poles. Spring actuated quick-break. 
For Plug Fuses 


ok 
H.P. rated. 125-250 V. Fusible (with or without groundable 
solid neutral) and non-fusible for 2 and 3 poles. Snap-action, 
toggle actuated. Dependable, full-floating contacts. With or 
without dead front plate. Also available—Dual Water Heater 
Switch—Two 30 Amp, 2 pole, plug fuse toggle switches in one 
cabinet. 

Sv epee wee eases evesss 


H.P. rated. 125-250 V. Fusible (with or without groundable 
solid neutral) and non-fusible for 2, 3 and 5 poles. 


RAINTIGHT ENCLOSED SAFETY SWITCHES....... 
H.P. rated. 30 Amps (plug or cartridge) to 200 Amps. Fusible 
(with or without groundable solid neutral) and non-fusible for 
2, 3 and 4 poles. 


DOUBLE THROW ENCLOSED SAFETY SWITCHES ... _ 
30 to 600 Amps, up to 600 V. Fusible and non-fusible for 2, Cat. No. 634 PWX, 
Dual Water Heater Switch 


3 and 4 poles. 


























Cat. No. R 63 Cat. No. R32P 


























— oo oe 
= — 


we 
NEW CATALOG— Hi rite = 


for your free copy today. “ : “General Switch Corp. ae oa 
® 
45 Roeblirtg Street, Brooklyn 11,N.Y. © 


Please send me new Catalog No. 5107 and 
latest price list. 


neral NAME 


ADDRESS 


L 


Switch Corp. 


45 Roebling Street Brooklyn 11, N. Y. 


CITY 


STATE 
in Every Major City 
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for the long service view U} 


Weatherproof Service Entrance Cable 


Smvacine*, Anaconda’s comple tely new service entrance cable, 
offers greater ce pendability, longer lite and higher resistance to 


weather. Here are the four reasons why! 


TRUE URC SATURANT and finishers provide durable fibrous covering with 
unexcelled weathering properties 

TOUGH NEOPRENE TAPES cover each individual conductor... increase resist- 
ance to heat, moisture and weather! Two colors, black and 
red, give the preferred means of colored conductor iden- 
tification. 


GLASS AND COTTON combination over-all braid covering provides higher 
resistance to deterioration and adds life to the covering. 

SILVER FINISH ,COATING provides clean handling and an attractive surface 

. makes a greatly improved base for house paint ... makes 

doubly sure the URC saturant and finishers will not discolor 

externally applied paints. 513624 


‘the right cable for the job 


~ + % 
POWER UP 


Seeeas AN ACON pA WIRE AND CABLE 
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Needed—Creative Salesmanship 


There is nothing wrong with today’s inventories 
that a little creative salesmanship can’t cure. The out 
break of hostilities in Korea was a signal for every 
manufacturing plant and factory in the United States 
to commence turning out as much production as pos 
sible. It was a period of “scare production.”’ Manu 
facturers recalled only too well the days of scarcities 
and allocations that followed World War II. This 
time, they intended to have on hand enough inventory 
to carry them through a period when defense orders 
would be demanding all their facilities. Now, with in 
ventories uncomfortably high and a Korean truce 
expected, the pressure is mounting rapidly for some 
relief from the surplus of goods backed up in retail 
and wholesale warehouses. How quickly this pressure 
is eased depends largely on creative salesmanship. 

Most wholesalers and retailers are determined to 
liquidate at least part of their present heavy inven 
tory. Consumers, hoping for a downward trend in 
prices, are equally determined to hold back on pur 
chasing. 

Here, then, is a situation whereby the electrical 
wholesaler salesman can demonstrate his ability, 
knowledge and value to this industry by doing an 
alert, creative seiling job. 


* 
Don’t Just Look For Smokestacks 


Small business firms throughout the United States 
received 46.2 percent of the dollar value and 71.6 of 
the number of contracts awarded by the Army Quart 
termaster Corps. during the eight months ending 
April 30, 1951. The interest of small businesses has 
been given a great deal of consideration by the De 
fense Production Administration, as well as Congress. 

Extensive measures have been taken to assure small 
business a reasonable share of the defense dollars. 

Recently, the DPA proposed that it be permitted 
to award contracts on the basis of “responsibility” 
rather than “lowest bid.” Further help is being given 
to small business by DPA in awarding contracts to 
prime contractors, whether lowest bidders or not, who 
have indicated that they will sub-contract appropriate 
work to smaller concerns 


* 


De-Confusing Delivered Pricing 


Earlier this year the Supreme Court in deciding 
the case of Standard Oil Co. vs. Federal Trade Com- 
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mission rejected FTC's content: 
meeting of competition could no 


gainst price discrimination ch 
Realizing that a future cour 


nd in order to cl 


arding the validity practices, 


Cong has been considering would 
make the Supreme Court's decisi 
The purpose of the bill is 


doubt that, unde 


< nnplete defense to 


Robins 


for the seller to show that 
been made in good faith to meet 


ta competitor 


* 


, ran . ‘ 

Where Are The Salesmen? 
rhe answer to that question 

might be—on vacation, a practi 

heartily endorse. Away from his 

completely from the daily routine 


summertime pause in the year's 


opportunity to recoup needed stt 
‘ 
t 


enthusiasm. Even more important, 

a chance to reorganize oursel 

} lans and approaches We sho 

days anxious to be back int 
rsting with reney 


he pursuit ot 
* 
**Atomic”’ Golf Balls 


Speaking of vacations, we note with « 
joy an announcement that the atomic sciet 
tackled one of the world’s most vexing probl 
to find lost golf balls. The New Jersey 
reports that scientists embedded a minute 
radioactive zinc in a few golf balls. Golf p 
were prevailed upon to drive the “atomic” bal 
heavily wooded area. Then, the caddy. equipped v 
headphones and a Geiger counter, walked 

“rough” and found each ball by the tell 

its radioactive zinc 


Unfortunately, no commercial producti 


eagen 


EXECUTIVE EDITOR 


at present 
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Hatter 


7 (5 
TAs Bate 
folks from - 


yj neys 
Walt | snes 


aa | 


in V WON EE AND 


copy 


v xx 


will help you sell 
General Electric’s 


ALL is the big lamp bulb selling time for your 
agents. And to help them make the most of it, 
General Electric has brought all the charm and 
appeal of Walt Disney’s newest movie, “Alice in 
Wonderland’’, into the G-E Fall Lamp Promotion! 


The promotion is timed to hit just when Holly- 
wood’s publicity for the picture is in full swing. 


Backed by Powerful 
Advertising and Merchandising 


|Soturday Evening Seek \| 
and Life Magazine 


Gemenar BH rrecraie 


ds featur- 
ll page, full color a 

es ice and her friends “o 
urge folks to buy lots of G-E 
lamps during this big promotion. 


Jp 
Radio and 


Point-of-Sale 
Television 




















Spot radio an 
ing TV show. 


millions of pote n 
ers. . 


d the Fred War- 
- both reaching 


tial lamp buy- 
- will feature the ‘ ‘Alice 


in Wonderl: and”’ promotion aos 
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General Electric’s big, colorful 
counter cards, streamers, _ 
cards will help your age nts se 
more lamps thanever before. 





eee 


, 1951 





WONDERLAN 


more lamp bulbs in 
Fall Promotion! 


\ 
There’ll be hardly a customer in your agents’ stores V4 
who won’t have heard of Disney’s “‘Alice”. And 
General Electric’s national ads will feature Alice and -- 
her friends, G-E radio and TV commercials will be y 4 —s 
\ ry 


keyed to the “Alice in Wonderland” theme, and 
G-E point-of-sale materials will be full of Wonder- 
land flavor. It’s a natural—a sure-fire volume builder 
for your Fall lamp sales! 


Here's an easy way 
to make sure “Alice” 
pays off big for you! 





URGE YOUR AGENTS 
TO PUT UP THE DISPLAYS 
THEY'LL GET FROM G-E 


about Sept. 8 








Display package will arrive | 








GENERAL @@ ELECTRIC 
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SINGLE POLE 
The Multi-Breaker for mini- 
mum needs. Ask for MO] 


TWO POLES 
The Multi-Breaker for small 
homes. Ask for MO2 


FOUR POLES 
in a single block. 
One and two pole combina- 
tions. Ask for MO4 


Everything you need 


‘Everything you want 


4 POLES BASIC 
5-6-7-8 POLES 





Made by adding single pole 
units. Ask for MO8 


4 POLES BASIC 

UP TO 20 POLES 
Made by adding four-pole 
“plug-in” units. Ask for MO20 


4 POLES BASIC 

UP TO 12 POLES 
Made by adding four-pole 
“plug-in” units. Ask for MO12 


UP TO 20 CIRCUITS FOR ALL DOMESTIC PROTECTION NEEDS 


These six Cutler-Hammer Multi- 
Breakers that provide from one to 
20 circuits meet all domestic protec- 
tior needs... small homes, medium 
size homes and large homes. The 
fundamental unit is a block with four 
single pole breakers of various capac- 
ities. These blocks (plus the use of 
single pole ‘“‘ad-ons’’) can be com- 
bined to provide any combination as 
shown in the pictures above. You 
carry a small stock and you make up 
the Multi-Breaker you want—/for 
the job—on the job. 


42 


These Cutler-Hammer Multi- 
Breakers offer you and your cus- 
tomer every wanted feature... cir- 
cuit interrupter that needs only the 
touch of a little lever to restore serv- 
ice, “‘slow-fast’’ thermal magnetic 
element that is slow to act on safe 
overloads but acts instantaneously 
even on low value short circuits (a 
standard feature that is provided at 
no extra cost), safe, factory-sealed 
mechanism, attractive appearance 
that harmonizes with modern archi- 
tecture...and world-famous 


Cutler-Hammer dependability. Car- 
ried in stock by reliable wholesalers 
everywhere. C JTLER-HAMMER, Inc., 
1327St. Paul Ave., Milwaukee 1, 
Wisconsin. 


CUTLER-HAMMER 


MULTI“ BREAKER = 
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With or 
For taps, dead-ends, parallel connections, etc., in any location. Can be furnished without 
retainer 


in bronze or aluminum. Re-usable over and over. 


PENN-UNION ELECTRIC CORPORATION, Erie, Pa. 


Canada: Dominion Cutout Company, Ltd., 250 Richmond St. West, Toronto 


| PENN-UNIO} 


— ~ — 
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SAFE * DURABLE » DEPENDABLE 


Heavy Duty Plugs ana 
Receptacles 


FOR PORTABLE ELECTRICAL EQUIPMENT 


Pyle-National plugs and receptacles are built to withstand the most 
severe operating conditions, as proven by years of remarkably depend- 
able service in a wide variety of industrial applications. The many sub- 
stantial construction features of this extensive line of plugs and re- 
@eptacles and the high quality of materials and workmanship insure 


safe operation, uninterrupted service and long life. 


QuelArc* e Circuit Breaking Series Unique partitioned in- 


sulation provides long insulated paths through air and across surfaces 
for exceptional protection in these current rupturing devices. Cast 
metal housings, high grade insulation and individually renewable 
contacts insure long service life. Ratings 20, 30, 60, 100 and 200 amperes, 
250 volts DC, 600 volts AC—2, 3, and 4 pole—grounded through shell or 
extra pole. Threaded cap, plain and hinged spring door housing styles 


are available. 


*TRADEMARK REG. U. 8. PAT. OFF 


Interchangeable reversible contact units. 
» 2, 3, 4, 6, 8 pole 


I 


Triploc * and Multiple-Circuit Series 


A line of exceptional versatility, unequalled 
in the heavy duty field, with a virtually 
unlimited number of assembly combina- 
tions for varied applications. Offers a selec- 
tion of 1, 2, 3, 4,6 and 8 pole contact units 
which are interchangeable and reversible in 
any single set of housings. Many types of 
housings available of pressed steel with 
automatic lock and of cast metal threaded 
for watertight gasket seal. Multi-Circuit 
housings with 2,3 and 4cortact units avail- 
able for combinations up to 32 poles. Ratings 
15 and 20 amperes, 250 volts DC, 460 volts AC 

circuit breaking. Pressed steel fusible and 
fuseless plugs measure only 1'\%¢" outside 
diameter. 


Midget Triploce series same con- 


struction features as Triploc except for 
much smaller outside diameter of plug 
shell—only 1". Interchangeable and re- 
versible contact units—2, 3 and 4 pole —are 
of the flat blade type. Rated 10 amperes, 
250 volts; 15 amperes, 125 volts. 








NLA ELTAES": 


fart 


General Purpose Series Available 


with cast metal housings in many types for 
circuit breaking and disconnect service. 30 
amperes, 125 volts DC, 250 volt AC—1, 2, 3, 
4, 5 and 6 pole. 60 amperes, 250 and 600 
volts—3, 4 and 5 pole. 100 ampere, 250 and 
600 volts—2, 3 and 4 pole. Also many special 
types, fusible and fuseless, for varied ap- 
plications. 





THE PYLE-NATIORAL COMPANY 


1352 NORTH KOSTNER AVENUE, CHICAGO 51, ILLINOIS 


BRANCH OFFICES AND AGENTS in principal cities of the United States and Canada. * EXPORT DEPARTMENT 


International Rail Supply Co., 30 Church St., New York. « 
CONDUIT FITTINGS ° FLOODLIGHTS TURBO-GENERATORS 
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CANADIAN AGENT: The Holden Co., Ltd., Montreal 
GYRALITES 


MULTI-VENT AIR DISTRIBUTION 
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ELECTRIGAL 


WHOLESALING 


THE NATIONAL MAGAZINE OF ELECTRICAL WHOLESALE DISTRIBUTION 


AB McGraw-Hill Publicetion 

















PRAG 
MONTHLY 
“SALES 








The position of these monthly index indicators is determined 
by tabulation of hundreds of reports from an identical group 
4 wholesale distributors, located throughout the U. S., who 
furnish reports regularly. The figures are compiled for Exre 
RICAL WHOLESALING by the Bureau of the Census of the U. 5 
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Electrical Wholesale 
Distribution 
For the Month of May 1951 


sales of electrical goods wholesale 


SALES Ma; 


all classes combined, dropped 5 per cent below the pre 
vious month in a decline contrary to the usual seasonal 
trends. However, sales were up 7 per cent above May 
a year ago. 

of full-line wholesalegs 
dropped 4 per cent under the previous m mth and ap- 
wWlesalers decreased 10 pér 
cent was reported by wiring 


By class of house, May sales 
pliances and specialties wl 
cent. But a gain of 5 per 
materials distributors 


Compared with May 1950 sales, full-line wholesalets 


supplies and constructior 


indicated a gain of 11 per cent and wiring suppliés 


and construction materials distributors an increase of 


37 per cent. Appliances and 


specialties distributors 
reported a decline of 20 per cent 
otal May sales of all electrical goods wholesalers 


a drop of $23 


were estimated at $471 million, 


\pril, but $20 million above May 1950 


1 
CLOW 


INVENTORIES \t the end of 1 ntories 


(valued at cost) were reported to hay ll per 
cent above the previous mont! | 

\ll classes of houses reported inct su TN l riés 
for May 1951. Inventories were 
13 per cent overt 


\pril 
] 


materials distributors up 


full-line wholesaler 


1 


WITIng: suppiies 


ructior 


} le; hol ] 
and speciaities wholesale 


Compared with the same month 
] 


ever ill classes reported incre 





PLUG INTO THIS BIG 


Now G-E Lamp Division and Monowatt bring 
you two new developments for table lamps. 


WEW &B 


G-E 3-LITE R-40 BULB 


provides far better 
light in table lamps 


$1.15 plus tax 


THE FEATURES 


G. E. brings together three sales features in 
one bulb for table lamps: 

1, New shape directs light both upward 
and downward... gives indirect over-all 
light, makes seeing tasks easier. 

2. New inside white finish—the “Q” coat 
—diffuses light evenly, reduces glare. 


3. Three brightness levels—150, 100 or 
50 watts. 


Featured in the newest portable lamps, 
this indirect 3-lite can also be enjoyed in 
old lamps by converting them with the 
Monowatt adapter. 


NEW 


MONOWATT 
IMPROV-A-LITE 

. +» converts table lamps 
for 3-way light 


approximately $1.69 


A DEPARTMENT OF GENERAL ELECTRIC COMPANY 


ONOWAIT 
v 


Easy To Install—Improv-A-Lite makes it 
easy and fun to rewire lamps for 3-way, 
indirect light. 


Kit includes an already wired socket, and 
Monowatt’s new Quick Clamp Plug (just 
clamps on the end of the wire). No elec- 
trical connectioas to make. 


Now your customers can have just the 
right amount of light from their present 
table lamps for reading, entertaining, TV 
. +. any occasion. 
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DOUBLE PROMOTION 


<q . 


Commences with 
2 Big Dominant 
ads in the 


POST 


mur e™ “ 
o Y 


Sept. 29, 1951 


\ PLOS famous 


FRED WARING 


—— TV SHOW 
October 7th 


YOUR MERCHANDISING HELPS 


1. TWO POINT-OF-SALE DISPLAYS 


3 PANEL DISPLAY UNIT — 28” x 20”. 
Flashing light, behind lamp shade. Bulb and 
Improv-A-lite are mounted in position from 
stock by retailer. 


DEMONSTRATOR—11”" x 14”. Comes with 
improv-A-lite. Add bulb from stock. Available 
at cost of improv-A-tite. 


2 “HOW TO WIRE 
* LAMPS" 16 page 
booklet tells your customers 
how to convert their present 
lamps and make new ones. 
Shipped in reasonable 
quantities, no charge, with 
orders for improv-A-tites. 


ADVERTISING 

* SUGGESTIONS 
Mats: 2-3 col. x 10"; 2-2 
col. x 6”; 1-2 col. x 8” 
Radio Spots: | minute 
announcements; 35 word 
chain breaks 
TV — 50-second commer- 
cial available on film at all 
lamp Division District 
Sales Offices 


ENVELOPE 
© STUFFERS 
Describe the advantages 
of bulb and Improv-A-tite. 
Available in quantity at 
cost of $.45 per hundred. 


WIRE 
LAMPS 


cemgnes @ hincrme 


You can put your confidence in— 


GENERAL @@ ELECTRIC 
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Your 
Promotion 


Plan 


For table lamps, the indirect 
3-lite is the bulb of the 
future. So outstanding are 
the advantages that your 
customers can look forward 
to years of steady sales of 
the bulb and Improv-A-Lite. 
Here's how to help them 
get started: 


1. See that they have 
adequate stocks of bulbs 
and Improv-A-Lites. 


2. Urge them to use the 
merchandising helps 
especially the displays and 
““How to wire lamps” 
booklets. Test promotions 
indicate that people con- 
sider these products a few 
days; come back later to buy. 
Steady display does it.” 
3. Keep your customers 
posted on Improv-A-Lite 
promotions being con- 
ducted by their utility. 
Such promotions will help 
bring customers into their 
stores—perhaps they will 
want to tie in. 


Help them... 


Be Ready 


Sept. 26th to Oct. 10th 
From POST date through 
Fred Waring TV Show 


For full information 

See your G-E Lamp District 
Office or write Lamp 
Division, General Electric, 
Nela Park, Cleveland 12, 
Ohio. 

See your Monowatt District 
Office or write Monowatt, 
Providence 7, R. I. 








Electrical Wholesale Distribution 





REGIONAL ANALYSIS 


Y REGIONS and with all classes of houses com 
B bined, sales declines of 4 to 10 per cent below 
\pril levels were reported by all divisions except the 
Ikast South Central area which indicated a 6 per cent 


Mountain and 
owed no change 


rain and the Pacific regions whic! 


Cumulative sales during the first five months of this 
year compared to the same period of 1950 showed large 


Increases (average: 39 per cent) in all regions 


1 


\n over-all sales increase in May 1951 of 7 per cent 
t last vear was reported. Greatest gain 


May « 
per cent was 
| 


over 
East North Central 


1 
decline yoy nt was 


indicated | the 
register ] 


region 


the | 


argest 


ast South Central 


Inventories on a regional basis 


trom the national average of up 


previous month. Two areas tr 
largest increase, 14 per cent 
rease, per ent, was reported by 


I 
\tlantic region 


Mountain—reported the 
Phe smallest in 


Middle Atlantic and 


MAY, 1951 


Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 





West South Central and 


INVENTORIES 
May 1951 
Trading Compared in % with 
Region Apr. May 
(See Map) 1951 1950 
+11 + 80 
+10 
1-12 
1 
10 
| 4 
+14 
14 
13 


SALES 
May 1951 

Compared in % with 

Apr. May 

1951 1950 

5 

5 

25 

] 


3 
21 
] 
+ 7 
+17 





ooftatortuon 
WONAURWN — 











STATES COMPRISING GEOGRAPHIC DIVISIONS: RI 
GLON 1—Maine, N. Hamp., Vt., Mass., R.I., Con REGION 
2—N.Y., N.J., Penn.; REGION 3—Ohio, Ind., IL, Mich., Wis 
REGION 4—Minn., lowa, M N. Dak., S. Dak., Nebr., Kat 
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Md., D. of C., Va.. W. Va. N.C.. S.C., Ga., 
Fla.; REGION 6—Ky., Tenn., Ala., Miss.; REGION 7—Ark 
REGION 8—Mont., Idaho, Wy Colo 
| REGION 9—Wa Ore., Calif 


REGION 5—Del., 


La Okla Tex 


N. Mex., Ari Utah, Nev 
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Even when the dam breaks ... 


it pays fo be an 


ELECTRUNITE DISTRIBUTOR 


ONTRACTORS crawling up your back to 
é get more wiring materials...troubles 
with priorities and regulations . . . prob- 
lems with suppliers ... including us! 


But it still pays to be an ELECTRUNITE 
E.M.T. distributor .. . for these reasons... 
EQUITABLE DISTRIBUTION ... you're getting your 
fair and proper share of all the ELECTRUNITE 
E.M.T. we're able to produce within the limita- 
tions of the defense restrictions on steel. 


REPUBLIC STEEL CORPORATION 
STEEL AND TUBES DIVISION 
224 EAST 131st ST. e CLEVELAND 8, OHIO 


LIGHTWEIGHT 
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THREADLESS 


SOLD ONLY THROUGH DISTRIBUTORS... our 
entire production goes to market through 
ELECTRUNITE Distributors ... never direct to 
the user. 


CONTRACTOR PREFERENCE . . . every year, inde- 
pendent surveys show that contractors prefer 
ELECTRUNITE E.M.T. first over all other brands. 


EXCLUSIVE INSTALLATION ADVANTAGES... only 
ELECTRUNITE E.M.T. raceways give contractors 
these money-saving features: INCH-MARKING 
assists in fabricating accurate bends; INSIDE 
KNURLING makes fishing and wire-pulling easier. 


RiGiob STEEL 


RACEWAY 
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Ltn housy THE BEST uae, 


KNOWN NAME IN DOOR CHIMES! 


7, 


~ ei 


© Distinctive, Cathedral Tones 


Reason Enough To Handle The + Sat Moder Sig 
Chime Line That Has Everything— 


© A Model for Every Type Home 
© Over a Million Satisfied Users 
® Popularly priced from $3.95 to $115.00 


F 
cs FALL AND CHRISTMAS PROMOTION WILL PAY OF 


, 
AT PEAK BUYING SEASON — ACT NOW AND CASH IN: 


Get a Display Board for 
the Price of the Chimes Alone 


A Chime Department in itself! Your cus- 
tomers can see and hear the various models 
and actually sell themselves. Several 
boards to choose from. Every model with 
descriptive label. Boards completely wired; 
push-buttons, transformers, plug-in cords. 


MILLIONS OF PROSPECTS WILL READ 


—. 
{CTTowdyy HOLIDAY ADVERTISING 


Rittenhouse, the first national advertiser of door chimes, continues the 
Standard Display popular favorite; still first choice of home owners, leading contractors, 
builders, and architects. 
Our popular sales and merchandising policies, quality of product, 
make Rittenhouse your best buy. 
Fall and Christmas are the peak buying seasons for Rittenhouse Door 
Chimes. Take advantage of our big holiday promotion and get into the 
profitable door chime business. Models for every type home from 
cottage to mansion. List prices from $3.95 to $115.00. 
RD-62 Join Rittenhouse electrical wholesalers who are cashing in on the 
Basic Display added profits from Rittenhouse Door Chimes. 
Write today for complete information. Let us tell you all about the 
profitable door chime business. 
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attention and gave pt 


Moderate Buying Prevails salannmesainneis ts 
while venture 


At Annual Housewares Show — *o tk tris 8 


turers were going all-out fo 


Contrels and heavy inventories blamed for drop in sales in tional products and merchandisir 
. . atl ideas to help develop sales at th 
Ailantie City; buyers and exhibitors nevertheless express , 

y : retail level and make the item mor 
confidence that business will pick up during peak season appealing. The survey, which tool 
in 825 booths showing 1,000 product 

f 536 manufacturers, also indicat 

ents whether they could sell that producers are enticing sales wit 


t 


ial” products displayed at t 


the use of improved packaging, wit 
City at the predetermined special emphasis on gift presentations 
in their stores Makers of Some manufacturers are als 

handising 


ppliances, on the other hand,  centrating on mer 
stuck with slow-selling items tions for supermarkets which hav: 
credit controls made buyers gradually grown in importance sine 
overload their unbalanced the last show. A growing awarenes 
time of the great potential of the super 
a direct contrast, certain market as an outlet for housewat 
were quite pleased at the sales had prompts 1 serious discu 
heir sales progressed at Atlantic of this 10 billion dollar enterprise at ar 
They reported that they re industry forum held by the National 
1 plenty of orders for new items Federation of Housewares Clubs 
stirred the imagination of buy ing the course of the show Mar 
ther concerns whose merchan manufacturers whose products can 


grams had gained market effectively channeled through 





ances selling for r | couldn’ MOM TOOK HER SHARE of the gift spotlight in Bridgeport, Conn., as 

t} I trol one phase of the Electric Housewares for Every Gift Occasion promotion got 
under way there. Featuring electric housewares for Mother's Day gifts, this 
Lethe rene : ' window was created and supplied by D’Elia Distributors, Inc., and was dis- 
oe : ; : ‘ played by the United Illuminating Co. Charles D’Elia, president of D'Elia 
partment store at ndependent retau Distributors, is planning another window in a few months to tie in with the 
buyers to figut ut before t mar housewares gift campaign. 


make 
stifled 
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High Pressure Contact 
Between Wires: 


It is fundamental that high pressure 
contacts are better electrical con- 
tacts. Also, it is necessary to have 
high pressure to keep the wires 
from sliding, rolling or moving with- 
in the connector, as the power lines 
sway in the wind. High pressure 
effectively seals the contact surfaces 
from moisture and oxidation and 
produces a lasting low resistance 
connection. Tests show that BLACK- 
BURN Connectors definitely produce 
these high pressure contacts. 











Ability to Maintain This 
High Pressure Contact: 


The connector must have sufficient 
strength to make and hold a high 
pressure connection. It must not 
yield or stretch and loosen up with 
time. BLACKBURN Hi-Strength Con- 
nectors are made of Duronze, a 
silicon bronze alloy which is ac- 
tually stronger than structural steel. 
They have that extra strength so 
vital to a good connector. 

YES, BLACKBURN Hi-Strength Con- 
nectors (1) make high pressure con- 
nections and (2) have that extra 
strength required to hold the high 
pressure connection. It pays to use 
the best—it pays to use BLACKBURN 
Connectors. 


JASPER BLACKBURN CORP. 


35 MADISON ST., $T. LOUIS 6, MO. 


Phone CEntral 3007 
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supermarket medium agreed that the 
field is a 
used to the industry’s advantage. 


growing one and should be 

Despite the lukewarm buying activ 
ity generated by the housewares show, 
most exhibitors and buyers expressed 
confidence that business would perk up 
during the peak season due in a few 
based their 
belief that 
income should remain high for the rest 
of the 


months. They optimistic 


attitude on the consumet 
year and that concentrated sales 


techniques and promotions should in 


more spending than has been 
They 


needs for 


vigorate 


noted in the last few months 
that 


plus 


pointed out normal 


housewares, adequate consumer 


income, should assure good volume for 


the rest of the year. 





COMING 
in the 
September Issue 
sue will show you how 


| Industrial Lighting sales 


y emphasizing the “‘glare”’ 


“Lighting Show 


factor 


| 1! P + 
Il te W it Wa 


proved by 
telinngeite hte Sur- 
vey. Also it will fe the 
Lighting Specifications Section 
0k for Hospital Con- 


- " 
nua 


stenting, 











Congress Gives Final Approval 
To New Defense Production Bill 


President Truman signs legislation extending DPA to June 


1952; 


new bill restricts authority to control but is still 


fairly adequate even by the administration’s own standards 


ASHINGTON — 


its votes last month, 


Congress by 
underwrote 
the mobilization for another round, at 
least. 

voted to 
a controls law 


The legislators have now 


give President Truman 


that is fairly adequate, even by the 


administration’s own standards. Theit 
action 


removed any possibility of a 


veto. And they may yet vote the Penta 
for the Air Force to 
step up the mobilization. 


gon more money 


There were signs of this about-face 
on rearmament and stabilization poli 
all over Washington. The votes 


cies 


in the House recently on extension ot 


Production Act merely 
reflected the change in attitude. 

after talk of 
Korea cropped up, Congress had been 
taking lackadaisical ay 
proach and related prob 


the Defense 


For a while peace in 
an even more 
to defense 
lems. Some members carried it so fat 


as to demand that the key price-wage 
control program be junked entirely. Up 
until recently it looked as if they might 
possibly get their way. 

President Truman’s request for a 
Defense Act tartly 
The testimony of Mobil- 
Wilson, 


stronger was 


brushed aside. 


izers Charles Eric Johnston 


ind Ml ike 
leluge 


DiSalle was swamped in a 
of demands from farm and bus 
ness 


groups for an easing or repeal 


of government curbs. Meanwhile, there 


was virtually no agitation in favor of 
controls from constituents 

Sut after weeks of romping on Tru- 
recommendations in 


man’s both 


Houses, reaction began to set in. Time 
and a little 
Congressmen ponder 


end the 


sober made 


Ke rea 


danger—and 


reflection have 
peace in 
doesn’t nation’s 
continued rearmament eventually spells 
Sesides, the 1952 
ill the 
rhe turning point in Congress came 
House last 


nflation elections 


getting closer time 
ind on the 
roll-backs 


Senate 


in the month, 


rucial issue of price 


had 


new law 


[Two months ago the 
version of the 


killed all 


lev els. 


passed its 
rollbacks 
OPS 


which just about 


below current price 


claimed the effect of this would be to 
let prices rise another five or six per 
cent, 

s the House 


ae and the 


Repub 


Democrats 


began debate, 
Southern 
were all set to write an even looser 


It looked as 


though they could easily put across an 


Price Control provision. 
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amendment which would rule out cost 
absorption entirely. On earlier votes on 
they steam 


non-price issues to the law, 


rollered through weakening amen.! 
ments 

But as the vote on rollbacks finally 
came up, Congressmen obviously began 
second thoughts. They 
future rollbacks on beef 
all the 


way to 


to have stood 


firm against 
less eager to go 


OPS of any 


3ut they were 


way and deprive 
bring other prices into line 

votes were in, the Ad 
ministration won—207 to 123. On the 
it looked as though the House 


und Senate were poles apart. But there's 


So when the 


surtace, 


no doubt that the Senate members who 
had 
work out 


by the 


met with House conferees to 


a compromise were impressed 
smashing majorities in the 


House on the price tissue 


Congress is changing its mind on 
the Arms 
talk of 
budget the 
Now, there’s growing senti 


still another $10 


had 
$60 


Program, too There 


been whittling down the 


billion military asked fo 
this year 
ment for spending 
billion to start building the Air Force 
to 150 wings—up from plans 
for 95 Phe Air 
all of this overnight, of course 
thinking 
watering 

Defense 


izer’s preparedness schedule 


present 
Force is not going 
to get 
But this kind of 
will be no 


stretching out of the 


means there 
down ot 


Mobil 


serious 


The switch around on mobilization 
could change the economic outlook, too. 
‘his would increase inflation pressures 
but the stronger than hoped for price 


law gives the government a fighting 
chance to keep the 
Indeed, 


cause an upturn earlier than previously 


inflation in check 


beefed up rearmament would 


expected—late this year or early next 
ding 


insures sub 


Just by sticking with present sper 
schedules, the government 


stantial 


spend 


consumer 
that 


increases in 
diversion ot 
Extra 


Forces would simply 


ing at the same time 
materials cuts 


for the Air 


civilian output 
cash 
problem 

will take the 
decision as a warning 


scarce alter ill 


compound the 
Many consumers 
let-down” 


goods will become 


Retailers can’t count on a scare-buying 
that which followed 


But goods should 


wave like th 


Korean invasiot 
move briskly 
The Price ¢ 


assured of the 


more 
‘ontrollers, however, now 


seem tools they would 


impact ot excess 
to 1 out of 


need to cope with the 
With 
back, 


creases in hardship cases and still leave 


demand power 


line prices they can permit in 


the cost-of-living index roughly ut 










SAFETY 
SWITCHES 
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“TYPES A‘ C and D 





























if 
Tt 30, 60, 100 and 200 Amp. Sizes 
4 
"7 is reflected in the many design and operating features of this completely new line 
a ‘| Type A switches have full interlock, visible pressure fuse clips, multi-spring jaws, 
Bi blades and magnetic arc plate as well as__ silver-plated current carrying parts and 
t+ a simple, quick-make-and-break mech- removable pressure connectors. 
4 anism, dead front line terminals, positive *Types C and D resemble Type A in appearance 
73 but differ in construction details 
Sova 
~ Write for Bulletin 3100 for further details. Square D Company, 6060 Rivard Street, Detroit 11, Michigan 
Tt+4 as hin 
T e . , ai- aie 
“Ht : 8 } 
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SQUARE D COMPANY CANADA LTD., TORONTO « SQUARE D de MEXICO, S.A., MEXICO CITY, D.F. 
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changed. There would still be in- 
creases here and there; but they would 
be nothing like the five or six per cent 
that an across-the-board rollback ban 
would have automatically produced 
Stable prices, in turn, would calm 
labor down and end the threat of a 
boycott of the mobilization program. 
If rising prices don’t keep dissipating 
take-home pay, the wage stabilization 
real opportunity to 


board will get a 


hold wages down. 


Salesman-Turned-‘Editor’ 
Succeeds in Both Jobs 

ST. PAUL, MINN.—A novel twist 
in appliance selling is carried on by 
3auderer, salesman for the St 
Westinghouse 


He issues his own 


Joseph 
Paul 
Electric Supply Co. 


branch of the 


newspaper to dealer-customers, 
Called “Joe's News,” the 


inventory 


one pag 


paper carries news on con 


ditions and promotional activities, and 


in addition, selling messages as edi 
torials 

The editor, publisher, staff writer 
] —«t * Joe's News” 


and sore 
date have 


supporter 
that 


more than justified the time and money 


explains “results to 


spent on the project.” 


CALENDAR of EVENTS 


Society 
Hotel Shoreham 


Illuminating Engineering 
National Technical Conf., 
Washington, D. C., Aug, 27-30 

International Lighting Exposition 
Cleveland, May 6-9, 1952 

Electrical Progress Show 
Electrical Asa’n of Philadelphia 
Convention Hall, Oct. 9-11 

Pennsylvania Electric Ass'n 
innual Meeting, Benjamin Franklin Hotel 
Philadelphia, Sept. 18-19 
Joint Relay-Communicationa 
Emerson Hotel, Baltimore, Oct 

Rocky Mountain Electrical 
innual Convention, La Fonda Hotel 
Santa Fe, N. M., Sept. 9-12 

Northern California Electrical Bureau 
Annual Exposition, Civic Auditorium 


Committees 
18-19 


League 


San Francisco, Sept 1-9 
Indiana Electric 
innual Convention, 
French Lick Springs Hotel 
French Lick, Ind., Oct. 10-12 
International Ass'n. of Electrical 
4dnnual Conference, Roosevelt 
New Orleans, Oct. 10-13 
National Electronic Distributors Ass'p 
Exhibition Hall, Municipel Auditorium 
Cleveland, Sept. 10-13 
National Electronics Conference 


Association 


Leagues 


Hotel 


innual Conference, 
Edyewater Beach Hotel 
Chicago, Oct, 22-24 
National Farm Electrification Conf 
Annual Meeting, Hotel Gibson 
Cincinnati, Oct. 9-10 
National Hardware Show 
Grand Central Palace 
New York City, Oct. 8-12 


Two Distributors Move to New Locations 





NEW HOME of the Efengee Electrical Supply Co. is ideally located at 
949.969 W. Chicago Ave. in Chicago. The property provides approximately 
75,000 sq. ft. of space, replete with modern warehouse and customer con- 
veniences, including a large private parking lot. Building was completed in 
1947 but was only recently purchased by the Efengee company. 


SPACIOUS concrete, brick and stucco building is the new headquarters of 
the Perry-Maan Electric Co. located at 70 Romney St. in Charleston, 5S. ¢ 
The company, which also has a branch in Greenville and headquarters in 


Columbia, S. C., 


is wholesale distributor for General Electric Co. products 


in South Carolina and has been in Charleston since 1939. 





Council Moves to Restore 
Full Effect of Fair Trade 

GARY, IND 
effect the full restoration of fait 


—Acting swiftly to 
trade 
to its status prior to the recent Supreme 
board of directors 
Trade 


instructed its officers to make 


Court decision, the 


of the American Fair Council 


full facil 
available in edu 


ities of the council 


cational support of any individual or 


group-"moving toward an amendment of 


the Miller-Tydings Act 


At a special all-day meeting, John 


W. Anderson, president of the counc?l 
told members that the Supreme Court 
ruling merely pointed out a statutory 
deficiency in the wording of the Mille 
Tydings ‘Act and that one simple pro 
vision was needed to restore fair tradk 
to its former capacity 

“As one satisfactory solution,” Mr. 
Anderson said, “the council board ap 
proved a draft of proposed amendment 
to the Miller-Tydings 


incorporate that ‘one clear provision’ 


Act designed to 
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the Supreme Court 
lacking 


interstate effect applyi 


only thing 
of fair traded produ 
“All 


manufacturers, 


manufacturers 
interested in fair trace 
as likely to support this 


ot proposed 


amendment 
introduced in Congre 


declared 


Starts in Private Housing 

Drop; Public Housing Up 
WASHINGTON ug the 

nation’s homebuildet tarted 6 

fewer new privat 

June than in May, the 

lic units started duri 

brought the total 

130,000, This « 


units started in May 


During June, &7 


Ontlinite 
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A modern 


CONDULET “and rigid conduit 


installation gives you enduring protection 
PLUS 


the flexibility to meet tomorrow’s needs 








Type RSM Junction Condulets 


RS Series take 4 detachable The most important consideration in an electrical installation is contiru- 
hub plates with up to 3 hubs 


for conduit from 4" to 3%" ous plant operation through the years. Crouse-Hinds sturdy cast Feraloy 
CONDULETS and rigid conduit provide the best possible mechanical pro- 
tection against accidental damage to electrical wiring and equipment.... 
prevent costly shutdowns. 
Type LF B Obround Condulet 
Next in importance is flexibility to meet the needs of today’s fast moving 
industry. A modern CONDULET installation provides for growth and 
changing conditions. CONDULETS with detachable hub plates make it 
Type LBB Obround Condulet easy to change circuits or add new ones at any time. 


In addition to protection and flexibility, a CONDULET installation gives 
you these definite advantages: 


Type LL Obround Condulet @ ECONOMY. The installed cost of Crouse-Hinds CONDULETS and rigid conduit 
compares favorably with other wiring methods. The added advantages make it 
the really economical method that pays dividends over the years. 


& SAFETY. Ground continuity is of vital importance. CONDULETS with taper 
threaded hubs and rigid conduit with tapered threads make a secure joint that 
provides a reliable and permanent low resistance path to ground. This safety 
feature assures maximum protection against personal injury and fire. 


@ CORROSION RESISTING. cast Feraloy CONDULETS give the best pro- 


Type U Obround Condulet tection wherever moisture, dust, or corrosive at are p 


@ UNIVERSAL APPLICATION. You can intel galvanized CONDULETS 


and galvanized rigid conduit under all at P and in all occu- 
pancies. 


Type C Obround Condulet 








Tyoe T Obround Condulet & QUALITY. The trademark CONDULET stands for the highest quality, reliability, 
and long life. 


@ VARIETY... More than 15,000 items are listed in the CONDULET Catalog, including 
a complete explosion-proof and dust-tight line for use in hazardous locations. 
Type BUF Mogul! Condulet 


eatimedaieradeamese On YOUR next electrical layout, plan to get all the benefits of sturdy cast 


larger openings are needed Feraloy CONDULETS and rigid conduit. . . the universal wiring method. 
for pulling large conductors 


CROUSE-HINDS COMPANY P 
Syracuse 1, N.Y. CONDULETS 
Type ARE Arntite fae a cere are made only by 
rie cena ae CROUSE-HINDS 
CONDULETS - TRAFFIC SIGNALS - AIRPORT LIGHTING - FLOODLIGHTS 
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3 


_ PEAK 


industrial lighting is engineered for...... 








Metals Controls Corpora- 
, tion plant in Attleboro, 
4 Mass, 
PRODUCTION 


Donn al 


WRITE for the complete, illus- 
trated story of how Curtis En- 
gineered Industrial Lighting 
brought an entirely new concept 
to an industrial lighting problem 


These photographs 
show Curtis lighting units, 
bringing both quality and 

quantity illumination to the 











£ “ie 


CURTIS LIGHTING, INC. 
DEPT. H44-14, 6135 W. 65TH ST., CHICAGO 38, ILLINOIS 


OEE 


Address___ 
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Zuestious aud 


1 ‘ . 1 


arly maintained by him 1 pur application form, the more accurate 

sale or resale, in the form « ] 

ve Steers He. 20 or ly can the analyst handle the appli 

received or alter performing the 

described in this paragraph cation 
connection therewith, main 


s and equipment necessary 7. To whom does a manufacturer 


to conduct such business. Such operations ! ! } } 
: : report when he has conflicting aut 


cutting, shearing, burning, or torch 
ize, or shape; pipe 


orized schedules involving different 
and grading: and the claimant agencies 
connection with In section 7 of CMP Regulation 
material from his , =e 
1. the manufacturer is instructed to 
or pertorms any . — 
‘port such conflicting schedules t 


prepare such* material for fina the proper NPA industry division 


te ieee saci ise or assembly, shall not be deemed a When the conflicting schedules ar 


processing operation 


TIts 
CMP-4B app ncterhane stributor with respect to such sale; and aj] under one claimant 
in connection with any 1 
of controiled material for re reports such conflict 
not take physical delivery of ant agency 
material 3 is own stock at a 
1aintained by him for 8. lVhat is done al 


be deemec dis , , 
e deemed a di led materials unde 
such resale.” ) 

\ Divisional Requirements 
mittee operating in each ind 


division of NPA is required 


check on the availability of materials 


What relief or adjustment may ust 
, , . F ] 

btain tf the authorized production 
edule and allotment granted to 
other than controlled materials 

complete its programs, before pre 
senting the requirements to the main 
DPA 


under CMP its unsatisfactory 


hasardous to my business op 


You may file an ippeal request Requirements Committee of 
‘ appes t 
In this manner all critical mate Tl ils 


adjustment prescribed in 
4 of CMP Re atiot will be checked for availability b 
; fore the Requirements ¢ 

product materials s1 repait 

Rs . A manufacturer of an asterisked allots the necessary contro 


- ~ ] 
such as electric fans, makes terials. Such noncontrolled 


the als will be obtained by the 


a DO rating ut 


controlle 
ee vn components, such as 
supplic . ; ctric motor. Can he apply an 
CMP Regulatior fment to cover the components 
thre t motor ) 9. How does a wholesale « rr 
cases the manufacturer tail distributor operate under CMP 
nay or may not Can he appl att Tt 
does apply, he sends which to In 
application to the proper Or must / 
y division, providing, fended to | 
that the component is One of the 
without asterisk in the Official = ; \z end 


lass B Product List 


1 1 
more detail 


given attached to 
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Pore Approved, Sudget Surees Ho. 93-8162 





fore CaP -4Cc U.S. ORPARTERWT OF COMMERCE 
(O-13°S1) SATIONAL PRODUCTICN AUTHORITY 
CONSTRUCTION PROJECTS 
(Check one or both) 
r mterisis sod equt 


C) reset (_) nevisten 








See Inetrections ce Seperste Sheet 


(—) Application for suthority to commace construction. pursuant t 
(_]} Application for allotaeat of costrolled asterials and/or ret ing for 
ot paret 


_____—_°S_ SW 18S SSF ___ 7 
Piling date 





horization te commence coestrection 
ri 


ey 
Pesbingtos 


Date 


CEP Aether ination 





oat wailing address 
directed (Street, City, tome, State) 


of perse to chon commmiceticn should be 


Gposcoring anit 





Itee § - Galor product oF use of project 





Tice 6 Lccalion of project (Siveet, City, Baw, State) 








relative to this project 


tepi ication | 


ty em flied 


? - Oemcription of project (Check am) 








I - APPLICATION F 
ie requested for s projec 


& Geecription of building, structere of project 
frame, steel frame. 


ie claimed that the 


agencies. Bere appl icadie le the case of 
pacity, report eet adéiticnal capecity remelting m= the 
Public Meaith, Safety or Cellars: If the propesed 
thorities> provide ful) isformtian and submit 
ay 


tity the project 
ber basis. 





AUTEGRITATION TO COGMENCE CONST 
supply the following ioforastios 


of Gréer &4) (Omit if application te sade unter 
7 the claim specificelly, including information on the 
facility expansion projects sbich would result im additiogs! product of service ce 
requested fect! ity expansion by product clase of service 
If it ts claieed teat Genial of the request would atversely affect the commaity et large. «provide sap 
ree 


are these fecilition istended to serve & specific bowing project, Goverament of othervise? _ | Tee jo If ye, idm 


aut + If eutborization to cospence cosstruction 
tached s . 

1) Floor plan size. (2) Saber of stories, (3) Tree of 
(wach as expansion of water, electric, and sewage, faci 
Of propose! wus submitted aed date, ection taken and dete 


Section Ii (s) of Order 
construction will aid the defense effort. provide statements and 


factlition to be served aod steteumts of Goversemt 


or Beifare 
lea 








Application Form CMP-4C 


houses sell will apply to their NPA 
division on CMP-4B and 


allotment. te 


industry 


will receive an cover 


their authorized production, and 
will base their requests for material 
Since the 
order backlog includes all distribu 


should 


on their order backlogs 


orders, the distributors 


tors’ 


receive their needs 


reecd the pre- 
limitations for 
laid 
section 3, af 


material by 


10. May a person 
scribed inventory 
controlled materials as 
WP Regulation 2 
additional 


down 
in < 
he obtains 
wuport 
Yes. Section 4, paragraph (f) of 
CMP Regulation 2 
vides that excessive inventories are 


specifically pro 


permissible under these circum 
stances but also specifically directs 
that in such a case, the person may 
not then procure additional quanti 


ties of the same controlled 


materials 
from domestic producers until such 
that ma 
the limits 


time as his inventory of 


terial is brought within 


60 


1 
prescribed 


lation 


4: fe ible io buy a copper 


tube in guantities sufficiently large 


it permiss 


to obtain maximum quantity dis- 
the 
at times will exceed the 


VV 12? 


12 is to be inter 


counts, even though inventory 
limits pre- 
scribed in Orde 

No. ( Irder M 
preted strictly. Section 3, paragraph 
10 of this 
NPA 


prohibit user of such 


(c) and sections 6 and 


order, in conjunction with 
Regulation 1, 
products from receiving quantities 
mto 


scribed limits, and further require 


inventory in excess of the pre 


the producer to obtain a certifica 


tion to this effect from the consumer 


lee How do CVCESS 
controlled 
allotment of 
\ll persons 


Oo account 


inventories of 
materials affect + 

these 
are required to take 


materials 


son's 
inventories In excess 
of the limitations 
CMP Regulation 2 
materials on CMP-4A or 


prescribed hy 
in applying for 


CMP-4B 


When the 


inventories, he 


applications manufac 


turer has excessive 
should explain in his letter of trans 
mittal accompanying his application 
his intention of withdrawing mate 


} 


rials from his inventory for produc- 


tion purposes, in order to reconcile 
usage and procurement in section 
Il and III of Form CMP-4B and 
sections I and II of Form CMP-4A 
13. May a manufacturer exceed 
his authorized production scheduli 
if materials are available 
market” ? 

No. Th 


n the “free 


authorized production 
schedule is the ceiling, except where 
the manufacturer is granted express 


pernussion to produce a greater 
quantity of the specific product by 
some other ¢ regulation of 
NPA and then » the 


ms specified in 


extent 
and under the 
CMP 


This ragraj y hat “No 


Regulation 1, sec. 3, par. (c) 


perso 


14. ut efke zi | institution 
of CMP tl rter have 
upon DO rated orders alread, plac ed 


with a controlled materials producer 


in the third qua 


calling for delivery in the fourth 
quarter 


Do) controlled 


orders for 
] 


materials calling for delivery in the 
fourth 


ential 


quartet | have no prefer- 


| 


standing. If the person who 


has placed such orders receives an 
xluction schedule and 
the 
immedi- 


authorized pri 
number for use in 
should 


delivery 


allotment 
fourth quarter, he 
validate his order 
the 
ducer for the materials which he has 


ately 


with controlled materials pro- 


ordered for delivery in that quarter, 
as provided in section 19, paragraph 
MP If the 


person placing such orders does not 


(e) of ¢ Regulation 1 


receive an authorized production 


schedule and allotment number val- 
id for the 
trolled 


treat his delivery order calling for 


the con 
must 


fourth quarter, 
materials producer 
lelivery in that quarter as if it were 
an unrated order 

CMP Regu 


order 


( Paragrap (e). s i 19, 
“a delivery 

aterials placed by a con 

has received his author 


le and allotment, 
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15. it necessa 


secondary consumer to use an allot 


\ll_ persons 
horized production sche 
llotment and allotment num! 


place authorized controlle 
’ 
delivery 


1] 


rials orders for the 
mtrolled 


her the 


materials regat 
supplier is a 


olled materials producer or 


16. What | 
an allotment symbol 
n th: 


terials for 


provision has been made 
purchase of co 
maintenance 
operating supplic KY 

CMP Regulation 5 provides for 
an allotment self 
applied by persons who need con- 
trolled materials for MRO 


symbol to be 


17. How does a controlled materials 
obtain a DO to be 
production 
controlled 
imcorporation into his products 
Direction 2 to CMP Regulation 
1 provides an automatic DO rating 


producer used 


in pro uring materials 


other than materials for 


to be used by controlled materials 
producers who do not need an allot 
ment of controlled materials for pro 
duction If the controlled 


materials producer also needs con 


materials. 


trolled materials to be incorporated 
into his product, he applies for an 
allotment of such controlled materi 
als on a CMP-4B application as 
provided in section 21 of CMP Reg- 


ulation | 


18. Does CMP 
prohibiting the extension ¢ 

tomer’s DO ratings by producers of 
class B products, prohibit a repair 
shop which receives an allotment on 
its. CMP-4B application from ex- 


tending ratings which it has received 


Regulation 


from resale items 
not a part of 


service business? 


customers on 
when these items are 


ifs repay 
No. allotted to a 
1 


repair shop are specifically allotted 


The materials 


services ine repair 


may exten received 


ratings 
m customers, in contornuty wit 
' 


ipplicable orders regulati ms, 


t tain products which it sells as 


listributor 
19. Section 2 (b) of CMP Regula 
tion 3 implies that NPA expects to 


and 


; 


i¢ allotment numbers 
S tn" 


tated 


some 
iH hat 


manne? ‘ 


manner 
, 
reguiati 


i 
] 


d tor special purp 


SVImMbols 


vv allotment 


\IRQO” for maintenance, 


| operating supplies 


Product a 


yr and replacement parts for th 
product that 
ms s] uld iy } 


r 


uscd 
— } 
aHen oO 


rer t/ 
and a civilian 


parts 


yency 
ould, 
CMP-4A 


purchasing 


(he manufacturer — s] 


; 
apply on Form 
to the claimant 


} 


avency 
is class A product for the materials 
incorporated in that class A 


+ 


to he 


product. If the claimant 


the same 


¢ agency at 
time includes in its ordet 


] 


repair parts for the class A product, 


he materials for the manufacture 
of these repair parts should be in 
cluded in the manufacturer's 4A 
pplication 

For that portion of his repair and 
replacement which are sold 
rally, the manufacturer should 
e a CMP-4B application with the 


NPA 


parts 
ye 
C1 
I 


proper industry division 


22. Must / fil a separate ( VUP-41B 


Ipplication for cach product that ] 


Phe Official CMP Class B Prod 
uct List is 
classes under a code 
ing All 


within one product 


divided into product 
number head 
products manvfactured 
class require 
only one 4B application. A separate 
application must be made for each 


separate product class produced 


23. Ihen should a producer of A 
products use the CMP-4B applica 
tion form. 

When he sells his A 


product 
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CMP-4B 


1 
Classifi¢ 


terial 
1 ' 
I. Xallipic 


r autony 


iaccment 


if cont 


pall and 
used spec 


replacemer 


I 
cepted in 


materia 


ontrolled materials d 
DO rated 
controlled materials dur 
third 
so, what preference should bi 
ed to such orders 
Yes. All e 


tributors are required 


required to accept 


orders far 


ng tite 


1057 
Quarter of Ii¥Ol 


grant 
, 

ntrolled materials dis 
te hill 


materials 


orders 
for controlled 
I) 


bearing a 
rating and call for de 
livery in the third quarter of 1951 
All DO rated orders for controlled 


materials calling for 


which 


delivery in t 
of 1951 
and shall be 


in order of their receipt 


third quartet 


] 


equal precedence 


ence to any other delivery 


except authorized controlle 


terials orders 
, 


26. May « 


} 


ontrolled materials dis 


tributors accept unrated orders for 


controlled materials calling for de 


livery in the third quarter of 1951 
Yes, f sucl orders fall within 
to fulfill after author 
ized controlled materials orders and 
DO 


their proper preferential treatment 


their ability 


rated orders have been given 


regulations govern thé 


27. What 


sale of controlled materials hy dis 


tributors? 











+ explains in 


controlled 


AN OUTLINE OF HE FUNCIPLES AND PROCEDURES 
OF THE CONTEGCLED MATERIALS FLAN 


Booklet available from the NPA 


m D 
ACCEPT 


[KO 


juarterly identifica 


ny quarte T 
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“Maintenance ’ means the mini 


mum upkeep necessary to continue 
any plant, facility, or equipment in 
sound working condition. “Repair” 
means the restoration of any plant, 
facility, or to 
working condition when it has been 
rendered unfit 


equipment sound 


for service. 
35. What does “operating sup pli "i 
mean, 

“Operating supplies” means, in 
the [ enterprise, 
any kind of material carried 


case of a business 


by sucl 
business enterprise as operating 
supplies according to its established 
It 


items such as hand tools purchase 


accounting practices. includes 
by an employer solely for use in 
if 
have constituted operating supplies 
had th 
without charge 


business such items would 


his 


ey been issued to employees 


] 
al 


36. What 1 


tion’ 


“minor capit addi 


“Minor capital addition” means 


any improvement or addition of a 


kind carried by a person as capital 
according to his established account 
ing practice, the total cost of 


} 
t 


which 
he purchaser's cost of 


(excluding 
labor) does exceed $750 for 


not 
any one complete capital addition 
7. What does 

“MRO” 


maintenance, 


WRO’ 
materials 


mean 


means for 


repair, and operating 
; 


supplies. It does not include capital 
additions 


38. | he 


ussignment of the right 
WRO con 
stitute the making of an allotment 
Phe allotment symbol MRO 


that 


tment symbol 


= 
NO 
} 


may be used to acquire only 


itrolled materials acti 
for MRO 
additions. A 


bearing the symbol MRQ), 


amount of cor 


ally needed and minor 


order 
together 


e 
] 
a 


tal ] 
Capital delivery 


with the certification, “Certifi 
der CMP Regulation No. 5 


constitute a 


un 
Buon 

snaul 

] 


controlled 


n authorized 

material order 

39. What should be 

MRO quota basé 
The MRO quota base to | 

| 


ning t 


iy iT d 


m 


ve rused 


he MRO quota shall 
include all expenditures made by a 


in establis 


person in the base period for MRO 
MRO consists of 
Schedule l of 
Regu (materials to which 
the allotment symbol MRO or the 


even though such 
materials listed in 


= 


lation 


rating DO-MRO may not be applied 


or extended). Expenditures 


capital additions shall not be = in 


cluded 


40. !hat is the standard base period 

and the fiscal ase period? 
The standard base period is the 

\s for the fis- 


cal year base pe riod, if a person 


year 
calendar year 1950. 


operated on the basis of a fiscal year 
March 1, 1951, 
elect to take as his base pe riod his 
l it 


lds 


prior to he may 


th; 


t fiscal year ending prior to thi 
date. After 


| made, 


election has 
thereafter 


prior 


such 
it 
changed without the 


ten approval of NPA 


an 


een may not 
1 


1 writ 


41. IWhat ts and 


seasonal quota 


Phe 


a standard quota 
a 
standard quarterly quota 1s 
\The 
rie 


seasonal quota for any quarter shall 


30 per cent of the quota base 


120 per cent of the expenditures 


th 


ve 
the person for MRO during 
] 1950 


rresponding 
esponding 


e 
\ 


it 
itl 


quarter 
to 


person may elect establisl 


sta 


sonal quarterly quotas 


42. How does a person obtain prod 


and 
‘ro Ne d 


very 


materials other than con 


WRO 


enterprise, 


ucts 


materials for 


or 
Ss 


business rv 


ernment and institution 


iall have the use the 


MRO 
products and 


os 
controlled 


rating 


DQ) on orders for 


very 


materials other than 
materials for mainten 


ance, repair, and operating supplies, 
minor capital ; \ de 
rating D¢ 

with the 

under CMP Regula 


and vdditions 
very order bearing the 


MRO, 
tion “Certified 


together certifica 


ALLOTMENT 
ACCOUNTING 
for CONSUMERS under 





Manual available from the NPA 
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for 


tion No 


ord 
the 


and 


43. 


ance 


el 


with an 


5 


pur] WON 


ordet S 


Can 


ane 


a 


I rej 


1 
Sik 


pau 


apply an MRO 
bol to obtain needed ma 


\ 


es 


Any 


usine 


al 


§ 


WOrk 


oO) 


ll constitu 


allotment 


NPA 


§ 


di 


j 


DO 


busi 


(such as a repair sl 


a] 


sucl 


1 work 


syinbol 


products and materials ot 


m 


ay 


MRO ¢ 


1 
pl 


} 
optait 


materials, or DO-MRQ 


i¢ 


\ 


t 


controlled materials to t 
that 
1s 


tent 


wor 


apply the 


i! 


ig 


terials so obta 


to t 


k 


he 


] ) 


is done 


the 


done 


eTsol 


luction o1 
hi 


oul 


d 


ment 


ther 


ni 


sym 


iT 


however, 


MR 


() 


or 


replace t 


plac 
t 


the 


} 


} 
would 


party 


] 


allotment 


Cases, 


fo 


mec 


such purpost 


use 


hem 


e them in 


allotment num! 


records 


that 


substat 


iuthorized 


45. 
a 
( 

min 


t 
Lil€ 


iT) 
te 


Wn" 


ally 


t 


uses 


r capi 


mmputation 


T 


cos 


Ca 


t 


ip 


, 
ital 


ot all 


not obtained 


men 
feret 


If tl 


t 
it 


1¢ 


syn 


ti 


} 


nes 


wl 


1 
DV 


addition or 


volves constructio 


requires 


Ord 


eT 


taining 


IR 4 


4 


less 


provi 


46. 


ment 


M 


aut! 


the 


1 
{ 


ulation 


What 


O 


/ 


17 


r 





RS NS GR A eae eS ee ee me 


/ 


prise ontractor, subcontractor, o7 


ndary consume? 
Phe ba his actual re 
quirements fot mtrolled materials 
connection h he fulfillment 
mstruction or 

production hedule, after taking 
inventories 1 ) to the ex 
tent required gulation 


) 


47. 


erWise specitic 
vy NPA, construction 
and 


llotments made on the basis 


may be authorized 


information furnished by appli 


MP-4C, o1 


may be 


cation on Form ¢ 
uch other as 
scribed WI 


schedule o 


ubcontract 


to sucl 


iuthorizin 


48. lo 


Lo acquire 
terials other 
rials in. the 
amounts required, 
dates 1 earlier 
fullill sucl scne 
his inventory p 
used to fulfill 
tion schedules 
l hine 


auction mac 


( the comple 
ject covered 
struction = sc! 
1) rating 
49. flow 
lefined 

\ccordi CMP R v1 
repairman” ans any 


the busi of providing mai 


tenance or making repairs comm«e 
cially for othe perso ls 
includes but 


penter, electrician, electt 


tractor, 


motor rewintet 
or the operator of an aut 
pair shop, bicycle repair sh 
smith shop, boiler rej 

mestic appliance repair sh 


machinery repair shop, | 


television repair shop, refrigeration 


64 


lhe ter 


limited to a cat 


radio and/or 


repair shop, upholstery repair shop, 
and sheet metal shop It also in 


cludes repalt shops owned by the 
persons for whom the repair work 


is done if the person can segregate 
his repair shop 


purchases and if he 


the purchases of 
his othe 
least 
spends his full time on maintenance 
Che 


who 


trom 


employs at one person who 


nd repair term also includes 


reconditions ot 


persor 


I 
used items for 


CMP 


states that a repairman shal 


section 3 of 


Regulation 7 
] 
i 


place 


f his « 


on each lelivery orders Tor 


repair parts and materi 
ication ; | 

Regulat 

tion to the 


controlled materi 


Hed 
m shall 
NPA Regulatior 


constitutes a 


contr 


e suppher ar 


uirman is auth 


repalt 
expect t 


repairs not} 


naterials 

the orig 

may, how 

nd materials 

this regulation 
are 

r rebuild a damaged 


plans to sell 


ses the pro 
» Regulation 
repairman 
uccept deliver. 


ae 
rowed 


material 


operate his 


60 calendar 
not 


receive «ar 
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accept delivery of 


product or material other than a 
ntrolled 


is, or by such 


material if his inventory 
receipt would become, 
in excess of a “practicable minimum 
working ntory” as defined in 
NPA Regulation 
53. How isa doing work 
for others amounts of 


control ! ld ! Wy ae 


pure 
unde) 

amounts t 

MRO allot 

he extended 

actually 

customers 


1 


t } 


who are n ntitles establis 
MRO quotas nder > Regula 
tion 5 or other NPA regulations or 


hich set up MRO 


| quotas 


In th itt case, his use of allot 
RE, assigned 


MIP 


acquisition 


ment svmbol repait 
shops by ¢ Regulat 7 


limited to 


alendar quartet 


following qua tons 
steel (including wrought 
steel (except stainless 


steel to 


1 
alloy 

Prva 
INCIUCE 
V steel 
steel 500 
coppel! base 


| products, 


aluminun j man who 
quir Op] olucts tor 


functional pair and 
1 i ie 
maintenan the al 


lotment 
these 

] ] 
actual nee 
iobs tant custo 


MRO qu 


el 


materials 
copper or aluminum, 
ating DO-RE 


may use the rt 
r amounts he actually nee 


k for customers who have 
right to the DO-MRO 
than 
jobs for cus 


right to the 


use 
ing. To obtain ot 

led 
tomers who cd 


1I)0-MRO) 


use tl 


materials for 


1 , 
have the 
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Call ’°em Dooropeners or Icebreakers— 


howing Samples Makes More Sales 


More use of samples will help salesmen serve the defense effort as contractors and 


industrials need more product knowledge, says former GESCO district manager 


ITH every chance that 

shortages, substitutions and 

new materials will plague 
the electrical supplies salesman more 
ind more as the defense effort grows, 
there is more reason why he should 
turn toward samples as a method of 
saving time and increasing sales, 
says Ik. E. Brazier, managing direc- 
tor of the Intermountain Electrical 
\ssociation and former manager of 
the Salt Lake City district of Gen- 
eral Electric Supply Corp. 

Even without the defense effort 
making it necessary for every sales- 
man to increase his efficiency and 
prepare for the day when he may 
find his duties 
expediting, the use of samples is an 
art of selling that could be used with 
profit by all supplies distributors, he 


increased to include 


savs. 
When Mr. Brazier 
selling career more than 40 years 


started his 


ago, riding trains and stage coaches 
through the wild areas of Montana, 
Idaho and Utah, a sample case or 
trunk was the trademark of a sales- 
man. The development of photo 
engraving brought the catalog into 
importance, and while it has a vital 


By E. E. Brazier 
As told to H. J. Emerson 


place in selling, it cannot be consid- 
ered an end in itself—and the sales- 
men who rely completely on catalogs 
are not operating at peak efficiency, 
believes Mr. Brazier, 


SAMPLE SELLING is creative sell- 
ing, says E. E. Brazier, manager of the 
Intermountain Electrical Association, 
and retired manager of the Salt Lake 
City district of G. E. Supply Corp. 
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In the years preceding his well- 
earned retirement after many years 
with GESCO, Mr. Brazier made it 
a strict policy through his distriet 
for salesmen to use sample cases im 
their selling. Although there aréa 
few manufacturers supplying sample 
kits for their lines of small-sized 
supplies, the GESCO Salt Lake staff 
had to dev elop most of its own. Kath 
salesman has his regular kit, whith 
goes with him on all calls. Then the 
district office has special kits which 
ire available for use by salesmen on 

mtractor 


jobs one tor 


special 


ustomers, one for industrial ac- 


counts, one for dealers, and one 
» line hardware, et 
msultation with utility account 
These sample kits are nev 


Sane Whi 


in, there 


lowed to stav the 
asic items is always 


; > the? rket 
some new item new on 1¢ market, 


a new model, or a slow-moving item 
that needs a sales push. As a ri 
sult, customers never sigh when 
GFESCO salesman oj 

kit because there 
something new to in 


Sample kits serve many 


' 
k 
says Mr. Brazier. During 














SAMPLE KITS must be changed regularly, says Brazier. A. WELCOME is sincere to salesman carrying samples, Brazier 
Ey Fleming, left, manager, supply sales div.. GESCO, Salt reports. Bronson gets this welcome from J. E. Forsberg, con- 
Lake City, discusses with city salesman A. V. Bronson some struction superintendent of Wasatch Electric Co., Salt Lake 
néw armored cable fittings that will be the new item for his kit. City. Bronson often carries one new item outside of his kit. 


fidefense preparation or war pro- 
du€tion, they give the salesman a 
chénce to w ustomer the 
changes that have been made in de 
sign, materials, etc., by suppliers si 
that he n lan his work accor« 
ingly. And they enable him to 
trdduce substitute products that will 
ke@p the customer busy when other 
wise he might be held up awaiting 
thé products originally specitied for 
thé job 
In any period, he “sample 
selling is 
vides t! 
opener 
prospect’ 
tion of 
sample 
on almost ey \ | 
prepared to interest t! 
something more thar 
normally buys. And 
market, the distributor 
with samples has_ the 
another man with IDEAL for selling counter merchandise, this smaller kit with samples for the 
catalog sheets. electric dealer, hardware store, etc., builds this part of the distributor's business 
Customers profit by the sale n's to profitable volume, as with G. F. Trippe of Apex Elec. Co., Salt Lake City. 
use of samples, too, says Mr 


Brazier. Whether it is because he is his memory on the variety of prod- the item is more expensive than 


1 


occupied in the rush of making a 1 he distributor carries. Often, what the customer has been using, 
) 
3 


living, or whether it is caused by the according to Mr. Brazier’s experi Mr. Brazier states. The salesman 

extra demands of the defense effort, ence, a customer will say, “Gee, I can demonstrate superior action, 

in peace or war, contractors have know a job wher an use that’ on or show the better ci ‘tion or 

little if any time to visit their dis ‘ing some item that either was new improved features that warrant the 

tributor’s showrooms or to which he hadn't been exposed customer paying more for this item. 
Smart salesmen will bring the 1 And the customer can 

showroom to the customer, little by h better than catalog sheets product, satisfying his 

lieel 


e, enabling the latter to refresh and ifications is a sample when _ osity. 
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Wholesalers-wise 


Brochures that effectively tell the story of a 


Dramatize 


distributing organ- 


ization in terms of its personnel and services help to build a more 


solid relationship between the firm’s salesmen 








a 
w 


mv = 


‘ue yu 0) : Ny 





WRAMAS 


the members and 
vices of your organization. 
An self-portrait 


must be full of interesting specific 


with 


TON of 


drop is the claim of a brand 


of strength in every pects ser- 


A 


ed effectiveness that 
able in the company promotion book- 
let that aims to help solidify and 
cement good customer relationships. 
be built 
into your booklet by means of an 


of glue—a degree of condens organizational 
is also desir- 
facts. 

your 

should 
language you would use in a lunch- 
In 
its ideal form, the presentation re- 


It should honestly appraise 
work And it 


written in the ordinary 


company’s 
ve 
Such effectiveness must 
time conversation with a friend. 
attractive layout, crisp illustrations 
and good writing. With these fac- 
tors in its favor, the brochure will 
stand a better chance of avoiding the 
waste paper basket long enough to 
fully acquaint customers and pros- 


duces the story of the company’s 
to a 
highly readable and understandable 


personnel and full operation 


minimum. 


Handled in this fashion, the in- 


1 
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and their customers 


EYE-CATCHING ILLUSTRATION on 
the left is a reproduction of the four- 
color cover for a booklet recently put 
out by the Johnson Electric Supply Co., 
Cincinnati. This booklet, in a swift 
series of pictures and captions, paints a 
clear organizational self-portrait of the 
Johnson firm. To see the booklet and 
learn why it is such an excellent pro- 
motion piece, turn page _ 





Claude W. Johnson, Jr., president of the john- 
son Electric Supply Co., Cincinnati, is proud of 
his firm's new brochure. He reports that copies 
have been sent to 4,000 customers and friends 


stitutional promotion piece 


] . S 
means of 
the 
being served by 
nated team 
man < 


1 
I 
impressing 


that he 


ughly coordi 


excellent Lie 


customer with fact 
| 


I 


1S 
a 


not by just one sales- 


oT 


counterman 


saler is 


Quite often the whole 


terested in publicizing some single 


phase of his service—a new show- 


room or new delivery equipment, 


for example—instead 


al] 
over-a 


doing an 
promot his 
Here the s: 
rovern ti 


ati 


m piece on 
company i 
t} 


me principles 


apply iat e handling of 
the ul present mn 





SS ce ee Oe Oe eee ee =e 


First page immediately takes on the = a) Just inside our Sycamore en- 
easy-to-read picture and caption pattern ¥ trance we hope to impress 
that characterizes the promotion piece a ‘i you with our luminous louver 
throughout. There is no wordy, unneces- : ceiling, troffers and adjustable 
sary introduction. Everything is simple, E spotlights. Here architect Nel- 
direct, factual ~ 4 son Felsberg offers construc 
tive criticism to our Lighting 
Specialist, Franklin Shaw. Our 
first and second floors model 
Breezy informality is the keynote of the | iene ees 
presentation which introduces members of 
the organization without ceremony or 
resort to stiff, formal portraits 


Presentation is content with covering one , 
y Sewice 


operation at a time with a minimum of 
facts, but giving all information on the 
point being illustrated Note the stressing 
of the idea of service to the customer— 
a theme that is repeated and implied tsene dmmanaa 
elsewhere in the booklet tl Ss ene aan ei 
2000 linear shelf-feet of 
modern steel shelving is 
within easy reach of our 
soles clerks. Overhead is 
1600 sq. ft. of balcony 


storage space for ap- 


Our counter orrange- 
ment represents mony 
years of searching for 


Photographs used are crisp and sharply 
in focus—in short, the kind that insure 
better reproduction, whether the printing 
process be letterpress or offset. bs 


pliance ports and service 


equipment 








Warehouse 


Port of ovr 50,000 sq. #. 
of warehouse is the core- 
fully arranged third floor 
stock of packaged items 
The right man for the job 


meons o lot in efficient 


When details are spotlighted for a useful 
purpose—for example, to show the human 
character of an organization, as in this 
caption—they encourage the reader to 
keep on going 


storekeeping. Johnny 
Herbert, who has been 
cround o long time, knows 


An important by-product of such a 5 his stuf 
booklet would be the company loyalty it —: 

might help to generate among employees 

This sort of an approach can do much to 

give them a sense of purpose and de 

velop their feeling of participation com 


An informal sales brief is o 
typical morning scene in al- 
most any office. Ours is no 
exception. A scene of Lou 


This is a picture that a customer certain 
ly will look at carefully because it shows 
the one man in the wholesaling organ- 
ization with whom he is probably most 
familiar—the salesman (who, by the 
way, stands to benefit directly from the 
prestige-building effect of this type of 
presentation). 





Hoffman on the telephone 
with Jim Simpson waiting 
for it is extremely typical. 
Others in the group include 
Bud Johnson, Art Baker, 
Cliff Gabel and Bill Struble. 
Thot is the last picture we 
hove of Cliff, who died 
shortly ofter it was taken. 














Our increased handling 
facilities jinclude' the very 
best in elevating equip 
ment. Thot big freight 
elevator by Shepord is 
the last word, we wonder 
now how we ever got 


glong without it 


The supply office must 
have up-to-the-minute price 
ond delivery information 
within easy reach — and 
generally does. Our Office 
Manager, Herb Thomas, os 
vsval is the center of ac- 
tivity with Quotation Mano- 
ger, Cliff Mueller, at his 
left. That's Vic Sinclair, who 
has been with us since 1907, 
in his office in the back- 
ground in the oct of greet- 
ing the visiting Appleton 
representative, Gabe Rice 


Shipping 


Our Shipping center constant 
ly represents o beehive of oc 
tivity, located ot the other end 
of the first floor stock shelving 
(we will continue to be in good 
shope if Uncle Sam doesn't 
grab all of those healthy 


young fellows at once.) 


This scene is your welcome as you 
enter our main office on the second 
floor. Perhaps you recognize Sales 
Manager Bill George, in the act of 
leaving his office to greet o visiting 
solesmon. (Note Bill Skelton's choice 


of secretories) 








Such a picture of shipping department 
industriousness is bound to make a good 
impression on a customer—particularly if 
he has the idea that his distributor's 
warehousemen are always sitting on their 
hands at the time he puts in an order. 
Compare the effectiveness of this photo- 
graph against that of one showing a 
group of shipping clerks standing static- 
ally in a row, smiling for the camera 
True, the latter shot might exhibit every 
one’s face and friendliness, but it would 
lack the basic impact of this photo 


tes graph. 


Self praise and glowing phrases should 
be avoided in this sort of a presenta 
tion, but an occasional “we point with 
pride” is certainly justified, as in the 
yd of this plant improvement 


Note that the photographs of Johnson 
Electric Supply's service operations don't 
look too obviously posed. Loss of authen- 
ticity would be the consequence if they 


ee did. 


Further proof is offered by this picture 
and caption of how well Johnson Electri¢ 
Supply has taken a tip from the news- 
popers and put people into its pamphlet, 
The presentation names them, talks 
about them, shows them in action—ia 
fact, tells the whole company story pri- 
ea" in terms of the personnel 


Here as before it is made clear that the 

customer is the person to whom this 

booklet is addressed. There is no devia- 

tion from this direct approach; it is main- 
Gen *0'"° from cover to cover 


As it stands, the first sentence of this 
caption has an unquestionably honest 
ring. But the substitution of a word or 
two might change it into an exaggeration 
which—like taking dope—is a practice 
to be shunned. Misrepresentations and 
overstatements have no place in institu 
tional promotion. For one thing, a cus 
tomer or prospect can too easily and 


San" refute them 





By the time the customer has reached 

this point in the presentation, he should 

be convinced that he is not being served > 
by just one salesman or counterman, but 
rather by an entire organization—or bet- 

ter still, a highly coordinated team. 


Good black and white reproductions hove => 
plenty of punch. Where color and elabo- 
rate presentations are possible (Johnson 
Electric Supply used simple layouts, four- 
color illustrations on the front and back 
covers, black and white reproductions 
plus another color on the inside pages), 
they offer the advantage of greater im- 
pact. But it is wrong to assume that the 
job can't be done economically and with- 
out the use of costly production tech- 
niques. If your basic concept is sound, 
expensive frills are unnecessary 


Don't skip a single phase of your oper- 
ation in the promotion piece if it can be 
used to help create the desired impres 
sion that your company is progressive and 
forward-looking. The “assembly line sys 
tem” in the bookkeeping office, for ex 
ample, implies greater efficiency and 
speedier service 


Caption copy is free of starch and stuffi 
ness. It has an easy-flowing intimacy and 
pleasing plainness that suggest to the 
reader that he is being addressed as a 
friend, not as a stranger 


The idea of close interrelationship and 
mutual dependence between company 
and customer should be stressed along 
with the theme of service. In playing up 
your firm's appreciation of its responsi 
bilities to its customers, make use of con- 
crete examples. This picture of a lighting 
fixture exhibit, for instance, illustrates 
how well this particular distributor is ful 
filling his function of product display 


Note that this promotion piece doesn’t 

just abruptly stop or end on a note of 
finality. Instead, it maintains contact by 
extending an invitation to the customer 

to make a personal tour of his distribu a 
tor's new headquarters 








OS 
Lighting 


JOB PLANNING 


An endiess supply of catalog 
information features our Light- 
ing ond Planning section, where 
Apparatus Sales » Manager, 
Clyde W. Parsons, ond R F 
Show spend most of their time 
on job problems. The smiling 
in the bockg 
is that of Bob Dimmitt, the 
manoger of our Westinghouse 
Lamp Deportment. 





We hove orranged an 
assembly line system in 
our new Bookkeeping of- 
fice. In her privote office 
in the background is Miss 
Emilie Schuchardt, secre 
tary of the company, who 
has been with us from 


the beginning 


MEETINGS 


Sales meetings are the same 
all over. Ours are enjoyable. 
since we designed the room 
with “The Perfect Sales Meet 
ing” in mind. Here we catch 
Willard 8. George in the act 
of pouring oa little heat on 


television sales. 


LIGHTING DISPLAY 


On your woy out we invite 
you to inspect our brand new 
Home Lighting Display, a room 
in which we hove created the 
proper background for each 
type of fixture. John A. Whit- 
lock, recently oppointed mon- 
ager of this department, is 


demor strating porch lanterns. 


Thank You for taking “the 50¢ tour” with us. Come in and take “the $2.00 tour.” We 


shall be very glad to see you. 


THE JOHNSON ELECTRIC SUPPLY COMPANY 
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What is your E.C.S.R. 


Discover how your performance measures up to what one enterpris- 


ing electrical contractor considers the essentials of “ideal'’ service 


66 URE, he’s a nice guy, but he 
ms just doesn’t know what I 
want in the way of service.” 

Can your electrical contractor 
customers say that about you? 


If a contractor that about 


an say 
that 
his brakes on. 


a salesman, then salesman is 


going uphill with 
\nd the only 
to release 


make 
develop an 


way for that salesman 


those brakes and start to 
in high gear is to 
the 


con- 


progress 
understanding of 
how-and-why in the electrical 
tracting business and learn the type 
of service which counts most to the 
contractor, 

realize 


electrical 


The salesman must fully 
that the 
tractor tries t 
intelligent 


s 


successful con 
function as an alert 
and guardian of the 
health of his 


must 


business. Because he 


generate the power of his. et 
terprise, the contractor 
considers ever his equa 


tion of successful business operation. 


ws that he rive con 
maintain the 
le business 


of these 


By Joseph F. McPartland, Jr. 


being the relationship between the 


wholesaler’s supply salesman and 


again the 
sound and 


himself. Time and time 


importance of cordial 


salesman-contractor relations has 


demonstrated itself to the electrical 
contractor and enabled him to gen- 
erate new/ ideas for strengthening 
that 

Though it is quite true that many 


strides 


relationship 


salesmen have made great 
toward establishing satisfactory and 
mutually profitable 


there is 


bonds with con- 
tractors, still much to be 
gained by closer study of the con 


tractor’s viewpoint. What an enter 
electric il contractor 


prising sees as 


the essentials of “ideal’”’ service can 
supplement to great advantage the 
salesman’s approach and be of value 
lamental un- 


\fter all, 


asure service than 


to both by creating fun 
derstanding between them 
how better to 


by the contractor’s standards? 


*Electrical Contractor Service Rating 


Typical of the many successful electrical 
contracting organizations throughout the 
country is that of Edward Hasse, Inc., of 
Englewood, New Jersey. Located not far 
from New York City, amidst the scenic 
and historical Northern Valley of Bergen 
County, this firm has met, over the past 
17 years, a good portion of the electrical 
contracting demand in the surrounding 
residential-industrial area. Under the di- 
rection of Edward Hasse, Sr., this concern 
has consistently offered service with cour- 


teous proficiency. 


© 


instance, take electrical con 
Hasse of 
T - } - :e 
Like many other progressive 


For 
tractor Ed Englewood, 
N. J 
contractors, Ed knows from experi- 


looks 


distributor’s 


ence what every contractor 


for from an electrical 
' 
Salesman. 
“It’s not an e; 
le - ] ntre t lis- 
electrical contractor to dis 


cuss what might be cor 


for an 
sidered reas- 
wholesaler’s 
supply salesman to his custontérs. 
But, because it serves a good gmur- 
ind let 
con- 
megat- 
salesman. 
most im- 
11 salesman,” 

wledge of 


onable services of a 


lay it on the line 


know 


considers to 


pose, I'll 
what the 


be the 


the salesmen 
tractor 
and-potato services of a 
“Basically, one of the 
portant marks of a g 
Ed points out, “is hi 
the equipment he sells.’ 
The electrical contractor « x pects 
the salesman to have a good working 
knowledge of all of the equipment 
He how it 
made, what it does, how i® 4s 
1 and wh lop-level salestiien 
plain flew 
id¥an- 


should know 


offers 


During those 17 years, both good and bad, 
Ed Hasse has always sharply focused his 
interest toward more efficient operation 
of his business. By this interest, he has 
come to understand the strong influence 
that supply salesmen exert on the well- 
being of his organization. He has fairly 
well concluded that a top-flight supply 
salesman stimulates efficiency and contrib- 
utes indirectly to the reputation of an 
electrical contracting concern. 
reason, he wants the wholehearted coop- 


For this 


eration of supply salesmen serving him. 
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ges and especially its applications. 


\ contractor can place an order 


kly and with the minimum of 
explanation when the salesman has 
inctional understanding of elec- 

al equipment. The time and ef- 

rt and catalogue-hunting thereby 
ved is important to the contractor. 
\s an example of how this comes 
to pl iv, Ed cites the case in which 

1 contractor places an order for a 
r for a 5 hp motor. In such 

se, the contractor appreciates 
ilesman who from his knowl- 
takes it 
proper 
without the 


motor 


equipment 


himself to select the 


for the unit, 


in an excellent position to recom- 
mend the type of equipment his 
house wants to sell for the job, but 
also by doing some extra work he 
establishes somewhat of a 
right when the order is placed. 


Familiar, as the salesman should 


priority 


be, with the capacity and efficiency 
of the many possible selections of 
equipment, he can assist the con 
tractor in choosing the equipment 
which will contribute most to the 
overall efficiency 
the job. Perhaps, he can recall from 
his dealings with other contractors 


and economy of 


the equipment which proved success- 
ful on a similar project. And of 


edly shows up on the job with need 
ed equipment.” 

How does the salesman do that? 
That’s easy—by abiding by a fun- 
damental precept of good salesman- 
ship, by keeping in toucl 
office. The 
makes it his 
any emergency needs which any of 


with his 
high-caliber salesman 
business to learn of 
his customers might 
to the office. He then takes it upon 
that the 
demand is met quickly and accurate 
ly. 

“That’s the 
according to Ed. ‘He 
job and tackles it aggressively. The 


have phoned in 


himself to see emergency 


salesman we like,” 


knows his 


A SALESMAN WHO RATES HIGH 


“The electrical contractor expects the salesman to have a good working 
knowledge of all the equipment he sells. Top-level salesmen are always 
especially its applications.” 


able to explain new equipment . . 


contractor even having to make ref- 
efence to it 
lack of knowledge doesn’t see to it 
that 
the order jeopardizes his good stand- 
From Ed’s 
when 


The salesman who for 
the right heater is included in 


ing with the contractor 
“it’s imconvenient 
we receive the wrong heater, or 
no heater at all. We look 


for the salesman who never fails in 


viewpoint, 
worse vet 


as this. 


a situation such 


But how can a salesman be 


further service by reason of his 


knowledge of electrical 
Well, Ed 


salesmen give 


equipment ? 


contends that the best 
a great deal of con- 
ind design on 


\lthough, the contractor 


sideration to layout 
new jobs. 
has no right to expect this, he never 
that a 


service 


theless recognizes salesman 


who offers this 


great 


equipment for 


in the selection of 
a particular job is 
the understanding, which the sales- 


importance 


man should have, of the application 
of new types of units. For one reas 
on or another the contractor might 
not be aware of the most recent de- 
velopments which might better fill 
the requirements of the job at hand. 

“By all that 


‘a salesman is of greater value to 


serv ice,” Ed states, 


and, what’s 


rtant, to the 


the contractor more 
ultimate custom- 


contractor’s bread 


a foregone conclu- 
contractor has a 
rt for the salesman 


yeoman service in an 


\ contractor doesn’t 


salesman who unexpect- 
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“. . for reliable information about market conditions, shortages, 
restrictions, priorities and the like, the contractor depends to a 
great degree upon his supply salesman.” 


returns on that kind of service show 
up in his order-book as well as 
mine.” 

In addition to all of this, 
there are many fine points to that 
service best | 
the contractor’s specifications. As 
Ed puts it, “If the isn’t 
honest and reliable, he doesn’t stand 
a chance with the terrific competi- 
tion that’s around these days.” 

The contractor wants to have 
confidence in any information pro- 
Honesty, 


however, 


which measures up to 


salesman 


vided by the salesman 
therefore, about his knowledge of 
equipment, regardless of the extent 
a chief 
\nd for 
market 


restrictions, 


of the knowledge, should be 
concern of the salesman 
reliable information about 
conditions, 
priorities and the like, the contrac 
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tor depends to 


a great degree upon 
his supply salesman. How good this 
information is has many effects on 


Misin- 


gears of 


business. 
formation is the 
operations \ 

should realize this and take care to 


the contractor’s 
sand in 
business salesman 
itfer only full and accurate infor 
nation. 

“One thing a contractor doesn’t 
like is to be pushed into purchases 
lle probably says nothing about it, 
but he notices when a salesman is 
pushing.” 

When it comes to purchasing, the 
contractor is displeased by 


sales pressure of any kind. Nor is 


very 


WITH CONTRACTOR ED HASSE 


best salesman gives .. . 
on new jobs. Contractor . . 


he satisfied with deceptive sales 


technique. That salesman only dam- 
ages his own reputation who resorts 
to “padding an order” or unloading 
an excessive quantity ofa particular 
unit under the pretense of an im 
minent shortage. Such practices are 
completely inconsistent with honest 
salesmanship. The feeling that de 
velops when a contractor is com- 
pletely unhampered in deciding on 
worth far 


the size of order is 


more to the salesman in the long 


an 


run. 
“Tnstead 
or,” Ed feels, “the salesman should 


of pushing the contract- 


push the orders he gets.” 


Scheduled commitments on. all 


jobs are protected by the salesman 


who follows through on orders, giv 


ing special orders the attention they 


Oo 
‘> i 


consideration to layout and design 
. recognizes that this salesman is in 
an excellent position to recommend type of equipment for job.” 


Che 


favors the 


require contractor naturally 


salesman who keeps 
promises and assures prompt deliv 
ery of orders. “The who 


sees to it that orders are delivered 


salesman 


is soon as possible and makes an 
extra effort about it is the one who 
will get the better orders.” 
Inasmuch as the 
considers the psychological under- 


salesman often 
currents involved in selling, the con- 
ractor can offer much insight into 
such undercurrents by reason of 
his observations of attitude, disposi- 
tion, and demeanor of salesmen. As 
any salesman might well have an- 
there are factors 


ticipated, many 


lich contribute to the psycholog- 
for effective 


cal 
salesmanship. True, not every con- 


balance necessary 
tractor desires the same personality 

There are, 
rules of the 
tempera- 


attributes in a salesman 
h ywever, certain basic 
salesman’s conduct and 
ment. 

“The contractor,’ Ed 
“tries to be an easy guy to get along 
with. And he wants to get along.” 
Of course, he expects the salesman 
to be and 
Friendliness also is certainly de- 
all-around 
service is aided more by an under- 


asserts, 
courteous interested 
However, good 


sirable. 


rather than an over-friend 
Often 


friendly 
ly attitude of 


the 


the salesman. 


friendly reserve of an actions 


salesman _ instills 


the 


louder-than-words 


great confidence in contractor 
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and clearly detines the 


efficient 


ir association 
as the ultimate in and ef- 
fective business relationships. Then 
again, the courtesy which most ap 
peals to the contractor consists pri 
marily in allowing the contractor to 
set the pace for incidental and social 
conversation. If the contractor 1s 
busy, the salesman should recognize 
that; attend only to essentials; and 
then take his leave. Never, though, 
salesman affect excessive 
friendliness in an effort 
lost by 


should a 
or undue 
to redeem good 
careless or ineffectual 

“Hand-shaking or back-slapping,” 
Ed, “just can’t compensate 


standing 
service. 


claims 


. every contractor has a spot in his heart for the salesman who cam 
do yeoman service in an emergency. A contractor doesn’t forget the 
salesman who unexpectedly shows up . 


. with the needed equipment,” 


for conduet 
the salesman whose general servite 
adds obviots 


service 


poor 
isn’t up to only 
insincerity to the list against him.” 

\ll of these therefore, 
the ideal 
salesman and for the contractor 


par 


elements, 
mold service ideal lol 
the 
These elements are well integrated 
to produce a clear picture of what 
the contractor wants. With knowl- 
edge and initiative, every sales- 
man should strive to offer cour- 
teous, reliable, and interested 
service, at all times. 

As Ed would summarize it, “The 
supply salesman has an investment 


in the success of the contractor's 
business. By jealously protecting his 
will fulfill the greatest 


and 


investment he 


advantage to the contractor 


most certainly to himseif.”’ 





FAILURE of a mm 


What You Should Know About 


Wiring Equipment 





RAST MONTH, Mr. Bissell introduced the 
Subject of selling wiring equipment for haz- 
@rdous locations as a job that the electrical 
Wholesaler's salesman could handle with ease 
providing he informed himself of the 
@ecific electrical requirements for such 
locations. In Part |, Mr. Bissell summarized 
Article 500 of the Code and commenced a 
Gscussion of Class | locations. He continues 
from that point in this second part 





PART II 


By Carl H. Bissell 
Vice President—Engineering 


Crouse-Hinds Co. 


4 


Any closed ve ssel wl 
which is equal in 


tends to 


en subject to 
an internal force 
become a 


\ soap bubble 


Every element 


all directions 
sphe re. aee Figure 3 
is a classic example 
of the film is under equal tension 
Complicated stresses do not exist 
Obviously then, the ideal shape for 
an explosion-proof enclosure is a 
sphere, if a minimum of material is 
However, 
consideration prevents its use. 


the objective practical 


Nearly all electrical devices which 
require explosion-proof housings are 
cubical in shape. (Incandescent and 
fluorescent lamp fixtures are con- 
spicuous exceptions.) Therefore, the 
designer is usually compelled to de- 
the lines of 


cide whether to follow 


the device ung the en 


s 


when des 


10T 
s 


closure or to follow other lines, 
| 
| 


will approach a spherical 
shape, usually cylindrical 

forms of e1 
lend 
-aded 


requiring at 


b 


} 1 
cubical 


Covers for 
sure do not always them- 
selves to the use 
lat, bolted-on covers, 
rately machined joints, but having 


] 


, 
e disadvantage 


tl ioned previ 
usly, are commot 

Due to these 
over 


disadvantages flat 
joints are avoided by many 
of threaded 


shape ot ne 


manufacturers in favor 
joints, whenever the 
enclosure, over opening, | 
mits 

t and thread- 
in Figure 4 
explosion-proof 
having flat and threaded covers are 


Enlarged views of flat 
ed joints are shown 

Typical boxes 
shown in Figure 5 

So much for explosion-proof en- 
closures in 


general as required in 
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FIG. 4— 


Class I Division 1 locations 

One other point stated in Section 
5014 is that flexible fittings must be 
explosion-proof when used in Class 
I Division 1 locations. This require 
ment prohibits the use of ordinary 
flexible conduit for the reasons that 
but 
if it were, it is doubtful that it would 
| 


ne strengt 


this conduit is not tight, 


h necessary to resist 


have t 

explosion pressures 
Flexible connections acceptable for 

these locations are made of flexible 


metal hose having an outer re 
forcing wire or metal braid 
' 


and an inner flexible insulating lin 


with 


he ends are equipped 


and female nipples and unions 
These flexible connections are fre- 
conduc- 


1 +} 
nouse ne 


quently used t 
tors leading fron motors 
con- 


Also, 


where vibration m a rigid 
duit 
they have other 


connectior1 

1ses 

tween relative moving 

machine. See Figure 6 
From the fi it will be seen 

that in Class I 

that is, locations which are judged 


only 


regoing 
] 


Division 1 locations, 


to be normally hazardous, 


threaded rigid conduit or specially 
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For Hazardous Locations 


} 


constructed flexible conduit may be 
used and that all boxes and fittings 
must be explosion-proof. Knockout 
boxes and ordinary types of conduit 
unsafe in Class I Divi 


httings are 

It will be remembered that Class 
I Division 2 locations are locations 
reason of use, ventilation, 
or situation, are less hazardous than 
Due 
hazard the 


Not infre 


quently this possible saving 


which by 


those grouped under Division | 
to the 


Code is less 


lesser degree of 
restrictive 
results 
in an unwise decision on the part of 


the owner, the architect, the 


eng! 


neer, or the contractor. In doubtful 
temptation is to rule the 
location to be Division 2 rather than 


Division 1. Even though such a de 


cases, the 


cision may be justifiable, based o1 
existing conditions, thought at least 
1 


should be given to possible future 


uses and a decision made on the 
probabilities. 

Section 5014b of the Code deals 
with wiring systems in Division 2 
locations and reads as follows: 

In Class I Division 2 
rigid metal conduit or electrical me- 
shall be the 


locations 


tallic tubing wiring 


W here 


to employ flexible connections, as at 


ethod emp! ved necessary 


flexible metal con 


used 


terminals 
luit shall be 

It will be 
Division 1 only threaded rigid con 


motor 


1 


noted that whereas in 


luit was permitted as the wiring 
method, Division 2 allows the use of 
both rigid conduit and electrical me 
Also. by not specifically 


boxes 


tallic tubing 
mentioning “explosion-proof 
ind fittings,” ordinary boxes and fit 
tings are It should not be 


inferred that all boxes or enclosures 


ilk ywwable 


n Class I Division 2 locations may 


be of the ordinary type. Only those 


ontaining no arcing or sparking de 
may be of the ordinary 


vices non- 


explosion-proof type. Another con 


cession is that ordinary flexible 


metal conduit is permissible where 
flexibility is necessary 
the bask 


So much for require 


ments for wiring systems in Class I 


cations 
Sealing 


The next section in the Code 
which we encounter is 5015 Sealing. 


3efore examining the require- 
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ments of this t will be well 
i clear understanding of the 
ils. Perhaps the best way 
to acquire such an understanding ig 
happen if 


section 
to have 


need for sé 


nsider 
were 
nstallae 
mtrollerg, 
uit breakers and 
have 
an explosive atmosphere. We 


been said 


these 


Suppose \ | gine 
motor 


tion of moto§rs, 


lighting fixtures, cit 


switches all installed in a room 


know from what has 
enclosures for 
filled 


The scene 


earlier that th 


devices will become with this 


explosive atmosphere 
ill set for an internal expl 
that is needed is a spark 


yperation Of a 


circuit breaker or possibly 


be provided by the 
switch o1 
by an insulation failure. The explo 
ll involve every length of con 


every box an 


} 


nting syste 


duit, 1 fitting, every 


motor, every lig This is 
bad enough in itself, but it is not the 


worst result 
Everyone who operates an auto 
mobile or a gasoline engine 
that the 
the gasoline-air 
' 


inders, the better the powe! 


knows 


better the compression of 


mixture the cyl- 


yutput ; 
rreatet the ex mpression 


that is, the g 





+} 


tl the explosion 


pressure, the greater 
pressure 

In this conduit system we are con 
sidering we do not have the pistons 
of an engine to pre-compress the 
mixture before ignition, but we do 
the equivalent. Consider a 
length of conduit, as shown in Fig 


have 


ure 7, being filled with an explosive 
mixture, which mixture has been ig 
nited at one end. The mixture ex 
plodes and expands. In so doing, it 
compresses and ignites the unignited 
mixture. That portion explodes at a 
higher pressure than that produced 
hy the initial explosion. This second 
explosion repeats the process, pro- 
ducing a still higher explosion pres- 
sure. This process is cumulative, and 
under favorable conditions may re- 
sult in pressures approaching deto- 
nation. These pressures might be- 
come of so great a magnitude that 
rupture of the conduit or some of 
the enclosures would result. There 
fore, one of the 


of seals is to prevent pre 


Important purposes 
compres 
this 
phenomenon is sometimes termed. 
\nother 
limit the 


which may be exploded. In general, 


sion or “pressure piling,” as 
function of seals is to 


volume the mixture 


it can be st: hat the greater the 


volume, the greater the 
Therefore, for this reason, it is ad- 


the the 


pressure. 


visable to limit volume of 
mixture, 

Still another purpose for sealing is 
to prevent the travel of an explosive 
tl conduit to 


through the 


a non-hazard- 


mixture 
equipment located in 
ous location. Unless this is prevent 
ed, a switch enclosure, or similar 
enclosure, could and probably would 
become filled with the mixture. This 
mixture would explode when that 
switch was operated. In all proba- 
bility that switch would not be ex- 
plosion-proof, and therefore, would 
be blown to pieces, resulting in in- 
juries to personnel and causing a 
fire. Also, the explosion would cause 
the flame to flash back into the haz 
ardous area and cause an explosion 
its conduit 


consist of 


within system. 
Seals 


signed conduit fitting inserted in a 
t 


a specially de 


conduit run. After the conductors 
have been drawn in, the cavity of 
the fitting is filled with a 
tvpe of compound, usually water 
The compound when hard 


cement 


mixed 
must effectively prevent the passage 

Also, it 
withstand 


flames 


of gas, 


have 


vapor, or 


must strength to 


76 


(with an ample factor of safety) the 
pressure developed by an explosion. 
Other requirements are that the 
compound be not affected by the sur 
rounding air and not have a melting 
point lower than 200 F. 

Now that we understand the pur- 
pose and importance of seals, let us 
examine the detailed requirements of 
Section 5015. 

In Class I 
seals shall be located as follows: 

(1) In each conduit run entering 
an enclosure for switches, circuit 
breakers, fuses, resistors, or other 


Division 1 locations, 


apparatus which may produce arcs, 
sparks, or high temperatures. Seals 
shall be placed as close as practicable 
and in no case more than 18 inches 
from such enclosure. 

This distance requirement is to 
limit the effect of “pressure piling.” 

(2) In each conduit run of 2-inch 
size or larger entering the enclosure 
or fitting housing terminals, splices 
or taps, and within 18 inches ot such 
enclosure or fitting 

\gain the purpose here is to limit 
It should be noted that 
1- 
le 


the volume 
the 2-inch or 
needs to be sealed an 


uses connections to 


only irger conduit 
1 then only if 
the enclosure hy 
the conductors 
In each conduit run leaving 


Division 1 


> 
(3) 
the Class | hazardous 


area. The sealing fitting shall be so 
designed and installed that any gases 
or vapors which may enter the con- 
duit the Division 1 
area will not enter or be 
cated to the conduit bevond the seal 
There shall be no union, coupling, 


system within 


communt 


box or fitting in the conduit between 
he sealing leaves the Division 1 

“a 

Sealing fittings are made in sev- 
ral different forms, some of which 
are illustrated in Figure 8. 

The suitability of a sealing fitting 
for its intended purpose will be de- 
In order to 
from escap- 


termined by its design 


prevent the compound 
ing while in a fluid state, it is neces- 
a dam in the bottom 
placed in a vertical 
ith hubs of a fitting 


mital conduit. Some 


make 
ntting 


conduit and in b 


Sary to 


hub of a 


placed in a horiz 
designs do not permit making dams 
in both hubs ; therefore, they are lim- 
mduits in the 


ited in use to ¢ ver- 


1 


tical or near vertical position. Man 


con- 


t 
ufacturers’ catalogs should be 


sulted when making a selection. 
The Code does not state definitely 


if the seal in a conduit leaving a 
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hazardous area should be 
hazardous or non-hazardous area. It 
appears that it might be in either 
area, if it performs the function for 
is installed. If the 


put ina 


which it seal is 
placed in the hazardous area, then 
its suitability for the purpose must 


be determined; that is, it must not 


be of a construction which will al 


1 


low the gas or vapor to by-pass the 


sealing compound. 

listed by Un- 
with the 
by the 


This is 


Sealing fittings are 
derwriters’ for use only 
sealing compound supplied 
manufacturers of the fitting 
the combination of fitting 
and compound must withstand cer 
tests. Another combination 
the ability to meet 


because 


tain 
might not have 
mig 1ot hi 
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the test pressures, or might leak ex- 
cessively. 

Figure 9 shows a rack consisting 
of explosion-proof junction boxes 
and two explosion-proof circuit 
breakers. Because the main conduit, 
entering the explosion-proof junc- 
tion box at the top, is over 2-inch 
trade size, and the box contains taps, 
that conduit must be sealed near 
where it enters the box. See sub 
paragraph (2) above. Also, because 
the branch conduit leaving the box 
(at right) is of 2-inch size, it also 
must be sealed. The branch conduit 
(at left) leaving the box is less than 
2-inch size, so no seal is required. 
The circuit breakers are arcing de- 
vices; therefore, seals are required 
above and below both breakers. See 
sub-paragraph (1) above. 

Due to condensation and to other 
causes, water will sometimes collect 
on top of seals and in other explo- 
sion-proof enclosures. Sub-para- 
graph c-5 of Section 5015 requires 
that where this possibility exists, 
drainage means shall be provided. 
The best method of dealing with this 
problem is to provide explosion- 
proof devices at high and low points 
in conduit systems and in enclosures 
which permit a circulation of air, 
thereby minimizing the likelihood of 
condensation occurring. These de- 
vices are generally termed “breath- 
ers” and drains. Both will admit air. 
If water does collect it will leak out 
through the drains. In Figure 9 
drains and breathers may be seen 
at the top and bottom of the junc- 


ae? \ g 





tion boxes and the circuit breaker 
enclosures. 

Section 5015 of the Code contains 
other requirements pertaining to 
seals, but as those requirements are 
of an installation nature they will 
not be dealt with here. 

Breakers, 


Switches, Circuit 


Motor Controllers and Fuses 


All of the devices coming under 
this caption are arcing devices, and 
because of that they are sources of 
ignition. It is, therefore, obvious 
that safeguards must be set up 
whereby explosions can not be initi- 
ated by the operation of such de- 
vices. These safeguards vary, de- 
pending upon whether the location 
falls within Division 1 or 2. In either 
case they must be suitable for the 
location and purpose. 

5016a—In Class I Division 1 lo- 
cations, switches, circuit breakers, 
motor controllers, and fuses, includ- 
ing push buttons, relays and similar 
devices, shall be provided with en- 
closures, and the enclosure in each 
case, together with the enclosed ap- 
paratus, shall be approved as a com- 
plete assembly for use in Class I lo- 
cations. 

The usual method employed is to 
enclose the device in an explosion- 
proof housing constructed with 
flame-tight joints and having suffi- 
cient strength to withstand an in- 
ternal explosion; i.e., housing such 
as discussed earlier under Wiring 
Methods. 
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In instances where the devicés, 
such as circuit breakers or motor 
starters, are so large in dimensions 
that an ordinary explosion-proof en- 
closure would be too heavy to be 
practicable, or where voltages afe 
too high for air break apparatus, oi} 
immersed equipment is used. In suth 
instances, the enclosure not 
have to be explosion-proof. How- 
ever, it should not be assumed that 
oil immersed equipment suitable for 
ordinary locations is either accept- 
able or suitable for hazardous loga- 
tions, because the Underwritefs’ 
Laboratories, Inc., have found that 
requirements peculiar to hazard@ts 
locations are necessary. 

Oil immersion is frequently ¢m- 
ployed where the atmospheres are 
not only flammable but so corrosive 
that the enclosed devices would be 
attacked and soon cease to perform 
properly. In such instances, oil im- 
mersed equipment may be employed 
or, as is the more usual practice, con- 
ventional explosion-proof housings 


does 


are filled with oil sufficient to pro- 
tect the enclosed devices from the 
corrosive atmosphere. 
Explosion-proof 
switches, circuit motor 
controlleis, panelboards, tke 
like, are available in several types 
and forms, some of which are il 
lustrated in Figures 9, 10, and 11 
For outdoor use the threaded cov- 
er is preferred, because of its ability 
to exclude dust and moisture and, as 
earlier pointed out, it gives a flame- 


enclosures for 


breakers, 
and 


tight joint which is less susceptible 


77 











to dangerous leakage and damage. 

All of the foregoing, under the 
caption “Switches, Circuit Breakers, 
Motor Controllers and Fuses” has 
to do with Division 1 of Class I. We 
now come to the consideration of 
what may be used in Division 2 of 
this class. 

It is to be remembered that in Di- 
vision 2 it is expected that flam- 
mable atmospheres will exist under 
unusual conditions only. For this 
reason the requirements of the Code 
in 5016b are somewhat less restric- 
tive than those in paragraph “a” 
just considered. 

5016-b circuit breakers, motor 
controllers and switches intended to 
nterrupt current in the normal per- 
formance of the function for which 
they are installed shall be provided 
with explosion-proof enclosures ap- 
proved for Class I locations, unless 
ceneral purpose enc losures are pro- 

ided and he interruption of 
urrent occurs within a chamber 
hermetically sealed against the en- 
trance of gases and vapors, or 

contacts 


1g 
ot 


the current interruptin; 
re oil-immersed and the device is 
ipproved tor locations of tl ] 
and division 
Paragraph b, of course, permits 
f explosion-proof equip- 
ment required for Division 1. In 
iddition it also permits the use of 


non explosion proof enclosures, pro 


ided the arcing parts are contained 


iumbers, or 


re 


spect t req ment that arcing 
parts be in aled chambers, or oil 
nmersed. Thev are found in 5016 


2 and b4. Disconnecting and isolat- 
be of th gen ral 
xp s10N proof ) 

provided they are unfused. 

| 1] 

ti 


rhis exception is allowed, because it 


s deemed highly improbable that 
such a switch would be operated 
while energized' and simultaneously 
vith the existence of an explosive 
itmosphere. The other exception 
vhich concerns us, found in b4, has 
to do with a group of fuses or air 
ircuit breakers, such as are used in 
present day panelboards. These 


over-current devices may be in gen- 


i le a el a 





eral purpose enclosures, provided 
there are not over 10 sets, provided 
the circuit breakers are not used as 
manually operated switches and fur- 
ther, provided that they supply 
lamps in fixed positions only. 

The behind 
ceptions is that it is unlikely that a 
fault in fixed wiring, which would 


cause the blowing of fuses, or the 


reasoning these ex 


tripping of circuit breakers, will oc- 
cur at the same time an explosive 
On the other 
hand, it is not so unlikely that a 
fault in a portable cord or a portable 


atmosphere exists 


appliance might fail at such a time 


Lighting Fixtures 


Next, 


iny, 


let us investigate what, if 
requirements Code 
contain regarding lighting fixtures. 


does the 


The section on this subject reads as 
follows: 
5019 Fixtures. 


Lighting Lamp 


shall be installed in fixtures which 


shall conform 
Class I, Division 1. 


vision 1 


I] 
HI 


to the following: a 
In Class I Di- 
locations, lighting fixtures 
shall conform to the following: 

1. Be approved as a complete as- 
sembly, 

2. Be 
mum wattage. 

Nothing is said about the con- 
struction, but approval for the pur- 
is required 


marked to indicate maxi 


1 
In this case, as 1 


pose 


ill others, “approved” means inclu 


the 1 I 


Underwriters’ Labora 
tories List of In 1 Ele 


sion in 
tric al 


Loca 


Lab 


Equipment for Hazardous 


it must meet the 
requirements for explo- 

sion-proof fixtures 

lavmen and nany pet 

should better be 


tioht”’ 


Many 
Ff 


who know 


‘vapor! fixture 


I 
is suit 
for use in gaseous locations 
We know from what has_ been 
earlier stated that keeping out the 


gas or vapor is a practical impossi 


bility, 
gas or vapor would enter during re 
lamping. It may be argued that a 
vapor-tight fixture in a Class I lo 


is worse than a bare lamp, be 


and if it were possible, the 


cation 
cause if an explosicn does occut 
within such a fixture, it would prob 
ably be blown to pieces. 

Like other explosion fittings, ex- 
plosion-proof lighting fixtures are 
made with flame-tight joints and 
structures strong enough to with- 
stand internal explosions. For in- 


candescent lamps they are available 
in several wattages and types suit- 
able for pendant, ceiling and side- 
wall mountings, as shown in Figure 
12. Fixtures for fluorescent lamps 
are usually installed as pendants. 
An explosion-proof fluorescent in- 


stallation is shown in 


Figure 13. 
Explosion-proof portable lamps are 
also available. 

Boxes and fittings used for the 
support of fixtures must also be of 
explosion-proof construction and so 
built that they will support the fix- 
ture with an ample margin of safety 
Many types are available, 
which appear in Figure 14 

In the case of 


a few of 
pendant fixtures, 

er 12 inches long, 
either bracing or 
flexible 


explosion proof 
connecting member is re- 


The 


onstructed in the 


quired flexible members are 


same general 
t flexible 
shown in Figure 6 

\ll of the 
pertains to lighting fixtures used in 


Division 1 


manner as connectors 


foregoing under 5019 
locations of Class I. 

Class I explo- 
sion-proof construction is not re 
quired, but if there 
sparks of hot metal particles falling, 


In Division 2 of 
is danger of 


enclosed fixtures are required. For 
such locations the usual vapor-tight 
fixture is well suited. 

In Division 2 requirements as to 
similar in intent 


to those in Division 1 
, 


hxture support are 


Fixture hang 
t stems 


see 


ires that portable 


Division 2 must 


same as required for use in 
Division 1; that is losi 


explosior 
Receptacles and Attachment Plugs 


The next item to be considered is 


receptacles and attachment plu 
for Class | The Code requirement 


is as follows: 


Attachment 


and 2 


Plugs, Class I 
Receptacles and 

shall be of polarized type providing 
to the 
ductor of the flex 


be approv ed for 


5022 Receptacles and 

Divisions 1 

attachment plugs 

connections grounding con 

ble cord, and shall 

Class I 
: 


plugs are 


S 


locations. 
made 
in two general styles. In one style 


Explosion proof 


the construction permits the plug to 
be withdrawn part way by the first 
operation. This breaks the circuit in 


an arcing chamber. To remove the 
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plug entirely from the receptacle 
housing, a rotatable member must 
be moved into an unlocking posi- 
tion. The time involved in perform- 
ing this operation is ample to allow 
the contacts to cool before they are 
exposed to the atmosphere. See Fig- 
ure 16. 
In the 


style (Figure 17) 


is interlocked with an ex- 


hich must be 


the plug 
plosion-proof switch w 
moved to the off position before the 
plug can be withdrawn 


Signal, Alarm, Remote-Control and 


Communication Systems 


The last item in the Code wh 
we shall examine in cor 
Class I 1S 5024, Cc 
signals, alarms, remote control, 
and 


nection witl 
Section vering 
and 
communications ap- 
paratus. The first requirement ap- 
Section 5024a, and reads 
as follows: 

In Class I Division 1 locations all 
apparatus and equipment of signal- 
ling alarm, remote control and com- 
munication systems, irrespective of 
voltage, shall be approved for Class 
I locations and all wiring shall cén- 
form to paragraph a, Section 5014, 
and paragraphs a and c of Sectior 
5015. 

In effect this requires all appa- 
ratus of the kinds mentioned to béof 
and the 
system, including all cOn- 
fittir ilso Be 


explosion proot con ction 


systems 


pears in 


explosion proof construction 
wiring 
} 


duits, boxes, 


Section 5024b w 1 covers stich 
in Diwi- 
sion 2 locations of Class I is soffe- 
less restrictive, but in general 

of equip- 

is lo- 


equipment and installations 


it does not permit the 
ment intended for non-hazardot 
cations 

Manufacturers, a rule, do 


make equipment of the kinds 


not 
men- 
tioned, solely for use in Division 


locations. They do make many de- 
! kinds Division | 
horns, 


and 


hich are 


1 
signals 


—_— NEXT MONTH——— 


The concluding part of Mr. Bissell’s 
article will discuss the specific elec- 
trical requirements for Class II and 
Class 111 hazardous locations. 
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Foul or flashed 
metallic 
cooting —— 
Lh.” thick 
phosphor 
electric 
coorng 


lnvisible 
conducting 
coot on glass 
Ordinary _~ 
window gloss 





Soldered 
wire leads 








COMPOSITION 


wr 


tod + 


NE of the 
and 
tions of one form of energy 
to another is that of power into 
ight. Historically, the first method 
of generating light depended upon 
the phenomenon of 
\nother method of 
practical importance involves the ex- 


interesting 
transforma 


most 
important 


int 
n 


} 
! 


incandescence 
considerable 


citation of radiations by the passage 
of electric current through a gas or 
vapor 

Stull another, more revolutionary 
method involving neither incandes 
cence nor gaseous discharge phe- 
nomena has 


been the subject of 


considerable study in the general 


engineering laboratories of Syl 
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Electric Products, Inc. 
ready for 


vania 
Now 
this cool light source is based on 


commercial use, 
the principle of electroluminescence 


Electroluminescence may be pro- 
duced through a device which com 
prises a film of phosphor spread in 
a dielectric (non-conducting mate- 
rial) medium and placed between 
two conducting plates. At least one 
of these plates preferably is trans- 
parent glass in order for it to emit 
generated light. The surface of the 
phosphor-dielectric is then coated 
with a metallic conductor, except 
for a narrow strip around the edge 
of the plaque. Suitable connections 
are then made to this uncoated con 
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ONLY THREE CENTS wort! 
@ day, is requirec t ght tt 


use transformer. 


GLOWING SWITCHPLATE can bx 
standard house wiring. It uses or 
auxiliary ( 


operating equipment 


aboratory development 


TWO-FACED se't 
Ww ow glass whict 


LIGHTED HOUSE 


minatior 


NUMBERS, 


Challenge to the Industry 


tact strip along the edge of the con- 
ducting glass and to any convenient 
spot on the metallic backing layer. 

When these materials are placed 
in a fluctuating ac electric field un- 
der proper conditions, they are ex- 
cited to glowing luminescence and 
continue to emit light as long as the 
exciting field is maintained. The 
result is a luminous condenser—a 
light”—-which Syl- 
“Panelite.” 


“sandwich of 
vania calls 

At a recent public demonstration 
of the “Panelite,”’ Dr. E. F. Lowry 
head of the development group 
which perfected the new lighting 
principle, declared that sheets of 
this glowing material can be made 


in almost size for many im- 
mediate applications. Employing 
thin flat sheets of glass instead of 
bulbs or tubes, this light 
source is said to be ideal for lighting 
engineers and 


any 


“area” 
architects who are 
primarily concerned with low-level 
illumination 
that it has a life expectancy of fron 


And its inventors claim 


one to five years. 

lor greater brightness, an inex- 
pensive toy-train type transformer 
is introduced in the circuit to bring 
the voltage up to 400-500 volts. 
This transformer, no larger than a 
cigaret package for a panel a foot 
or two square, multiplies the light 
output by 20 
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Panelite” 
low cost on conventional household 
so that many 
of the applications not requiring a 
transtormer 


operates at extremely 


ac current. So much 


can be permanently 
connected to house wiring to oper 
ate continuously for not more than 
three cents a year, according to Syl- 
vania engineers. Even with the ap- 
plication of a transformer requiring 
more power, a 4’ x 6’ panel is said 
to consume less energy than a 25 
watt bulb 

The “Panelite” 
variety of colors, 


Stage As of 


will be made in a 


as yet still in the 


development now, a 


brilliant green color is the only one 
commercially available. 





ONG betore the B & B Elec- 
tric Co. was located at 


present location at 1015 Broad- 


its 


iy in Cincinnati, officers of the 
rm were always frustrated in their 
mpts to create a novel lighting 
vroom worthy of recognition 

ind acclaira. Their zeal was directed 
toward producing a lighting display 
vhich would be a complete departure 


the usual displavs arranged 
parent design or practi 
round the wire and sup- 
unters in the average whole- 
house. Lack of space at the 
headquarters invariably loomed 

the foremost barrier. 
Soon after 1945, they pulled the 
ys from under the stumbling 
k and moved. Then, comfort- 
ly settled in more spacious 
quarters, the officers of he com- 
pany, headed by W. F. Fromeyer, 
general manager, took their ideas 
to an architect. Working closely 
with experienced lighting men to 
achieve a stirring yet practical effect, 
the architect transformed B & B 
Electric from a drab void to a 
housewife’s dream. Visible proof 
merits t be gained by a 


rofessi 


mospl 

devoted to tl 

fixtures 

setting that 

true perspect 

ir practical 
According 

B&B 

create and = mai 

lighting department 

rew irded by 

received from at ts, builders, 

electrical contractors and _ interior 

decorators who regularly _ bring 

their clients and customers to the 


showroom. 
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By Alfred Byers, Executive Secretary 


National Association of Electrical Distributors 





NORWAY HOUSE 


is the the newly com- 
pleted modern building into which 
N.A.E.D. moved its headquarters 
this month. Located at 290 Madison 
Avenue, New York, it is just two 
and one-half blocks from 500 Fifth 
Avenue, where N.A.E.D. had quar- 
tered since 1943, 


Our 


name of 


home is even closer to 
Grand Central Station, and still only 


a short ride 


new 


Penn. Sta- 


tion, thus continuing to be a con- 


cab from 
venient spot for members to reach 
right in the heart of New York. 
Air conditioned, sound proofed, 
“Better Lighted—for Better Sight,” 


pomier and modernly equipped and 
decorated, should 


prove pleasantly adequate for the 


Norway House 


greatly increased activities and work 
of N.A.E.D.’s busy headquarters. 
The feature of our new home is 
the Committee Room, 
enough to handle all but the 


Conference 


largest meetings. It is adaptable also 
to the needs of members visiting 
New York who may require a con- 
ference room or telephone or sten 
ographic service. 


Ni rway 


for the convenience of 


House provides every 


staff 
and members. Its attractiveness and 
| 


central location should bring many 


Litt tty 
nny 


; 


N.A.E.D.’s new headquarters are located in the Norway House. 
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N.A.E.D 
The latch 
N.A.E.D 


s and a ¢ 


more visitors to 


quarters from 


string 


now on 
is always out for 


members and frien 


a 
welcome will 


always await vot 


sicle 
NEW COMMITTEES FOR N.A.E.D 
The 


spent 


Committee on Committees 
N.A.E.D 
ters last month to select the person 


nel of the 


a day at headquar- 


Association’s c 


mmittees 


to serve for the next two years. Ap- 
pointments covered all of the gen 


eral committees of the Association 


and also those which function in the 
\pparatus and Supply Division and 
in the Appliance Division 


Plans are now under way f 


newly ap 


holding a meeting of the 


pointed chairmen of all committees 
next month. At that 


+h 
Cail 


work 


committee will be carefully 


reviewed and new programs and 


“OPERATION DISTRIBUTION 
\ brochure of 


ompleted for information 


1 
that 


| efe ns¢ 
€ cooper 
1€ I ; ‘lations sectior 


| { 


department, has prepare 


I 

this special presentation as a publi 
to and 

of Defense 


service for the Department 
and the electrica! di 
tribution industry. 

“Operation Distribution” is 
yet thor 


cise, uugh exposition of 


numerous indispensable 
functions performed by the distri 


SeTVICeS ¢ 


national at local defense 


the 


or for 
mergencies and civilian 


‘conom\ ‘fense production re 
juires every available talent if it is 
n page 91) 


(Continued 
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SR 2 to CMP 30 


Supplementary 
Ceiling Price Regulation 30 permits 


Regulation 2 to 


a manufacturer of machine tools or 
machine tool attachments to reflect 
in his ceiling prices increases in his 
costs due to increased overtime or 
shift premium hours or increased 
subcontracting since the end of his 
hase period. 

Increased costs for overtime and 
shift premiums are reflected in his 
ceiling prices by modifying the meth- 
od of determining his labor cost ad- 
justment set forth in CPR 30. In- 
creased costs due to subcontracting 
are added to his ceiling prices deter- 
mined under CPR 30. 


Direction 1 


To CMP Regulation 3 


Direction 1 to CMP Regulation 3 
postponed from July 1 to July 7 the 
date on which authorized controlled 
materials orders will have preference 
DO-rated orders calling for 
delivery of steel, copper or alumi- 
num during September. This was 
done to minimize disruption of mill 
schedules which might otherwise o« 
cur with inauguration of the Con 
trolled Materials Plan. 


over 


Persons who have already placed 
1-rated orders on controlled mate 
rials mills were urged by NPA to 
convert such orders to authorized 
controlled materials orders without 
delay. They must follow procedures 
outlined in CMP Regulation 1. 

Also issued for the same purpose 
was Direction 3 to CMP Regulation 
1. This direction states that no prime 
consumer of controlled material may 
order for delivery in any one month 
more than 35 per cent of said mate 
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ria] in his quarterly allotment. This 
provision does not require reduction 
of a delivery order below the mini- 
mum mill quantity specified in 
Schedule IV of CMP Regulation 1. 


Activities Of General 
Interest To Wholesalers 


® The National Production Author- 
ity acted recently to give priorities 
assistance to technical and scientific 
laboratories. Order M-71 provides 
a self-certification system for pro- 
curement of materials needed to 
carry On important research projects. 
Affected by the are ail 
scientific laboratories : research, pro- 
duction control, testing, analytical, 
clinical and instructional. The NPA 
action permits these laboratories to 
purchase controlled materials in any 
one calendar quarter, beginning July 
1, 1951, in the amounts listed by 
application of the symbol “X1” on 
self-certified delivery orders, 


action 


Included in the order are copper 
wire mill products, copper and cop- 
per-base alloy foundry products and 
powder, 500 pounds ; aluminum, 500 
pounds. 


© The National Production Author- 
ity acted recently to eliminate con- 
siderable paper work for the De- 
fense Department, Coast Guard and 
\tomic Energy Commission and 
their suppliers by issuing Direction 1 
to NPA Regulation 2. 

The new direction automatically 
converts outstanding rated orders 
for non-controlled materials placed 
under programs of the three agencies 
to orders bearing the new rating and 
allotment symbols required by CMP 
Regulation 1. 


° A 
cently established in the Office of 
Price Operations to handle price 
control in the fields of non-food re- 
tailing and wholesaling of consumer 


Distribution Division was re 


goods. The new division will issue 
and administer all regulations con 
cerned with price control at whole- 
sale and retail of consumer goods 
presently under the jurisdiction of 
the Soft and Durable 
Goods These goods in- 


Consumer 
Divisions 
clude appliances, home furnishings, 
housewares and accessories, along 
with many other items 

\ major task of the new division 
will be to take over administration 
of Ceiling Price Regulation 7, cov 
ering consumer goods whose retail 
billions of dollars 


sales run into 


annually. 


® Upon issuance of two Ceiling 


Price Regulations, the Office of 
Price Stabilization recently rolled 
back ceiling prices for copper scrap, 
copper alloy scrap, and brass mill 
scrap to levels generally restoring 
pre-Korean differentials below new 
metal prices. 

CPR 46 sets a ceiling of 19% 
cents a pound for No. 1 heavy copper 
and copper wire containing a mini- 
mum of 9814 per cent copper. Ceil- 
ings for copper alloy scrap are fixed 
at differentials below new metal 
prices comparable to those existing 
in periods of high but not abnormal 
industrial activity. For example, the 
copper content of bellmetal (ceiling 
ptice 36% cents) accounts for about 
19% cents of the total figure. 

CPR 47 establishes a price of 21% 
cents a pound for clean heavy cop- 
per (brass mill) scrap on the basis 
of the 3-cent pre-Korean differential 
below prime domestic copper quo- 
tations. 
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* Procedures for handling applica- 


tions for fair trade pricing in the 
light of the recent Supreme Court 
decision have been issued by the 
Office of Price Stabilization. This 
decision, handed down last May, 
ruled that had not 
a minimum price contract 
could not be enjoined from selling 


a retailer who 


signed 


below the minimum fair trade price. 
the court held 
that this was true, even though in- 
dividual states had fair trade laws 
which provided for minimum pric 


The majority of 


ing agreements among non-signers 

Under Supplementary Regulation 
19 to GCPR, any wholesaler apply 
ing to the Director of Price Stabili 
zation for permission to adjust his 
fair trade must 


ceilings on items 


show 

1) Either that his ceiling undet 
the GCPR is less than the minimum 
price, or that he has been permanent 
ly enjoined by a court from selling 
the commodity minimum 
fair trade price; and 2) that the 
commodity was generally sold at 
wholesale during the base period at 


below a 


prices no lower than such minimum 
price within his locality. 

Under the terms of the Supreme 
Court OPS 


decision, officials say 


that an applicant would now have 


to show 


1) That he himself actually signed 
a fair trade minimum price contract ; 
or 2) that the basic fair trade agree- 
ment was entered into in intra-state 
rather than interstate commerce and 
that the state fair trade act involved 
required non-signers as well as sign 
ers who had notice to comply. 

Pending a decision on whether to 
ainend or revoke SR 19 to GCPR, 
applications are to be processed on 
the basis of the Supreme Court de- 
cision if they contain sufficient in- 
formation for the agency to decide 
whether the wholesaler was actually 
required to sell at fair trade prices 


© Inequitable “price freezing” among 
certain contract carriers has prompt 
ed the Office of Price Stabilization 
to enact a temporary measure for 
adjustable pricing. 

Many carriers have demonstrated 
that the base period rates ( December 
19, 1950, to January 25, 1951) had 
subjected their business to substan 
tial financial hardships. Supplement 
ary Regulation 15, amendment 3 to 


the General Ceiling Price Regula 
tion permits the making of new long 
term contracts with agreement be- 
tween the parties that any future 
adjustment by OPS of the carriers’ 
existing ceilings may be “carried 
back”’ to the date of suc 
When 
adjustments will be issued by OPS, 
this limited authority for adjustable 
pricing will become inoperative 


S 


h agreement 
future regulations enabling 


® Twenty more field offices were 
added by the National Production 
Authority to its list of those author- 
ized to act on construction applica 
tions under Order M-4 


was taken by an amendment to Dele 


The action 
gation 7. The new offices bring to 
a total of 57 the number of regional 
authorized to 


and field offices now 


act on construction 


The addresses of the additional 
field offices are: 116 Palmetto State 
Life Bldg., 1310 Lady St., Colum 
bia 1, S. C.; 312 Trautman Bldg., 
209 South High St., Columbus, 
Ohio; Dillingham Bldg., Honolulu, 
T. H.; 205 Fidelity Bldg., 426 Yazoo 
St., Jackson, Miss.; 204 Guardian 
Bldg., 309 Center St., Little Rock, 
Ark. ; 315 Beacon Bidg., 814 Eln 
St., Manchester, N. H.; Willard 
Block Bldg., 79 Main St., Montpel 
ier, Vt.; 8 Halsey Newark 2, 

J.; 324 Commercial Nat'l Bank 

Bldg Adams St., Peoria, 
Ill.; 808 N. First St., 
\riz.; 3-F State Capitol Life Insur 
ance Blidg., 2620 Hillsboro St., Ral 
eigh, N. C.; 1479 Wells Ave., Reno, 
Nev.; 819 Commerce Bldg., 119 E 
Main St., Rochester, N. Y.; 502 
Cutler Bldg., 301 S. Main St., Rock 
ford, Ill.: Chamber of Commerce 
Bldg., 435 W. Broadway, San Diego, 
Calif.; 2 Puerto Rican Reconstruc 
Admin. Ground, Bldg. N, 
Juan, P. R.; Belmont Bldg., 404% 
Marshall St., Shreveport, La.; 306 
Old Post Office Bldg., E. State & 
Montgomery Trenton, N. J.; 
304 Wright Bidg., 115 W. Third St., 
Okla. ; 201 Dean Bldg., 107 
Wor ester, Mass 


cases 


ae 


ig., 302 S 


Phoenix, 


tion San 


Oe 


Tulsa 3 


Front St., 


® The Wage and Hour offices of the 


Wage Stabilization Board has dis- 
continued the handling of cases in 
the building and construction indus 
try. WSB issued instructions to the 
68 field offices of the Wage and Hour 


Division of the U. S. Department of 
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Labor to refer all cases on hand and 


future gs, inter 
pretations, or action to the Wage 
Stabilization Board, Construction 
Industry Stazilization ¢ 
in Washington 


requests for rulin 


ommission, 


® Regional offices of the WSB be 
gan functioning recently as a divi 
sion of the Department of Labor 
The field offices of the Wage and 
Hour 


remain the point of first contact for 


Division, however, will still 
companies and unions seeking wage 
stabilization information and rulings 
The regional offices are located at 
the following Boston, 
Mass.—Room 80&, 52 Chauncy St.; 
New York, N.\ 1834 Broadway ; 
Philadelphia, Pa Commercial 
Trust Bldg., 16 South Broad St 
Richmond, Va.—21 E. Broad St 
Atlanta, Ga.—Room 302, 78 Mari 
etta St. N.W., Rhodes Bldg. 
land, Ohio—Room 205, 830 \ 
ies Great Life 
Bldg.; Chicago, Il1l—Room 
Builders’ Bldg., 228 N. La Salle 
Minneapolis, Minn Metropolitan 
Life Bldg.;: Kansas City, Mé 
Grand Ave. Bank Bldg 
and Grand Ave.; Dallas, Tex 
Wilson Bldg. ; Denver, Colo.—Film 
Bldg., 202, 2106 


San 


addresses 


{ le ve 

ncent 
Insurance 
1140, 


2. 5 


I akes 


18th 


Exchange Rkoom 


Francisco, Cal 
Flood Bldg 


615 17. 905 


Broadway : 
Room &38, 


Wash. Room 
\ve. Bldg 


© The Wage Board 
recently eliminated the requirement 
that employers advance 
board approval before incorporating 
into their January , 1950, base pe riod 
pay level 
compliance with 
Standards Act 
The last May ruled that 
wage increases made after January 
15, 1950, to comply with the 1949 


Stabilization 


obtain 


increases 
the 


required for 


Fair Labor 


be yard 


amendments of the Fair Labo 


Standards Act may be incorporated 
into a company’s base peri d pay 


level for the purpose of 


computing 


allowable increases under (Genera 


Wage Regulation 6. 


wever, he 


At that time, h WSB 
said that emplovers desiring to take 
had to obtain advance 
approval of the board before making 


This 


now eliminated 


such action 


the change requirement ts 





MP Symbol, Allotment Numbers 


copper and aluminum, together with 
claimant agency programs to which ap- 
plied, are as follows: 


New allotment numbers and symbols as- 
signed for authorizing production and 
construction schedules requiring steel, 


RATING MAJOR PROGRAM 
SYMBOL INVOLVED 


> 
~ 


NOUSWN 


OUnmm or>r Pr PrP rrp 
NOWN — 


MOE UADEUNKOBUAGEYNEUNE RE OOW 


SSS S&S S&xzrrTTF GF GF CITHOOOOOOArA AANA IMAAMMMOO NOOO 


yeees 
awWwNe 


SC Cas 
Nm KH Odd 


NNCCC 
dmc bw 


x 
a 


Aircraft 

Guided Missiles 

Ships 
Tank-Automotive 
Weapons 

Ammunition 
Electronic and Communica- 
tions Equipment 
Fuels and Lubricants 
Clothing & Equipage 
Building Supplies and 
Equipment for Constr. 
Troop 

Subsistence 
Transportation-Equip. 
Production-Equipment 
Dept. of Defense 
Construction 

MRO 

Miscellaneous 

Prod. Equip. for certain 
Priv. Contractors 
Construction 

Other 

Construction 


AGENCY OR INDUSTRY 


DIVISION, ETC. 
Dept. of Defense 
Dept. of Defense 
Dept. of Defense 
Dept. of Defense 
Dept. of Defense 
Dept. of Defense 
Dept. of Defense 


Dept. of Defense 
Dept. of Defense 
Dept. of Defense 


Dept. of Defense 
Dept. of Defense 
Dept. of Defense 
Dept. of Defense 


Dept. of Defense 
Dept. of Defense 


Dept. of Defense 

Dept. of Army 

Dept. of Army 

Atomic Energy Commission 


Operations (Including MRO) Atomic Energy Commission 


Privately-Owned Facilities 
Construction 

Other 

Construction 

Other 

Construction 

Other 

Construction 

Other 

Construction 

Other 

Construction 

Other 

Construction 

Other 

Construction 

Other 

Construction 

MRO (Order M-46) 
Other 


Construction—Major Plant 
Additions (Order M-50) 


Minor Requirements includ- 


ing MRO (Order M-50) 
Construction 

Other 

Construction 

Other 

Ship Building for Maritime 
Account 

Private Ship Building 
Maritime Sponsored 
Construction 

Other 

Construction 


Other 


Construction 
Other 
Construction 
Other 

All 


Construction 
MRO 

MRO & Operating Constr. 
(U-1 Self Assigned) 

MRO & Operating Constr. 
(U-2 Application-Authoriza- 
tion) 

MRO 

Construction 

Construction 

All (except basketing) 


Atomic Energy Commission 
Federal Civil Defense 
Federal Civil Defense 
Federal Security Admn. 
Federal Security Admn. 
General Services Admn. 
General Services Admn. 
Veterans Administration 
Veterans Administration 


Housing & Home Finance Agency 
Housing & Home Finance Agency 


Department of Agriculture 
Department of Agriculture 
Defense Transport Admn. 
Defense Transport Admn. 
Canada 

Canada 

Petroleum Admn. for Defense 
Petroleum Admn. for Defense 
Petroleum Admn. for Defense 
Department of Interior: 
Defense Elec. Power Com. 


Defense Elec. Power Com. 
Defense Minerals Admn. 
Defense Minerals Admn. 
Defense Solid Fuels Admn. 
Defense Solid Fuels Admn. 
Department of Commerce: 
Maritime Admn. 


Maritime Admn. 
Bureau of Public Roads 
Bureau of Public Roads 


Civil Aero. Admn. & Civil Aero 


Board 


Civil Aero. Admn. & Civil Aero. 


Board 


International Trade (Office of) 
International Trade (Office of) 


Economic Cooperation Admn. 
Economic Cooperation Admn. 


Department of State, Voice of 


America 
Water Resources Division 
Water Resources Division 


Communications Equipment Div. 


Communications Equipment Div. 


Railroad Equipment Division 


Industrial Expansion Division 
Construction Controls Division 


Priorities & Directives Div. 


Basketing under NPA Reg. 2 Priorities & Directives Div. 


“B” PRODUCT LIST OF CMP ALLOTMENT AND 
RATING NUMBERS 


CMP ALLOTMENT AND/OR 
DO RATING SYMBOL INDUSTRY DIVISION 

Agricultural Machinery & Implements 

Aircraft 

Aircraft 

Aluminum & Magnesium 

Building Materials 

Building Materials 

Building Materials 

Chemicals 

Communications Equipment 

Construction & Mining Machinery 

Construction & Mining Machinery 

Consumers Durable Goods 

Consumers Durable Goods 

Consumers Durable Goods 

Consumers Durable Goods 

Consumers Durable Goods 

Containers & Packaging 

Containers & Packaging 

Containers & Packaging 

Copper 

Electrical Equipment 

Electrical Equipment 

Electrical Equipment 

Electrical Equipment 

Electronics 

Electronics 

Electronics 

Engine & Turbine 

Engine & Turbine 

Engine & Turbine 

General Components 

General Components 

General Components 

General Components 

General Industrial Equipment 

General Industrial Equipment 

General Industrial Equipment 

General Industrial Equipment 

General Industrial Equipment 

General Industrial Equipment 

General Industrial Equipment 

General Industrial Equipment 

Iron and Steel 

Iron and Steel 

Iron and Steel 

Leather & Leather Products 

Lumber & Lumber Products 

Miscellaneous Metals & Minerals 

Motion Picture Photographic Products 

Motor Vehicle 

Motor Vehicie 

Motor Vehicle 

Motor Vehicle 

Ordnance & Shipbuilding 

Ordnance & Shipbuilding 

Ordnance & Shipbuilding 

Petroleum Administration for Defense 

Printing and Publishing 

Pulp, Paper and Paper Board 

Railroad Equipment 

Railroad Equipment 

Railroad Equipment 

Rubber 

Scientific and Technical Equipment 

Scientific and Technical Equipment 

Scientific and Technical Equipment 

Service Equipment 

Service Equipment 

Textile 

Tin, Lead, and Zinc 


x 


ORUDMDEUWNK OdHUdRDEWHE 


Qewnr 


K 
K 
K 
K 
K 
K 
K 
K 
* 
? 
® 
L 
L- 
a 
i. 
L- 
L- 
M 
M 
M- 
M- 
M 
M 
M- 
M- 
M 
N- 
N- 
N- 
N- 
N- 
N- 
N 
N 
N- 
P- 
P 
P 
P 
P 


OWN H O®UADEUNH OOUA 


AAAAYYYY VOY YUYYDDDVDVDVVDBVDVVAAHAD 
BURKE OCBUDUGDEUNE SHUG WHEOSUAHA 


SYMBOL PURPOSE 

AM To transfer aluminum between (a) aluminum producers, (b) 
aluminum producers and aluminum smelters, and (c) alu- 
minum producers and aluminum distributors. 

FC For transfer steel between mills for processing into another 
shape or form which is still a controlled material. 

WH Prefix to warehouse serial number on shipments to replenish 
warehouse stocks of controlled steel products. 

PM Identifies purchase of both controlled and non-controlled ma- 
terials by controlled materials producers for use as produc- 
tion materials (except for aluminum acquired by use of 
symbol “AM"’) (See Direction 2 to CMP Reg. 1) Small 
Users (See Direction 1 to CMP Reg. 1). 

Small Users (See Direction 1 to CMP Reg. 1). 
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WINDOW FAN 
Belt-driven, 30” window fan delivers 7000 
cubic feet per minute, producing a complete 
change of air every minute in a good-sized 
home or apartment. It is electrically reversible 
and can be used as a circulating fan in the 
daytime or for ventilation and exhaust at 
night. Construction is of heavy gauge steel 
with durable baked enamel finish in light 
ivory. According to the manufacturer, the fan 
can be easily installed in the upper or lower 
sash of any standard window. Protective 
mesh guard, finished to match cabinet, can 
be mounted on front or rear of fan. 

Hunter Fan and Ventilating Co., Memphis, 
Tenn. 








OUTLET FINDER 
Working on the magnetic draw principle, this 
outlet finder is designed to locate concealed 
outlets in steel underfloor raceways. Moved 
about by hand on a floor surface of either 


wood, concrete or linoleum, there is a notice- 
able “draw” when the outlet finder passes 
over the steel duct, and the draw increases 
as it approaches a submerged outlet. The 
maximum pull is exerted when the outlet 
finder is centered over the outlet, thus giving 
positive indication and location for cutting 
through the finished floor. Inside the brass 
housing there is a permanent magnet, which 
has a floor penetration range of up to 112”. 
The size of the outlet finder is 24” high by 
2%” in diameter. 

National Electric Products Corp., Pitts- 
burgh 19, Pa. 


FOUR-IN-ONE LAMP UNIT 
Eight-ft. lighting unit, utilizing four 40-watt, 
T-12, 48” fluorescent lamps (two rows of 
two lamps each), is constructed of heavy 
gauge steel, finished in durable baked white 
enamel. Unit is wired for 110-125-volt ac 
circuits and is complete with choice of in- 
stant start or starter-type ballasts 

Curtis Lighting, Inc., Chicago, Ill. 


a 


SERVICE STATION LIGHT 
This new service station light is mounted in 
a horizontal position to direct the light from 
its six 40-watt Huorescent lamps downward 
over a wide working area. The light has a 
high intensity output of low surface bright- 
ness and is equipped with instant start bal- 
lasts and lamps. The ballasts are cooled by 
air circulation through ventiducts. Lamp 
changing or cleaning is simplified by spring 
steel clips that hold hinged aluminum glass 
frames securely to fixture and which release 
by finger-tip pressure to open frames. 
Guardian Light Co., Oak Park, Ill. 
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KITCHEN VENTILATOR 
Made with adjustable sleeves to fit various 
wall thicknesses, ventilator has an expansion 
range from 412” to 6”, while another model 
has an expansion range from 534” to 9”. It 
delivers certified 500 cfm capacity. Grille is 
held in place by one thumb screw, as is the 
fan and motor assembly, for ease in cleaning. 
One-piece outside and inside sleeves are 
made of drawn steel, and are die-made for 
telescoping one into the other. Door is also 
constructed of drawn steel with oversized 
hinge, opening by means of two torsion 
springs and closing by means of a pull chain. 
Ilg Electric Ventilating Co., Chicago, Ill. 





PIN-UP LAMP 
This five-louvered home or office pin-up lamp 
is all-metal constructed. Back plate of lamp 
is 842” high, and the lamp comes in four 
different colors—red, green, tea rose and 
ivory. 

Mitchell Manufacturing Co., Chicago, Mil. 
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MERCURY VAPOR FLOODLIGHT 


Adaptable for pole mounting, this new mer- 
cury vapor floodlight has a 114” slipfitter of 
cast aluminum with cast aluminum hood. The 
socket is U.L. approved mogul base, multiple 
type, with a reinforcing spring under the 
center contact to prevent vibration from 
loosening the lamp. The bowl is outdoor-type 
crystal glass with a patented stippled design, 
and the reflector is 18-gauge polished Alzak 
aluminum, spun directly over the glassware. 
Nepco Manufacturing Co., Chicago, Ill. 


A 


STOVE LAMP-TIMER 


Finished in white enamel and chrome, this 
stove lamp and timer can be attached to a 
kitchen range on the wall above it. A 60- 
minute mark timer which rings a warning 
bell at the end of a set cooking time is 
incorporated with a lamp that illuminates the 
stove top. Included with the stove lamp and 
timer are salt and pepper shakers 

General Lamp Mfg. Corp., Elwood, Ind 


* 
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PORTABLE ELECTRIC HAND LAMP-— 


Designed to throw a 2000-foot light beam 
this portable electric hand lamp is powered 
by four standard No. 6 dry cell batteries en- 


88 


closed in a two-piece hinged container made 
of 20-gauge deep-drawn steel and equipped 
with two snap catches. The battery container, 
the base of which is waterproof, is finished 
in acid-proof red enamel. It has a six-inch 
adjustable lamp head with a silvered para- 
bolic reflector. Prefocused main and auxiliary 
bulbs for bright and dim light respectively are 
controlled by a two-way toggle switch. The 
portable lamp has a simplified connecting plate 
with permanently attached cell-to-cell con- 
tacts. Accessories include hold-down bracket, 
leather shoulder strap, and wire and guard 
snap-on lenses. 

U-C Lite Mfg. Co., 1050 West Hubbard 
S*., Chicago 22, Ill 





SERVICE TAP 


Cast of copper alloy for both inside and 
outside use, this service tap is designed to 
swivel, so as to permit easy insertion of 
conductors. The construction is such that 
it keeps tap assembled when clamp is down. 
Serrations on both body and cap prevent 
cables from working loose after tap is in- 
stalled. Conductors are forced into high pres- 
sure contact by means of two standard hex 
head cap screws. Spacer is available if de- 
sired for separating individual conductors. 
Available in sizes from No. 2 to 1000 Mcm 
main), No. 10 to 1000 Mcm (tap). Accord- 
ing to manufacturer, design of service tap 
makes it excellent for dead-ending wires 

O. Z. Electrical Mfg. Co., Inc., 262 Bond 
St., Brooklyn, N. Y 
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OUTDOOR LANTERN 


Made of porcelain, this outdoor lantern will 
not rust or discolor, or streak the wall sur- 
face to which it is attached. It is available 
in black glaze or brown glaze. Clear glass 
shade has enclosed bottom. 
Pass & Seymour, Inc., 
Syracuse 9, N. Y 
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AC PART WINDING STARTER——— 


This ac part winding starter is designed for 
use with motors which employ two separate 
parallel windings, star or delta, to obtain in- 
crement starting. It consists of two A-B 
across-the-line starters and a pneumatic tim- 
ing mechanism mounted below one starter and 
operated by the starter’s solenoid plunger. 
Pressing the “start” button immediately closes 
the first starter which energizes one of the 
two parallel windings. Meanwhile, the timer 
is in operation and after a few seconds en- 
ergizes the second starter. With both starters 
closed, full line current is supplied to the 
motor through both windings, each using 50 
per cent of the total current drawn 
Allen-Bradley Co., Milwaukee, Wis. 
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RADIANT HEAT PANEL 


Designed to provide a space-thrifty heating 
unit for the modern bathroom, this radiant 
heat panel can be used in conjunction with 
a complete home heating system. The five 
foot high and 10% inch wide panel is re- 
cessed into the wall. Fully automatic in 
operation, the panel is available with built- 
in thermostat—or without for use with 
separate wall thermostat. The new panel 
is built for either 110 or 220 volts, 1000 
watts, 3413 Btu. The surface of the glass 
reaches approximately 300°F. The unit con- 
sists of two glass panels encased in a frame 
with silver-hammered finish. A chemical 
element is fused into the virtually unbreak- 
able glass panel 

Appleman Glass Works, Bergenfield, N. J. 
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ELECTRIC SHEET with “automatic watchman” control is made of shiny mercer- 
ized broadcloth, and is available in white and decorator shades of maize, blue and 
pink. Newly-designed control box can be placed on a night stand or in a special 
metal hanger that clips to the side rail or head board of the bed. The sheet comes 


with single or dual controls. 


Westinghouse Electric Corp., Appliance Division. 


PORTABLE ARC WELDER 


Completely portable for on-the-spot welding, 
a welder, according to the manufacturer, can 
weld light as well as heavy gauge metals. It 
features a compact design for increased port- 
ability, positive control, no arc blow, no mov- 
ing parts to wear out, and low operating cost. 
The unit has 16 heat stages ranging from 20 
to 125 amps. It handles from 1/16-in. to 
5/16-in. welding rod. 
Trindl Products, Ltd., Chicago 16, Ill. 
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FLUORESCENT LUMINAIRE 


This fluorescent luminaire comes in 49% 
and 981% inch lengths and can be installed 
individually or in continuous rows, pendant or 
surface mounted on stems, chains or mes- 
senger cable. Clamp mounting is permitted 
anywhere along its length by knockouts or by 
clamp hangers that grip the flanged-type 
wireway channel. Twin-turret lampholders on 
3% inch spacing prevent turning or falling 
lamps. The 60 cycle hpf certified ballast, 
sockets and wiring are held in place in wiring 
channel independent of the reflector 
The Miller Co., Meriden, Conn. 
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NEW PRODUCT BRIEFS 








Cluster Adapters—Steber Mfg. Co. of 
Broadview, Ill, announced addition of three 
new junction box-type cluster adapters. One 
is 4” round with six tapped openings, another 
is 3%” round with four tapped openings, 
and the third is 4” round with six tapped 
openings. All three units are constructed of 
non-corrosive cast aluminum with openings 
tapped 12”. 


Coated E. M. T.—Standard galvanized elec- 
trical metallic tubing is coated with corrosion 
resistant polyethylene and applied by a 
patented extrusion process. Standard coating 
is black in color and .020” thick. Polyethylene 
was chosen because of its excellent chemical, 
electrical, mechanical and thermal properties. 
Republic Steel Corp., Steel and Tubes Div., 
Cleveland 8, Ohio. 


Hobbyists’ Clock Kit—Parts and instruc- 
tions for making wood clock case are fur- 
nished in kit. Main wood 2” block is pre- 
drilled with a 4” diameter hole to fit 
pre-assembled clock. Six designs are included 
in photographic as well as blue-print form 
Bradley-Rogers Corp, 19 W. 24 St.. New 
York 10, N. Y. 


Lighting Fixture—Exclusive feature of light- 
ing fixture is its telescoping rod in the center 
of the fixture which lowers glass for easy re- 
lamping. Glass is suspended in air and can 
never drop. When returned to place at the 
ceiling, glass goes back straight, in self- 
aligned position. Appleman Art Glass Works, 
Bergenfield, N. J. 
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Utility Lamp Holder—indoor utility lamp 
holder is used for sun, heat, spot or flood 
lamp. Adjustable vertically and horizontally, 
it can be attached to bed or chair. Holder 
has baked gray enamel finish, and comes at- 
tached with an approved six ft. cord set 
Afco-Lite Corp., 1234 N. Paulina St., Chicago 
22, I. 


Cable Meter—Designed for accurate meas 
urement of electric cable and wire rope from 
3g” to ¥2” in diameter. Meter swivels about 
a vertical axis for easy cable handling. It 
operates forward or backward. Counter auto- 
matically decouples as material end passes 
through meter. Hykon Mfg. Co., Alliance, 
Ohio. 


Adjustable-Speed Motor System—System 
is fundamentally one of speed control for 
operation from polyphase or single phase ac 
circuits. It consists of three units: motor 
generator set, controller, and drive motor 
Single controller provides 16 forward and 16 
reverse steps of speed adjustment. Baldor 
Electric Co., 4353 Duncan Ave., St. Louis 
10, Mo 


Ultra-violet Sterilizer—Entirely automatic, 
electrically-operated ultra-violet water steril- 
izer uses no chemicals and adds no taste or 
odor to water. Purification is done by radia- 
tion utilizing the same principle frequently 
employed for atmospheric purification. Steril 
izer consists of stainless steel tank 72” by 
12” in diameter. Sepco Corp., Pottstown, Pa 


Electronic Deodorizing Unit—Portable unit 
operates on ultraviolet rays using standard 
S-11 4-watt ozone producing lamps for odor 
correction and fresh atmosphere indoors 
through automatic circulation of air. Approved 
by Underwriters’ Laboratories. Roy C. Stove 
and Co., 18-20 N. Washington St., Valparaiso, 
Ind 


Electric Heater—Portable heater features 
fan-forced air and infra-red rays; induction 
type motors for 50 to 60 cycles ac current; 
freedom from radio, television interference; 
high gloss baked enamel finish; a year's guar 
antee; and Underwriters’ Laboratories listing 
Markel Electric Products, Inc., and La Salle 
Products, Inc., Buffalo, N. Y 


Cord Connector Body—Three-wire, 10 amp 
cord connector body accommodates both 
three-wire and parallel blade caps. Made of 
two pieces of molded bakelite with an 
armored base and metal cord clamp, connec 
tor has brass screws and terminals. Rating is 
10 amps, 250 volts and 15 amps, 125 volts 
Rodale Mfg. Co., Emmaus, Pa 


Plier Handle Cover—Transparent plastic 
covers are available in three sizes for 6", 7 
and 8” or 9” pliers. Flexibility of material 
permits it to conform to the shape of any 
side-cutting plier handle, assuring a tight 
fit. Mathias Klein G Sons, 3200 Belmont 


Ave., Chicago 18, Ill 





Holy Smoke! 


Are Honeywell controls 
making us that much money 7 





YOu'LL SAY THE SAME, when yow start stocking 
Honeywell heating controls! 

It’s not only the added volume you get. Your 
profit on Honeywell Controls is high —and 
your selling costs and overhead low 

And it's so /ogical for electrical wholesalers 
to handle heating controls. Most of them are 
installed by electricians —the same men who buy 
BX and friction tape and switches and 101 
other items from you. There’s no reason why 





you shouldn’t get their business on heating con- 
trols, too. 

And lots of reasons why you should —lots of 
crisp, green reasons that you can deposit in the 
bank! So place your first order today from the 
basic items listed in the column across the page. 
And why not get started now 7 


Honeywell 


Fiat i Covtiols 
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News Notes from N.A.E.D. You'll want these high-profit 


(Continued from page 83) 


to reach the great proportions which HO YWEl { CONT OLS 

official Washington has planned NE R 
Electrical distributors are pecul- 

iarly well equipped and organized y ur h [ @ t 

to give substantial aid to the defense on four s & vi s, 00 

production program N.A.E.D.’s 


brochure supplies the data which vi. h r ¥ “f Het zo 


the Department of Defense needs 


now in order to assign to electrical ' ™ 
distributors evervwhere an integral : ’ 
part of their difficult and vital task , ! 2775 
of preparedness By this effort ’ —Z a 2 
N.A.E.D. hopes it will mutually ad- a — 


vance national defense and this in- a8 — 
? 1 
Je, gw — 


dustry. 


Honeywell Thermostats. 1) The mew Chrono- 

therms are the most sensitive, most accurate 

thermostats ever built! They automatically lower 

the temperature at night, automatically raise it 

in the morning. 2) Honeywell’s Time-O-Stat, not 

+2,000 public uni shown, is’ distinguished from ordinary thermo- 

rding to tl 1. 5. stats by “‘Day-Nite” control which provides automatic morning pick-up 
Bureau of Labor With this thermostat, moreover, the owner can turn off his furnace from 


i from page 55) 


the living room 


Switching Relays. Honeyweil relays have universal applica 
tion. 1) The R19 (illustrated) contains an internal trans- 


former that provides low-voltage pilot circuit for remote 

: pilot operators. Will supply single pole line voltage switch- 
figure was ibout me- ing action. 2) The R182C (not shown) has all features of 
comparable tots the R19. In addition, it will provide multiple switching 


8 shave anw citer . 
ee ee action of line voltages, such as controlling two load cir- 


cuits with an “in” and “‘out’’ contact on each circuit. 


; Line Voltage Thermostats. 1) Honeywell's 
Sarnoff Sees Long Reign reliable T44 is a standout thermostat 
Of Black-And-White TV for light-duty applications. It’s ideal 
for direct control of small motors, 
‘ burners and many other units. 2) The 
the history books of the motion pic- TA42, a heavy - duty thermostat, gives 
ture industry, David Sarnoff, chair- accurate control of line voltage de- 
— of the board of Radio Corporation vices in both heating and cooling applications. It’s 
of America, recently predicted that capable of handling direct a great variety of line vol- 
black-and-white broadcasts will remain tage loads. 3) The T42 is a heavy duty thermostat 
the backbone of the television industry that’s widely used because of its proven, dependable 
for a number of years to come. The mercury switch. Gives the finest kind of control for 
reason for this, he declared, is that heating and cooling systems. 
engineers must design equipment for 
home use, and factories must be re- For further information on these controls, and others in 
tooled for mass production. All this, which you are interested, write Minneapolis-Honeywell, 
plus public acceptance, he declared Dept. EW-8-149, Minneapolis 8, Minnesota 


does not come overnight 


CHICAGO—Taking a page 





Paralleling the television industry - ST: gd TE Ee hl TD 

with the movies, Mr. Sarnoff stated Honeywell 

that color films have been made fot 

many years and yet most of the movies 

are still in monochrome (one color). Fiut WE Coitiols 
Mr. Sarnoff, in an address before 

the Catholic Theatre Conference at E 


HONEYWELL 
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PROTECTO- 
REFLECTOR 


FOR USE WITH THE 
GENERAL ELECTRIC R-52 LAMP 


Another pioneering step in industrial lighting, 
designed to give maximum illumination with a 
mum of glare at lowest 1 tenance cost. 
The new ABolite GBF Protecto-Reflector protects 
the lamp against water damage and dirt fog 
and reflects the greatest possible light. 
The GBF Protecto-Reflector is the first reflector 
of this type ever produced! The complete line of 
ABolite lighting equipment includes industrial, 
commercial, floodlighting installations. Specify 
ABolite ... first and finest in the incandescent 
lighting field. 


WRITE FOR THE ABOLITE CATALOG TODAY 


THE JONES METAL PRODUCTS CO., West Lafayette, O 


égAtes LG 


Mundelein College, spoke of the rival 
color TV systems which played a 
prominent part in the feud aired re- 
cently by the Federal Communications 
Commission. The FCC ruled in favor 
of Columbia Broadcasting’s color sys- 
tem over the RCA system which many 
set manufacturers have publicly de- 
clared is the more “compatible,” and 
the more commercial system 

Mr. Sarnoff pointed out that it was 
obvious that the development of color 
presented many technical problems that 
do not apply to black-and-white tele- 
vision. “Our many years of research 
on color television at RCA,” he said, 
“have convinced us that the public can 
be furnished, and is entitled to have, 
a practical system that gives good 
color pictures and that operates on the 
same standards as existing black-and- 
white television.” 

The reasons for the adoption of a 
compatible system over a mechanical 
one are obvious, Mr. Sarnoff asserted. 
“In the first place,” he said, “the pub- 
lic has a big investment in television 
sets. It certainly is unfair to the 
public to urge an incompatible system 
that would force present set owners 
to spend a lot of money to adapt their 
present sets in order to get any picture 
at all from color television 

“In the second place, a compatible 
system would encourage the immediate 
introduction of color programs and the 
rapid development of this new tech- 


nique.” 


CHICAGO—Intimations that tele- 
vision manufacturers will refuse to 
make and sell color television receiving 
equipment because the Federal Com- 
munications Commission rejected their 
advice in the color system it has ap- 
proved has been dismissed as “non 
sense” by Glen McDaniel, president of 
the Radio-Television Manufacturers 
\ssociation 

“Whenever a public demand arises 
for adapters, converters or color sets 
at prices that make production feasible, 
[ am sure the manufacturing industry 
will meet that demand,” Mr. McDaniel 
recently told a panel session of the 
National Association of Music Mer- 
ch,.nts, held in this city 

Pointing out that the U. S. Supreme 
Court has sustained the FCC’s deci 

field sequential 
color television m proposed by the 
Columb sroadcas } Svstem, Mr 


procet dit g5 


ELECTRICAL WHOLESALING—August, 1951 





W. H. BINGHAM (left), district 
manager of Westinghouse Electric 
Supply Co., Long Island City, N. Y., 
is shown here chatting with James 
F. Burns, treasurer of the New York 
State Electrical Contractors and Deal- 
ers, Inc. Scene is at the 52nd annual 
convention of the contractors and deal- 
ers organization at Saranac Inn, N. Y. 





are over; the controversial language 
and the emotionalism should be for- 
gotten.” 

Mr. McDaniel estimated that 50,000 
color sets may be produced this year, 
and added that “the quantity of color 
sets produced will not be sufficient to 
affect significantly the unemployment 
conditions prevailing in the industry.” 
Most manufacturers, he said, have 
plans ready for production and are 
waiting for a market to develop. The 
speaker cited Regulation W as one of 
the prime causes of the recent decline 
in business, and expressed confidence 
that Congress will over-ride the Fed- 
eral Reserve Board and adopt an 

endment to the Defense Production 
Act which will lower the down pay 
ment requirement on TV sets from 25 


to 15 per cent 


Purchasing Agents Warned 
To Abide by DPA Rules 


NEW YORK—Harold Leventhal 
chief counsel of the Office of Pri 
Stabilization, warned that purchasing 

tor business and industrial 
ganizations, unlike domestic 
sumers, are subject to sanctions under 
the Defense Production Act of 195 
unless they have shown good faith 

In a letter published recently in 
bulletin of the National Associatiou of 
Purchasing Agents, Mr. Leventhal 
said the act “is specifically made 
cable, in terms of prohibitior S 
person who purchases, in the course of 
trade or business, in violation of the 
regulations. The buyer is not subject 


le damage provisions, but 


TEMPERED FOR STRENGTH! 


Immediately available! NEW, LOWER PRICES! 
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Special Rex E-Z Drive Staples have 
round legs for easy driving, and a filet 
top to prevent staple from biting into 
insulation. 


























You'll like the colorful, easy-to-handie 
packages of Rex Steples—ond so will 
your customers. They'll like the low 
prices, too! 


TITCHENER 


CABLE 4 E X STAPLES 


“The Complete Line” 


= 


E-Z DRIVE REGULAR 
Item 205 


EXTRA-HEAVY BX 
Item 206 


E-Z DRIVE ROMEX REGULAR BX 
Item 203 Item 204 


(Above pictures ore all Full Scale) 


WHOLESALERS like the way their customers go for 
the high quality of Rex Cable Staples. They also like 
the fact that the Rex line is the complete line. All types 
and sizes are available from one source of supply 


ae LIBERAL DISCOUNTS are given wholesalers of Rex Staples. Write for 
complete price and discount information. We'll send along free samples 
of every type and size. You can ask your best customers to try them... 

see for yourself how satisfied they'll be. Write today. 


E. H. TITCHENER & CO. 


91 Clinton St. 


Binghamton, N. Y. 


Manufacturers of Staples and Wire Parts for Over 65 Years 
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SLATER 
nf 





A wiring device costs 

what you sell it for only if 

your customer can install it and 

forget it. Otherwise, it may be 

too expensive for him at any price. It 
doesn’t take long to discover that SLATER 

has no hidden costs. SLATER’s elaborate 

“fool proof” inspection system sends out each 
wiring device in uniformly perfect working 
condition. It costs us a bit more that way, 

but we know it will make and hold customers. 
Let your customers decide. Sooner or later — 
they ask for SLATER. 

Write for Catalog No. 50 today. 

Slater Electric & Mfg. Co., Inc., Woodside, N. Y. 


OS i 


94 








@) 


“e/ 


he is subject to the othe 


the act, 


sanctions of 
trom injunction suits to crim- 
inal prosecution in cases of willful 
violations.” 


Mr. Lev- 


s that in cer- 


This provision ie act, 
enthal declared, recog 


tain situations the is much as 


buyer 
even more than the seller 
‘ 


, May en- 


courage an illegal transaction, espe- 


cially on commodities in short supp!) 


the buver feels that “price is no 


buyer is 


SLATER No. 280 legality of eller’s | He warned, 
Pull Chain Lampholder ] ta bu 


—engineered for service 


rt hope to 
hutting his 
The only one piece ceil- 
ing lampholder with 
removable interior. Con- 
tractors say, “We install 
3 SLATERS to 2 of any 
other.” Fits 3%” and 4” 
boxes. Insist on the 
heavier, sturdier orig- 
inal! There’s only one 
real pull chain lamphold- 
er that meets your rigid 
needs—and that’s Slater. 


W. B. Harrison Elected 
Treasurer of Sylvania 
NEW YORK Svivania E 


Products, I1 


siectric 
nounced the 
Harrison, Jr., 
ration He 


who 


rp. Coming 
assistant 
assis- 


ame 


en treas- 


. Mr 


hinance 
the gr: 
f Micl 
hool 1} 


ig He 
f Mant 


Bulloch Joins Smith Corp. 
KANKAKEE, ILI 


Bulloch, formerly with 


Charles E. 
Thor ( orpora- 
ied the A. O 


ater division as 


cently joit 


g director S. E 


Wolkenh Mr. Bulloch 


“i9] 1¢ ment 1 le 
special assl I 5 sal 


will handle 
Ss promotion 
and dealer relations, and will make his 


headquarters in this city 


1951 
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CHESTER H. LANG, vice president 
of the General Electric Co. for the 
past 10 years, has been appointed to 
a new post in charge of public rela- 
tions. A recognized authority on in- 
dustrial marketing, Mr. Lang has di- 
rected that activity in the G.E. appa- 
ratus organization. His new post has 
been considerably broadened as an in- 
tegral part of policy-forming top man- 
agement. 





Essex Wire Buys Plant 


FORT WAYNE, IND.—Addison 
E. Holton, president of Essex Wire 
Corp., recently announced the purchase 
of 200,000 sq. ft. of manufacturing 
space in Birmingham, Ala 

The Birmingham plant will be 
equipped with manufacturing facil 
ities transferred from present manu- 
facturing plants of the corporation. 
Further expansion will depend on tl 
availability of equipment and rav 
terials. An early announcement 
made when the new plant is 


duction. 


Sterling Announces Ten 
Additions to Districts 


LOS ANGELES—Alan J. Bronold 
sales manager of Sterling Electric Mo 
tors, Inc., announced the following ad- 
ditions to the Sterling sales and engi- 
neering staff: 

John F. Ingle, district manager, San 
Francisco office, to serve central and 
northern California, and western Ne- 
vada. 

Robert P. Killion, district manager, 
Houston office, serving southeastern 
Texas. 

H. L. Fritz, Baltimore office, to 
serve the Maryland territory. 

Edmond W. Hodge, Jr., Birmingham 
office, to serve the Alabama territory. 

Joseph P. Foley, Charles E. O’Leary 
and Raymond S. Portner have been 
added to the staff of the New York dis- 
trict office 

Melvin Maxham and John Malloy 
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PATTERN § LIGHTING 


lighting pattern desired 























Compco Corporation, 
22751 W. St. Paul Ave., 
Chicago 47, Lil. 


WRITE FOR FREE BULLETIN 
showing design suggestions and construction, 
application, and installation data. 





ONLY BASIC UNITS 
by Compco form any geometric 


custom-styled exactly to the client's 
needs . . . patterns far more attractive and 
efficient than ordinary continuous-row 
fixtures —yet just as easy to install! 
Compco fixtures assure lowest 
maintenance, too. They have all-steel 
housings and louvers, durably finished in 
Compco’s exclusive baked-on 
‘Glazenamel.”’ For unlimited design 
and longest life, investigate 

Compco Pattern Lighting! 


FLOODLIGHTS 


for Sports Fields 





QUAD Floodlights Simple to install Easy Reflector to 
a foeus 


adjustable to any 
position 


nd Bracket mounting 


Here is a profitable source of business because 
QUAD FLOODLIGHTS give the right quantity 
and quality of illumination for all types of 
sports fields 


QUAD Multiple Mounting is of great value as 
it makes possible worthwhile savings in instal- 
lation time and labor 


Individual light control is gained thru the 
adjustable head. A single head bolt permits 
adjustment of 180 degrees horizontally and 40 
degrees vertically. 


Sports field lighting is increasine -nd_ has 
become a good source for profit. QUAD flood- 
lighting engineers will be glad to make recom- 
mendations based on wide experience. 


QUADRANGLE MFG. CO. 


y ie ab 


PEORIA ST. 


CHICAGO7, ILt 


have been added to the Los Angeles 
headquarters’ sales staff. 

These appointments represent part 

f the nation-wide expansion program 

. Sterling’s manufacturing and sales 

According to Mr. 


idditional district offices and personnel 


3ronold, 


ire planned for the near future. 


Cory to Sponsor Variety 
Television Show in Fall 
NEW 


ion, Chicago, 


YORK—The Cory Corpora- 
Ill., became the first 
sponsor of a_ forthcoming telecast 
series starring Frances Langford and 
Don Ameche. The program, billed as 
a new kind of variety show, will begin 
Effective 


October 2, Cory will sponsor the new 


telecasting on September 10 


program on 
over the ABC television network from 
12:45 to 1 pm, Eastern Time 


Tuesdays and Thursdays 


RTMA Report Indicates 
Adequate Radio Inventory 


WASHINGTON—As an answer to 
shortages by FM_ broad- 
casters, the FM policy committee of 


report 
reports of 


t 


the Radio-Television Manufacturers 
Association recently 


lected from RTMA 


released data col- 


member-companies 





BIG TALK on two recently introduced 
ranges by Kalamazoo Steve & Fur- 
nace Co. distracts Herman Price 
left), vice president, Kalamazoo, in 
his conversation with M. C. Coleman, 
Hyland Electrical Supply Co., Kala- 
mazoo Chicago distributor. Scene is at 
a cocktail party and press preview at 
the Chicago Athletic Association. 
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indicating an adequate supply of FM- 
AM radios in most distribution areas 
of the United States. 

As of May 25, the RTMA survey 
shows, there were at least 145,059 
FM-AM radios in distributors’ inven- 
tories and an additional 42,872 in fac 
tory inventories. These figures are a 
tabulation of reports from membe: 
companies only and do not include in 
ventories of private brand radios or 
those of non-member manufacturers 
and their distributors, the committee 


pointed out 


Defense Production Pools 
Explained in DPA Booklet 
WASHINGTON —The steps a 
group of businessmen must take to band 
themselves together into a pooled pro- 
duction unit to handle defense con- 
tracts and sub-contracts are contained 
in a booklet issued recently by the De 
fense Production Administration. 

The DPA booklet entitled “Pooling 
Production For Defense” further ex 
plains how it is possible for members 
of an approved pool to obtain im 
munity from federal anti-trust laws if 
these steps are followed. It also em 
phasizes the importance of good man 
agement in the establishment and oper 
ation of any defense production pool 

This management factor is impor 
tant to federal procurement agencies 
because it enables them to look to one 
person or organization for responsibil 
ity in completion of a prime contract. 
it was explained. 

The booklet states that, to be suc 
cessful, production pooling groups 
need staying qualities to bridge over 
the period between establishment o 
the pool and the procurement of con 
tracts. They must also have adequat 
resources to finance contracts which 
may not result in payment until afte: 


the delivery ot goods, 


NEDA Annual Convention 
To Provide OPS Data 


CHICAGO — Arrangements have 
been made with the Office of Price 
Stabilization to set up an information 
booth at the annual’ convention and 
exhibit of the National Electronic Dis- 
tributors Assn. in Cleveland, Ohio 
September 10-13, 1951 

Phe Exlubition Hall booth will be 
staffed by OPS representatives who 


vill explain and interpret regulations 


Handy 


isa 


WITH Fl x2 3 I es 
TRISTAND 
Pipe Vises 


te 
WEL 


“iw 
nth 


Trays available 
for your present 
Tristand. 


That tool tray 
feature gets 


customers for you! 


@ Your customers see it’s right there when they need it —the handy 
work bench built into every Tristand. New tray keeps tools at 
fingertips—less stooping, easier work. Tray makes Tristand rigid 
—won’t fold up in use. Legs have rubber feet to prevent travel. 
LonGrip tool-steel jaws won’t slip, won’t mar polished pipe and 
tubing. Yoke vise, 244” capacity; chain vise, 4’’. You’ll like the 


profits you make selling these new work-saver RIG@OQ(D Tristands. 


-_ 


» Work-SaverPipeTools . 
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as they apply to the distributor and will 
undertake to clarify points on price 
regulations 

Distributors at the three-day ses- 
sion at Cleveland Municipal Audi 
torium will also be given a preview oi 
government, financial and economic 
trends as they affect parts distribution 
in the coming months of the defense 


economy 


NPA Chief Appointed 

To Head DPA as Well 
WASHINGTON—Defense Mobil- 

izer Charles E. Wilson disclosed re- 


cently that Manly Fleischmann, head 
CAT. NO. 1375 CAT. NO. 1340 of the National Production Authority, 


P & S-DESPARD PILOT LIGHTS is being placed in charge of the De- 
FOR fense Production Administration as 

well. 
MODERN INSTALLATIONS Edwin T. Gibson had been serving 
By using the P&S-Despard as acting DPA administrator since 


Line, a convenient pilot light William H. Harrison resigned last 
can be included with one or May. 

WN | R N Gj two switches, or outlets, under Mr. Wilson said appointment of Mr 
a one gang plate. Cat. No. Fleischmann to serve in a dual capacity 


1340 has S-6, 6 Watt lamp. 
Cat. No. 1375 has 1/25th 


would bring about “greater co-ordina- 


Watt Neon lamp (very eco- tion between DPA and NPA.” The 
nomical). Also available, a Defense Production Administration is 
flush pilot with plastic jewel directly under Mr. Wilson, while the 


for use with single switch or National Production Authority is part 
outletin one gang installation. of the Commerce Department. 


New Information Dep’t. 
Formed by Westinghouse 
M 0 R r T H A N 6 0 Y F A K S PITTSBURGH—Gwilym A. Price, 
president of the Westinghouse Electric 
Corp., recently announced formation ot 


a department of information services 
wes ; , 
@P&S W iring Devices are designed and manufac- which includes the functions of public 


tured to unusually high standards for dependability, relations, employee relations and re- 
performance and ease of wiring. They meet or exceed lated activities 
the minimum safety standards of existing testing orice, ethan airy ey od 


agencies. McFeatters who has served as di- 
rector of employee information since 


Heading the new department as di- 


joining Westinghouse in 1945. Prior 
to that time, he was business editor of 


the Pittsburgh Press for six years. 





Card Joins Wholesaler 
HARTFORD—The American Elec- 
Sold Through Electrical Distributors tric Supply Co. recently announced 


For Complete Information Write Dept. W that Eugene Card, formerly with Na- 
tional Electric Products Co., was wel- 


LY THOROUGH TESTING 


comed into its organization as sales 


PASS & SEYMOUR, INC. * SYRACUSE 9 N.Y. [hiss i 


industrial and contractor trade in this 





defense territory 
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TOP SALESMAN Charles Judy (fourth 
from left) was awarded first prize of a 
two-week vacation trip for two to Hono- 
lulu as a result of a contest conducted by 
the Pioneer Appliance Company of San 
Francisco. Mr. Judy competed with ap- 
pliance salesmen from all parts of Calif. 
Photo shows, left to right, George Horn- 
stein, co-owner of Pioneer Appliance 
Company, William Bowman, third place 
winner, Vivien Rosen, second place, Mr. 
Judy, and Henry Hornstein of Pioneer 
Appliance. 





R. C. Bennett, Jr., Named 
To OPS Advisory Group 

PITTSBURGH—R. C. Bennett, Jr., 
vice president of National Electric 
Products Corp., with headquarters in 
this city, has been appointed a mem- 
ber of the industry advisory committee 
which will advise the Office of Price 
Stabilization on price regulations 
affecting the low voltage electrical 
distribution equipment industry. 

Notice of Mr. Bennett's appoint 
ment was received from Michael V 
DiSalle, director of OPS. 


Commission Hears Talks 
By Leading Light Experts 

STOCKHOLM, SWEDEN—It is 
in accepted fact that plumbing fittings 
for a tiled bathroom will cost $1,000 to 
$2,000 in the same new home where 
the total allowance for lighting fix 
tures is only $35, declared Myrtle 
Fahsbender, Westinghouse director vi 
home lighting, in a paper presented 
here during the annual sessions of the 
International Commission on Illumina- 
tion. 

Miss Fahsbender, along with Dr. 
FE. F. Lowry and R. G. Slauer, both 
of Sylvania Electric Products, Inc., 
was among the five prominent Amer- 
ican lighting experts whose technical 
papers were selected for presentation 
during these meetings. 

In her appraisal of residential light- 





P tase to a re 


— SALES, EXTRA PROFITS 


because it’s America’s STAND-OUT Flashlight Battery ! 


Those eye-catching Burgess zebra stripes pack a terrific sales 
punch for you! Designed to attract customer attention . . . care- 
fully engineered of only highest quality materials, Burgess Flash- 
light Batteries fill the bill for fast turnover and repeat profits. 


Stock Burgess Now! Cash in on the high volume 
flashlight battery market in your territory! 


Sales-Proved, Self-Service 
Displays 


Burgess zebra stripes have proved 
eye appeal—and these self-service 
merchandisers clinch sales 
on the spot. Two sizes: 12V 
holds one dozen cells, 48V 
holds four dozen—both dis- 
plays designed to give mass 
effect in minimum counter 

space. Order yours! 





i 
ght Bait! 


| e ! 
Order Burgess Flashlight Batteries Teday 


BURGESS BATTERY COMPANY 


FREEPORT + ILLINOIS 
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R.E.A. use 


SUSPENSION TYPE 
INSULATORS 
Dead End No. 1261, 6” dia. 
Ball and Socket No. 1253, 10” dia. 
Clevis Type No. 1270, 744” dia. 
No. 1271, 10” dia. 


No. 1261 


REINFORCED WIREHOLDER No. 1937 


INSULATORS 
Reinforced Type No. 1937 
2%" Screw 
Reinforced Type No. 1937-3 
3” Screw 


SPOOL TYPE INSULATORS 

Secondary Rack No. 101, 1%” dia. 
Groove 

Secondary Rack No. 96, 3” dia. 

Groove 

No. 100, 1%” dia. 

Groove 

I rs. 


A —- 


Service Rack 


GUY STRAIN 
INSULATORS 


No. 534 ( Use dependent 
upon strength 

No. 538 ’ and cable 
requirements 


No. 502 
No. 536 
No. 540 


PIN TYPE INSULATORS 


One Piece Pin Type 
No. 135 No. 175 No. 253 
No. 261 No. 266 


Multi-Part Pin Type 
No. 2027 No. 2045 No. 2055 


DEAD END CLAMPS, 
SUSPENSION CLAMPS 
AND FITTINGS 


e 


ILLIN ) 
ALINOTIS 


ELECTRIC PORCELAIN CO. 


MACOMB, ILLINOIS 


Write for 
Complete 

Information a i 
and Prices 


LA 
oe ee 


ing in the United States, Miss Fahs- 
hender pointed out that “in spite of 
our progress, we know how limites 
uur advances have been and how much 
remains to be accomplished.” 

Dr. Lowry, manager of Sylvania’s 
lighting division engineering laborato 
ries, reported on some of the impor- 
tant engineering achievements in the 
field of fluorescent lighting since it was 
introduced in 1938. He explained that 
each of the new types and sizes of 
lamps which has been placed on the 
market is designed to fit a particular 
need 

Mr. Slauer, applications engineer of 
Sylvania Electric, said in his talk that 
the fluorescent lamp, because of its 
linear characteristic, coolness and low 
brightness, has given architects a flex- 


ible tool for space control 


Paranite Opens New Office 

FORT WAYNE, IND.—The Para 
nite Wire and Cable Division of the 
] 


ocated in this city 


Essex Wire Corp 
varehouse and 
iffice facilities at 241 Boulevard, N. E., 


\dministrative, 


cently acquired new 


\tlanta, Georgia 
sales, warehouse and office personnel 
have been selected and are function 


ing out of the new address. 


N. Y. Wholesaler Moves 


YONKERS — Albert D. Stanes 
Electric Co. recently moved its ware- 


1ouse and offices from 38 Hudson St 
to 707 Nepperhan Ave. in this city 





CHRISTMAS LIGHTING is perma- 
nently displayed in this large show- 
room recently opened by the Royal 
Electric Co., Inc., in the “Toy Build- 
ing”, 200 Fifth Ave., N. Y. In addi- 
tion to the showroom, Royal Electric 
also maintains a conference room and 
offices for the sales staff. 
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Charles B. Gray Retires 
After 48 Years with G.E. 
CLEVELAND — 


Charles B. 
Buckeye 
Electric’s Lamp Department, was an- 


Retirement oi 
Gray, manager of the 


sales district of General 
nounced recently by Fred F. Harroff, 
G. E. 
ager of the department. 


vice president and general man- 


Mr. Gray’s retirement follows more 


than 48 years of continuous service 


with the company. All of this service 


Charles B. Gray 


was with the Buckeye organization. 
He had been manager of the Buckeye 
sales district for the past 25 years. 
Mr. Gray joined the Buckeye Elec- 
tric Company at Cleveland in 1903 as 
an office boy. He advanced steadily in 
the Buckeye business department, and 
in 1929, he 


tion of what is now a sales district of 


was promoted to the posi- 


G.E.’s Lamp Department 
Succeeding Mr. Gray as manager of 
the Buckeye sales district is Jack M. 
Lime, formerly manager of the Lamp 
Division's Midwest sales district. 
Mr. Lime joined General Electric 
m 1934 as a clerk 
Buckeye sales district. After serving 


contact for the 
as a salesman for the Buckeye and 
the Midland sales district of G. E., he 
was named manager of Indiana sales 
district in 1948. 


Buffalo Distributor Installs 
Huge Sign Near Border 
BUFFALO—The General Electric 


Corp, local distributor for 
Electric 


believes in using electric sign adver- 


Supply 


General appliances, firmly 
tising to its best advantage. 

The firm recently installed a huge 
sign atop its building adjacent to the 
Peace Bridge leading into Canada. 
Lettering on the sign, easily readable 
for miles inside the Canadian border. 


Jefferson 
SAF-T-LAG 
Thermal Fuse 


Jefferson—Union (in- 
dicating) and Jefferson 
—Gem (non-indicat- 
ing) Non-Renewable 
Enclosed Fuses 
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@ Order your fuses the easy, profitable way— 
easy because all your fuse needs are handled 
through one dependable supplier—profitable be- 
cause Jefferson has a complete line of superior 
fuses to meet your trade’s every requirement. 


The Jefferson SAF-T-LAG is a 
heavy-duty non-renewable Ther- 
mal Fuse with an extra Safe-Time- 
Lag to protect equipment and ma- 
chinery. The SAF-T-LAG acts pos- 
itively on dangerous overloads yet 
pereet premature and unnecessary 

lowing on harmless, temporary 
overloads that lead to work stoppages 
and delays. The SAF-T-LAG fuse is 
designed with copper elements hav- 
ing much lower resistance than con- 
ventional fuses with zinc elements 
resulting inapproximately 50% lower 
watt loss and cooler operation than 
other types of fuses. 

Jefferson SUPER-LAG and UNION 
Renewable Fuses are engineer-ap- 
proved for the average manufacturing 
plant. They blow only when excessive 
overloads threaten the circuit. They 
areruggedlyconstructed and designed 
for quick cleaning and easy renewal. 

Where overloads are not a frequent 
occurrence, as for lighting circuits, the 
Jefferson Non-Renewable Fuse is the 
choice for economical, dependable 
service. This fuse as all other Jefferson 
Fuses has years of specialized know!l- 
edge built into its design. 

Many industrial plants have use for 
all three Jefferson Fuse types. And, 
remember, it really is easier and more 
profitable to let Jefferson handle all 
your fuse needs for you're sure of sat- 
isfied customers and repeat sales with 
Jefferson. Sold through electrical 
wholesalers. 

Approved by Underwriters’ Laboratories 


Jefferson 
SUPER-LAG 
Renewable Fuse 


JEFFERSON ELECTRIC COMPANY, Bellwood, Illinois 





Before You Order Fuses 


only GREAT WESTERN 
and LAMAR LAG 


offer ALL these sales features 


MORE BRASS: All brass parts are extra-heavy. 
Provides better heat dissipation. Lengthens tuse life. 


FEWER PARTS: Only three parts to handle in re- 
newing links. More convenience, more speed, more 
efficiency. 


are heavy fibre. Prolongs fuse life, gives better sup- 


port to links. 


EASIER CLEANING: Can be opened at both ends 
by simply unscrewing caps. Makes cleaning easier, 
increases fuse life. 


ONE-PIECE LINKS: Single links in all sizes elimi- 
nate need for extra washers and other parts. Assures 
positive contact. 


A EXTRA HEAVY FIBRE: Cases and supporting bars 


When you weigh the EXTRA features of Great Western, you'll 
agree with fuse users everywhere. They're the BEST fuses money can 
bzy! Find out how Great Western can make satisfied customers and 
greater fuse profits for you. Write for new literature and prices. 


GREAT WESTERN FUSE DIVISION 
Titeflex, Inc., 500 Frelinghuysen Ave., Newark 5, N. J. 





is 11 ft. high. The trademark is 40 ft. 
in diameter. Together they span a 
width of 162 ft. High intensity light- 
ing is achieved by a combination of 
fluorescent blue tubing and 1,032 
lamps. Supporting steel structure for 
the sign weighs 250,000 Ibs. 


“‘Utilities”’ Folio Designed 
To Foster Electrical Living 


PITTSBURGH—A portfolio en- 
titled “Aids to Utilities for Electrical 
Living ‘Carry-On’ Programs” has 
been prepared by the better homes 
bureau of the Westinghouse Elec- 
tric Corp. to promote to architects 
and home builders the advantages 
of doing a better job of electrical 
planning and wiring. 

The portfolio is designed to help 
utilities which are faced with a 
problem of planning and conducting 
“carry-on” programs to foster con- 


' . e . . . 

sumer interest for electric, living. 
| The sales-wise strategy of this cam- 
| paign is to make the consumer “plan 


ahead” to buy less plentiful electrical 
products when they are more easily 
available. 

The portfolio contains suggestions 
for programs, and samples or des- 
criptions of booklets, technical man- 
uals, films, educational exhibits, and 
kitchen planning material. 





HOST to 138 southern California 
Philco dealers and their wives on an 
Hawaiian celebration cruise, P. G. 
Gough, president of Gough Industries, 
Inc., is shown here with S. T. Bell, 
general manager, Philco Division, 
Gough Industries, Inc., southern Cali- 
fornia distributing firm. Picture was 
snapped as luxury liner docked in Los 
Angeles at end of cruise. 
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ATTENTIVE representatives of 17 
different dealers in the Orlando area 
hear Herb M. Rose (standing), Mit- 
chell Florida district manager, discuss 
selling points and sales promotion pro- 
gram for Mitchell’s 1951 line of win- 
dow-type room air conditioners. Thir- 
ty-five in all attended the dinner- 
product meeting held at the Orange 
Court Hotel. 





Spang-Chalfant Division 
Moves New York Office 

NEW YORK—The Spang-Chalfant 
Division of the National Supply Com- 
pany recenty moved its New York City 
offices from 30 Rockefeller Plaza to a 
new building at 600 Fifth Ave. Also 
being moved are the National Supply 
Export Corp. and the export depart- 
ment of the Engine Division of Na- 
tional Supply. The move has_ been 
necessitated because of lack of space 
to accommodate personnel in the 
former building. 


Demand for Steel Scrap 
Doubles Original Estimates 


WASHINGTON—The steel indus- 
try’s estimated need for 3,000,000 more 
tons of scrap iron and steel that it 
consumed in 1950 has been more than 
doubled. The 1951 goal now is an in- 
crease of 6,500,000 tons, Manly 
Fleischmann, NPA administrator an 
nounced recently. 

Original forecasts had shown that 
the industry would need 32,500,000 
tons of scrap in 1951, or 3,000,000 tons 
above the record 1950 consumption of 
29,500,000 tons. Recent reports, how- 
ever, show that if the present rate of 
consumption is continued, the industry 
will require 36,000,000 tons of serap 
in 1951. 

This new development emphasizes 





Dozens of inquires come 


in daily from YOUR CUSTOMERS on the 


OHIO DRAW BAR 


(Pulls Conduit Hole in 51 Seconds!) 


Will not Warp, Break, Tear 
or Distort Metal 


Reduces Danger of Short-Cir- 
cuiting Adjacent Wires 


Pulls 2-In. to 4-In. Size Con- 
duit Holes without Manual 
Exertion > 


Fast! ... flexible! . . . simple 
to operate. 30-lbs. pressure 
on handle produces 12,000- 
Ibs. pressure on cutting sur- 
faces. Cuts a clean, smooth 
edge conduit hole without ac- 
cident hazard to operator or 
equipment. Ship. wt. 17 Ibs.; 
cuts up to 10 ga. 


NOW... 


PATTERSON 


NAME 


National advertising for the Ohio Draw Bar 
assures you a continuing volume of sales 
leads—from electrical contractors . . . sheet 
metal shops... big industrial concerns in 
your territory! 


If you have an energetic sales organiza- 
tion, we would like to see you handle dis- 
tribution of the Ohio Draw Bar. And there's 
a NICE PROFIT in it for you! 


Fill in your name and address be- 
low and we will send you complete 
information ... arrange for a first 
hand demonstration. 


EQUIPMENT CO. « P.O. BOX 163 
DEN AIR, CALIFORNIA 





FIRM 





ADDRESS 





CITY 
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FULLMAN 


DEPENDABLE PERFORMERS 


For long, smooth service “Latrobe” Floor Boxes 
and Wiring Specialties are tops. Years of perform- 
ance have proved that. 


“Latrobe” Boxes are designed in a way that per- 
mits fast, easy installation—cutting labor costs to 


the bone. 


No. 252-R “Latrobe” 
Two Gang Adjustable 
Floor Bo~ 


No. 284 No. 280 
Nozzle Nozzle 
No. 200 No. 200 


Cover Plate Fullman Cover Plate 
“LATROBE” PRODUCTS 


Supreme Quality 


D /=\§ 


“Latrobe” Non- Keystone Fish Wi 
Adjustable “i y hg 


Watertigh ad 
rma a Sold Only Through Wholesalers 


FULLMAN MANUFACTURING CO. 
LATROBE . . . PENNSY.VANIA 


No. 150 Box— 
No. 207 Nozzle 





the extreme urgency of the iron and 
steel scrap recovery program. In a con- 
ference with NPA last week, repre- 
sentatives of the steel industry and 
industry associations said the present 
need for serap is the greatest in his 
tory and that the shortage is world 
wide. With the demand continuing to 
increase as shown before the new fig 
ures, the scrap supply situation is apt 
to become even more critical, NPA 
emphasized 

NPA said that during the first four 
months of 1951, scrap inventory figures 
showed a drop of approximately 1,- 
000,000 tons. In May. however, scrap 
recovery improved to the extent that 
the inventory loss in that month was 
held to 13,000,000 tons 


‘Two Refrigerator’ Homes 
Reported as New Trend 

CHICAGO—A slight decline in re 

frigerator trade-ins during the last 

by an in 

f consumers 

indicate a new 

rator” families, 

vice president of 

said recently in review 

consumer refrigerator 

rvey conducted by the company dur- 

1950 

According » survey figures, re- 

placement es jumped to approxi- 

mately 80 per cent from a norm of 50 

per cent following the Korean out- 

break. Ove f all replace 

ment sales were for the eight cu. ft 

model 





ALL SET to take to the air are eight 
of the electrical illumination experts 
who recently attended a two-day con- 
ference at General Electric’s lighting 
school in Cleveland. They are (from 
top) John Coyle, Ed Gradt, Bud Poet- 
zinger, Vern Randle, Ray O'Leary, 
Englewood Electrical Sup., Chicago, 
Harry White and Bill Templeman 
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U.S. Rubber Opens New 
Branch in New Orleans 
NEW ORLEANS—More than 750 


business leaders, civic officials, custom- 
ers and dealers recently attended the 


formal opening of United States Rub. | 
ber Company's new branch office and | 


warehouse in this city. The event was 
marked by an “open house” reception 
and a guided tour of the new building. 

Designed to provide better service 
for customers, the new branch office 
will be headquarters for the distribu- 
tion of U. S. Rubber products for all 
of Louisiana, as well as parts of Ala 
bama, Florida and Mississippi. 

The new building is one story high 
and has a floor space of approximately 
70,000 sq. ft. Constructed of steel and 
brick, the warehouse is equipped with 
a sprinkler system. 

Growth of the company’s business in 
this area, and the continued industrial 
expansion in the deep South, especially 
in the gas and oil field, and in the 
paper industry, necessitated the move 
to larger quarters, according to E. J 
Espenan, operating manager. 


Cornell-Dubilier Founder 
To be Honored by French 
SOUTH PLAINFIELD, N. J. -- 
William Dubilier, technical director 
and founder of Cornell-Dubilier Corp. 
of this city, will be guest of honor at 
a dinner in France at which time there 
will be a confirmation of a decoration 
recently bestowed on him by Les 
Chevaliers de la Croix de Lorrain et 
Compagnons de la Resistance. This 
honor is being presented in recogni- 
tion of his efforts in helping French 
recovery after World War II. 


May TV Production Lags 
While Radio Rises Slightly 
WASHINGTON — Radio - Televi- 
sion Manufacturers Association figures 
show a drastic cut back in television 
set production in May—28 per cent 
below April and 54 per cent under the 
monthly average of the first quarter. 
The output of radio receivers increased 
three per cent over the preceding 
month and declined by the same per- 
centage under the quarter’s average. 
RTMA’s estimates, which include 
production by members of the associa- 
tion and non-members, showed a total 


3 BASIC 
PLUGMOLD 
SYSTEMS 


1900 — 


2100 — 


NOW 








AVAILABLE! 


of 339,132 TV sets and 1,372,609 radios 
manufactured in May. These compare 
with 469,157 television sets produced 
in April and a monthly average for 
the first 1951 quarter of 733,223 tele- 
vision receivers. April’s radio produc- 
tion aggregated 1,337,042 and the 
quarter’s average was 1,411,866 sets. 

In another report, RTMA revealed 
that 96 per cent of all television pic- 
ture tubes sold to receiver manufac- 
turers in May were rectangular in 
form. May cathode ray tube sales to 
set manufacturers totaled 229,250 units 
valued at $5,120,553 compared with 
278,955 tubes valued at $6,869,181 in 
April. Receiver manufacturers’ picture 
tube purchases during the first five 
months of this year totaled 2,330,998 
tubes valued at $61,882,188, RTMA 


said. 


Fan Manufacturers Group 
Elects Board of Directors 

DETROIT—The National Associa 
tion of Fan Manufacturers, Inc., at its 
annual meeting held recently in Ni- 
gara Falls, Ontario, elected the fol 
lowing directors for the coming year: 

H. E. Barth, American Blower 
Corp., Detroit : Frank, Ilg Elec- 





tric Ventilating 


‘hompson, 








Corp., Sturtevant ision, Boston; 
And every Monarch fuse is ‘‘betfer/ balanced” t i yg stein ae 
. » « to provide you Co. Chicas ! Monroe 
with the safest electrical protectioA possible. This important feature Otte . gis, 
means that you are fully guarded m two possible fuse faults .. . 
over protection (excessive lags with re ultadt burned out equipment) 
and under protection (faulty fuses sha out at less than specified 
loads). More and more responsible p in industry are realizing elected pres 
the value of “better balance’’ Between these two extremes and the president, and | mroe, secretary 
value of Monarch fuses in providi fe protection. So specify treasurer . 

fuse with the exclusive, 

dealer near you, — write 





Detroit. 
At a subsequent n ing of the 
hoard of directors, J. M. Frank was 


idert ickler, vice 


for his name. 


a OMPLETE LINE OF Fuses , Merged Wholesale Firms 
gi CONSTRUCTION & Rep ® Move to Central Location 
st Ace or we a 
LITTLE ROCK, ARK—A result 
f the January 1 merger of Arkansas 


Electric Co. and Central Supply Co., 
o of the state’s oldest wholesale 
uses, was the recent formal opening 

Arkansas Electric’s remodeled 

huilding at Markham and . 
fF ; n this city 

t pipes ; FERR ; ig Arkansas Electric had operated at 

’ 316 Louisiana St. since 1902. On Janu- 
ry 1 of this vear the company pur- 
raVav-\ @ 4 FUSE ao LT D. hased the plumbing supply lines of 
Central Supply Co., and moved its 
‘ices into the Central Supply Co.’s 


116 E. FIRST ST. 
JAMESTOWN, N. Y. | four buildings. Central Supply and its 
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BLACKHAWK gives you 


extra volume WAYS 


UNUSUAL FEATURE of the newly 
enlarged executive offices of the Holo- 
phane Co., Inc., in New York, is a 
Light and Vision Institute, an impres- 
sive showplace for the presentation of 
new lighting methods and prismatic 
control. Pictured above is a giant light 
control panel which dominates one 
entire wall of the Institute. Divided 
into compartments, each one shows a 
specific example of redirecting light 
through prismatic control. 





predecessors had been in business at Now, THIN WALL Conduit can be bent profitably! @ More speed on RIGID 
that location for 60 years. This new bender (No, S-34) pays for itself on the Pipe, too! Bend sizes from 
. fi 


_ . _ rst good job. Handles 14%, 1/7 and 2’’. Remotely- 1” to 4". The hydraulic 
Arkansas Electric will concentrate controlled ‘‘Porto-Power’’ hydraulic unit creates ex- ram works at any angle — 
. . clusive advantages and also serves rigid-pipe benders. overhead, on the floor or bench, 
on the sale of electrical supplies to 
electrical contractors and dealers, and 
the sale of plumbing and heating sup- 
plies to plumbing and heating con- 
tractors and dealers. 

Besides being equipped with mod- 
ern display rooms, communications 
system, and shipping facilities, a por- 
tion of the warehouse has been con- 
verted to customer parking. Four truck 
entrances, a large freight loading dock 
with four truck loading doors, and 
electric cranes in each warehouse aid 
in efficiency of operation. Operate Knock-out Punches with HY- Eliminate hand pumping! A motorized, 

T. W. Bell is president of the com- DRAULIC power! Save at least 60% of portable pump (No. P-182) can triple 

. the job time. Punch holes up to 4!" the output of a pipe bender. It's specta- 
pany. Other members of Arkansas with surprising ease. No wrench to swing! cular on other hydraulic equipment, too! 





Electric are: Joe D. Williams, man 
ager; A. M. Osburn, sales manager; 
New products have made Black- 
hawk a major equipment line — 
. ‘ : the hottest in the electrical 
plies; and Bryant Rucker, buyer of : supply field. Wholesaler 
electrical supplies. inquiries invited. 


Preston Newsome, credit manager; 
L.. B. Moon, buyer of plumbing sup- 


Small Business Survey 
Group Named by RTMA 


WASHINGTON—Glen McDaniel, 


president of Radio-Television Manu- Dopt. P-4481 
facturers Association, has announced Lift machinery, pull-pulleys. Dozens Milwaukee 1, Wis. 
of allied jobs are licked by the ‘'Porto- 
Power" hydraulic jacks which serve Black- 


hawk Electricians’ equipment. 


the formation of two committees de- 
Without obligation rush bulletin B-50 
and ull facts (for Electrical Whole- 
salers) on electricians’ equipment 


signed to assist and advise him in 
providing additional services to RTMA 
members. Robert C. Sprague, chair- gseeece 
man of the board of directors, named BLACKHAWK i = 
both committees. 1 Fiems 


A. D. Plamondon, Jr., president of HYDRAULIC “Porto-Power” EQUIPMENT J Address 
Indiana Steel Products Co., has been H 





aes rencecenee . fans 


a : 


, ad chair f the small businecs | 
named chairman of the small busine | (Beate a 
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100,000 Candlepower... 


RATED AT ONLY 300 WATTS! 


ry 
tie 


| a / 
High Intensity "A 
| | 


{| 


AUSTIN 








aoe 
Long Throw | 





DESIGNED TO SAFEGUARD 
LIFE AND PROPERTY 


For outdoor use. The Austin CLD-56 
fills the great demand for applications 
requiring a spot of high intensity, long 
throw and narrow beam. Particularly 
adaptable to protective lighting 
around buildings, shipyards, docks, 
rail yards, air terminals, along fences, 
and many other locations where good 
light is essential to safeguard life, 
property and operations. Ideal also 
for a variety of commercial uses — 
building fronts, recreation areas, 
church spires, etc. 

Designed for use with the new 
PAR-56, 300 watt, 100,000 candle- 
power sealed beam lamp. Throws a 
21'x 37’ eliptical beam at 100’, 42'x67’ 
beam at 200’, etc. Lampholder is engi- 
neered to permit lamp’s rotation with- 
in housing to any fixed position so 
elipse shaped beam will cover exact 
area desired. Lampholder is adjustable 
so light can be beamed in any 
direction. 

Made of lightweight cast aluminum. 
Weatherproof, completely wired. 
Stem has %" tapered thread to fit 
variety of Austia fittings (a few are 
illustrated at right). If lamp protection 
is desirable, lens and lens holder are 
available at additional cost. 


Write for Information 
and Prices 


The TH. EC. Austin Company 


NORTHBROOK. ILLINOIS 








survey committee. The purpose of the 
committee will be to draft a program 
for RTMA assistance to small manu- 
facturers within the association in both 
military procurement and commercial 
fields. 

Some of the proposals suggested for 
aiding smaller manufacturers within 
RTMA include the circulation of in- 
formation on available defense con- 
tracts, creation of advisory panels of 
experts on industry problems and 
clarification of federal statutes re 
garding representatives of small busi 
ness concerns in obtaining defense 
contracts Mr. McDaniel announced 
that he is currently collecting informa- 
tion preparatory to setting up a pro- 
cedure whereby RTMA will act as a 
liaison between manufacturers and 
major defense prime contractors in the 
letting of subcontracts 

The other new RTMA committee, 
the legal committee, will be headed 
by John W. Van Allen, RTMA gen- 
eral counsel The new group super 


sedes the legislative committee 


Wesco-Sponsored Contest 
Quizzes Parents on Baby 
NEW ARK—Parents who = appre- 
late their babies have been given a 
na part of the $10,000 
nds and merchandise to be 
iwarded by the Westinghouse Elect: 


Supply Company, it was announced by 


| E. M. Lacey, eastern district manager. 


Open to parents in the northern half 
of New Jersey and the Poughkeepsie 
Newburgh, Rockland county areas of 
New Y« state, this “Count His 


ontest terminated on July 


Parents were asked to describe in 25 


| words or less “how your baby has 


brought happiness into your home.” 


Entry blanks were obtained from West- 


| inghouse dealers. Best entries will re- 


ceive awards which include a $500 


defense bond, four Westinghouse re 


frigerators, and 25 pop-up toasters. 


IAEL Meeting to Feature 
Talks on Current Matters 
NEW YORK—tThe 16th annual 
conference of the International Asso- 
ciation of Electrical Leagues, to be 
held October 10-13 at the Roosevelt 
Hotel in New Orleans, La., will fea- 


ture addresses and discussions dealing 
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with matters of current interest. Ad- | 


dresses will be given on such timely 
topics as the general economic out 


1 


look and recent developments in th 


field of television. At an open forum, 


five subjects, also selected for their 
timeliness, will be discussed. 


An added feature of the conference 
this year will be two half-day forums 
which will provide opportunities for 
members of electrical leagues and othe 
conferees to ask questions and to dis 
cuss the day-to-day problems met in 
league operations. 

Ihe conference is open to repre 
sentatives of all branches of the elec 


trical industry interested in expanding 


| 
| 
| 
| 
| 


the market for electrical products and | 


services by co-operative means 


Philadelphia Mfr. Doubles 
Plant Space in Transfer 
PHILADELPHIA — Metalcrait 


Products Co., Inc., manufacturer of 
fluorescent and slimline luminaires, re 
cently moved to a new plant in another 
part of this city, at Mascher and 
Lippincott Streets 

The new quarters, double the size i 
floor area of the firm’s former plant 
offers an opportunity for the company 
to greatly expand production. Th 
plant occupies a square block 
heart of the industrial section 
equipped with the most modern equip 
ment and facilities. 

\s a part of the expansion program, 
Metalcraft officials have announced the 
introduction of a new line of luminaires 
for industrial use in addition to ex 
] 


panded lines of commercial types and 


accompanying ac« ries 


G. E. Stockholders Reach 
Record 253,319 Mark 


SCHENECTADY, N. Y.—A new 
record of 253,319 individuals, busi 
nesses and groups are stockholders in 
the General Electric Co., according to 
latest figures released by William W. 
Trench, company secretary. 

This marks an increase of more than 
2,000 stockholders from the previous 
peak of 251,064, set in “September, 
1949. G-E ranks fourth among Amer- 
ican industrial concerns in number of 
stockholders, and those receiving divi- 
dends from the company live in all the 
48 states and more than 50 foreign 
countries and territories. 


YOU MAKE FAST FRIENDS 
WHEN YOU RECOMMEND 


AND SELL 


PARAGON 


TIME SWITCHES 


Yes, you do your customers a favor and give 
them the best in service when you stock and 
sell Paragon Time Switches. Their reputation 
for built-in quality, precision, accuracy and 
dependability guarantees maximum satisfac- 
tion and minimum trouble. 

Available in a wide variety of types and 
models . . . for indoor or outdoor applications 
... there’s a dependable Paragon Time Switch 
to fit every need . .. backed by Paragon’s qual- 
ity manufacturing — and by a sound, estab- 
lished jobber sales policy. 


Illustration shows Model 
301 straight “ON and 
OFF” Time Switch for 
use where two or four 
operations per day are 
required. Self-starting, 
heavy-duty motor, avail- 
able in 115 or 230 volt, 
SPST, SPDT and DPST 
models 





WORLD'S FOREMOST Makers of the Famous 
EXCLUSIVE “‘de-frost-it" for Domestic Refrigerators 


MANUFACTURER 


TIME-CONTROL Paragon ELECTRIC COMPANY 


FOR ALL USES 1630 TWELFTH STREET ° 


Yours FREE 


TWO RIVERS, WISCONSIN 


fer the rt shing 


A GUIDE TO 


QUICK 


HEATING 


| Choose the Right HEETAIRE 
for Every Purpose! 


How to Select the 
Right HEET AIRE 


for Every Purpose Look at this Table of Contents 


Here’s the first and The Principles of HEETAIRES Types and Sizes 


only complete GUIDE 
to the selection of eiec- 
trical wall-insert and 
wall-attachable space 
heaters ! 


te THERMOSTATIC 
CONTROLLED Operation 


+. Series 230 HEETAIRES . . 
Fan-Forced Radiant Heat. . . 

It gives all the infor- 1250 to 3000 Wotts 

mation about QUICK 

HEATING you ve — Series 250 HEETAIRES 

always wanted—. ypes, Fan-Forced Bivck Heat . 

sizes, heating prinvi- 1500 te 3000 Wotts 

ples, thermostatic heat 

controls, recommended 

wattages plus an 

exclusive chart based on 

the four factors that fa A R 4 E L 

determine the selection 

of the correct... ELECTRIC PRODUCTS, INC 


MEST AGRES. 155 SENECA ST 
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te Series 210 HEETAIRES... 
Fan-Forced Black Heat 
3000 te 5000 Watts 

te Series 200 HEETAIRES 
Rodiant Heat . . . 1000 
to 2000 Watts 
Series 240 HEETAIRES 
Rodiant Heot . 1000 
to 1500 Wotts 


e LASALLE 


PRODUCTS, INC. 
BUFFALO 3, N. Y 





“eNap-oil-tite 


ya ® 


VAP-OIL-TITE is the Complete Liquid 
and Vapor Proof Fitting with a threaded 
positive grounding bushing designed 
exclusively for PlasticCovered Flexible 
Metallic Conduit used for machinery 
and equipment wiring. No other parts 
are necessary to make sure sealed 
connections. 


Write or wire today for descriptive 
bulletin #MT-102 giving types, 
sizes and prices. 


SIMPLET ELECTRIC COMPANY 


3600 Potomac Ave. * Chicago 51, Illinois 
11 Park Place * New York 7, New York 


*% One-Piece Construction 
*% Wide Wire Range . 
¢S! % Economically Priced 


‘ed 


ay 


BLACKBURN 
Ms Gtrinyth 
TERMINAL LUGS 


Mr. Dobler: 
Here’s a high quality lug in a low price range... 
it's a good profit item too . . . and only 6 sizes cover a 


range from No. 14 to 1,000,000 CM. Send for samples and 
show them to your customers. 


JASPER BLACKBURN CORP., 35 Madison St., St. Louis 6, Mo., CEntral 3007 
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| People In The News 








Dr. Clarence Zener has been ap- 
pointed an associate director of the 
Westinghouse research laboratories. 
He will also serve as acting manager 
of the solid state physics and magnetic 
lepartment of the research labora- 
tories. 


Riggs Sheppe rd Merkel, 


istant adminis 


Texas, 
is been appointed ass 
Rural Electrification 
dministration. He replaces William 
. Wise who has been moved up to 


Ie position of deputy adn 


ator of the 


inistrator 


Howard A. Reid has been appointed 
sales promotion and market analysis 
manager of General Cable Corp., New 
York. He was formerly foreign sales 
promotion manager of Union Carbide 


& Carbon Corp 


Luther C. Henrichs has been named 
supervisor of equipment sales service 
if Sylvania Electric Products, Inc. He 
was formerly a sales account special- 
ist for the radio tube division of the 
company. 


Seeley Williams, Jr., of 
Electric Supply Co., 


Peerless 
Indianapolis, has 
been elected first vice president of the 
Purchasing Agents Assn. of Indianap 
olis for the coming year 


E, J. Eckert has been appointed dis- 
trict manager of the home laundry 
equipment division of Landers, Frary 
& Clark. In his new position, Mr. Eck- 
ert is in charge of sales in Cincinnati, 
Columbus, Dayton and Youngstown, 
Ohio; Wheeling and Charleston, W. 
Va., and Pittsburgh, Pa. 


Three appointments were recently 
made in General Electric’s Control 
Divisions at Schenectady, N. Y. Dr. 
Louis T. Rader was appointed man- 
ager of engineerirg of the Control 
Divisions. In his first official act in 
the new position, Dr. Rader announced 
the appointments of Harry L. Palmer 
as assistant to the manager of engi- 
neering of the Control Divisions and 
Benjamin Cooper as division engineer 
of the Electronics and Regulator Engi- 
neering Division 
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M. J. Strehle was appointed intra- 
company sales manager for General 
Electric Company’s Tube Divisions. 
He will be responsible for supplying 
products of the Tube Divisions to all 
departments and divisions of the com- 
pany. 


I. Melville Stein has been elected to 
the newly-created post of executive 
vice president of the Leeds & Northrup 
Compa::, Philadelphia, Pa. He joined 
the company in 1919 and became vice 
president in charge of research in 1944, 
the position he held before his new 
appointment 


C. Roger Turner was elected vice 
president in charge of research of 
Proctor Electric Company, Philadel- 
phia, Pa. He succeeds Joseph W. My- 
ers who re signed to devote more time 


to outside interests. 


Harry L. Erlicher, vice president of 
the General Electric Company, has 
been named special assistant to Under 
Secretary of the Army Archibald S. 
Alexander. Mr. Erlicher will be in 
charge of Army procurement and pro- 
duction expediting in the office of the 


Under Secretary 


Dougas J. Donohue has been ap- 
pointed Atlantic district sales manager 
for Trumbull Electric. He will main 
tain his office in Philadelphia. 


Carl E. Smith, former supervisor of 
equipment sales service for the Radio 
Tube Division, Sylvania Electric 
Products, Inc., has been appointed su- 


pervisor of factory sales service. 


William A. Sredenschek has been 
appointed manager of materials and 
purchasing for the General Electric 
Co. Formerly assistant to Harry L. 
Erlicher, recently-retired vice presi 
dent in charge of purchasing and traf- 
fic, Mr Sredenschek has assumed man- 
agerial duties previously held by Mr 


Erlicher. 


L. E. Menns was appoinied Pacific 
Coast sales manager for the Bridge- 
port Brass Company. He will be in 
charge of the company’s San Fran 
cisco district office and warehouse, and 
will be responsible for the sale of all 
tridgeport products on the Pacific 
Coast. 


| ACKSON 


1314 
1214 


COMPLETE LIGHTING FOR 


INDUSTRIAL PLANTS © Farms and Rural Electrification 


The Jackson line of lighting fixtures and Industrial Reflectors is a good, fast 
seiling line. Jackson affords Wholesal @ dependable source for quality and 
prompt service. Check into the line and see why it pays to be ao Jackson 
Wholesoler. 





SEND FOR CATALOG 


Manufacturers of 


8972- 8974-8976 A Reflectors 
Porcelain Enameled Yard Lights 
Vardlights Vapor proof units 
Weather proof 
Sockets 


Some choice territories 
now open 


el 
Sold only thru 
Distributors 
5200 201 


5 
Weatherproof 
Sockets 


Vaporproef Units 






































‘When selecting automatic time switches for indoor 
and outdoor uses remember the advantages of 
dependable TORK CLOCKS. Ideal for — Signs 
and Window Lights — Pumping — Defrosting — 
Oil Burners — Pre-heating — Lead or Wax — Hen 


House lights. Write today for complete details. 
No. 948A $11.00 List 


30 AMP * SINGLE POLE TELECHRON MOTORED 
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r G. Millet , New York dis- 

trict awe s manager of the Rome Cable 

| Corp., Rome, N. Y., died at his home 
in Rutherford, N.Y., on July 7. 

Mr. Miller was born in Buffalo, 
N.Y., and had been associated with the 
wire and cable business for some 39 

| years. He started with the Standard 
Underground Cable Co. in 1912 after 

| his graduation from Cornell Univer- 

| sity and subsequently became a district 
sales manager with General Cable 
Corp., when the Standard Under- 
ground Cable Co. merged with that 
oncern. In 1936, he joined Rome 
Cable Corp. as manager of its New 
York sales offite, a position he held up 
to the time of his death. 

Mr. Miller, who was widely known 
in the electrical industry, was a mem- 
ber of A.I.E.E., the Cornell Club and 

opplied for ; | University Glee Club of New York. 


SOMETHING NEW OBITUARIES 
g OUTLET BOXES =°.M 
~~ | | 





Catalog No. 9-OX, 4” octagon, 
bevel corner outlet box, 142” deep, 


Harry E. Huff 


for non-metallic sheathed cable. Harry E. Huff, 60, manager of Gen- 
Readily accommodates cable eral Electric Lamp Division’s Niagara 
coming in from back or side. The Wt e PNP Company sales distr ct, with headquarters in 
suffalo, N.Y., died of a heart attack 

NORTHBROOK, ILLINOIS July 15 at his home in Buffalo 


Write for Information and Prices i \ veteran of 42 years’ service with 


Huff had been manager ot 

- i sales district since its 

TV formation in 1948. He had previously 

Quali been manager since 1941 of the former 

FOR Yury | Empire sales district, also with head 
EPEN NOA quarters in Buffalo 

D ter Mr. Huff was a native of Frankfort 

ved 10N Ind., and joined G.E.’s Lamp Division 

nsFAcT at Cleveland in 1909. He became a 

SA ‘ | salesman in the Buckeye sales district 

: in 1910, and later became a branch 

manager. In 1925 he was named gen- 

eral manager of the Southern sales dis 

4 rict, Atlanta, Ga., and in 1932 moved 

¢ to the Empire sales district at Buffalo, 

SWITCHES ; where he was made manager in 1941. 

| Surviving are his wife, Mariam Eg 


al 





gers Huff, and one daughter, Mrs 
TYPE Elizabeth Ann Titus, both of Buffalo 
T-27 
Handles almost 
any timing job. oo 
TYPE William C. Johnson 
T-47 j William C. Johnson, executive 
Inexpensive, ef- | vice president of Allis-Chalmers 
ficient control. Manufacturing Co., died of a heart 
attack July 25 at his home in Mil- 
Assure your cuss waukee, Wis. He was 49 years old. 
tomers of the fin- Mr. Johnson, who served as presi 
est in timing devices. Stock dent of the National Electrical Man- 
General Electric time switches. For ufacturers Association in 1948, be 
details on the new discount schedule gan his electrical industry career as 
and improved exchange plan, con- an apprentice for the Alabama Pow 
tact your local G-E apparatus office. | er Co. in 1920. He started four years 


General Electric Co., Schenectady 5, N. Y. later at Allis-Chalmers as a machin- 
ist’s helper, and served successively 


as representative of the crushing and 
G E N E & A L )E LE CT R | C cement division in Atlanta, general 
sales representative at Chattanooga 


603-123 and manager of the district sales of 
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NEW! 
RODALE 
Heavy Duty 
ATTACHMENT CAPS 
and CONNECTOR BODIES 


Precision-made with the finest ma- 
terials and workmanship, new UL- 
listed RODALE heavy-duty devices are 
designed to do any industrial wire- 
connection job . . . and do it better, 
faster and cheaper! You never faili— 
when you say RODALE! 


—NEW— 


3-Wire Cord Con- 
nector Body, Moided 
Bakelite with Ar- 
mored Base and Me- 
tal Cord Clamp 
20 amp—250 V 
Catalog +3230 
Bronze contacts and brass terminals; 
armor coated to resist rust and corrosion 
Cord hole .625; 0.D. 1-34” 
(Accommodates RODALE 
Armored Cap #1201.) 


Polarized 


Armored Attachment 
Cap with Metal Cord 
Clamp, 10 amp—250 V 
and 15 amp—125V 
Catalog #1120 
Compression-moided bakelite; lightweight 
and strong. Brass blades and screws; clamp 
and armor coated to resist rust ond cor- 
rosion. Cord hole .500; O.D. Y 
(Also available with Double-Action 
Spring Blades) 


CLEVELAND — The 


recently at 


2 and 3 Wire Dual- 
Purpose Connector Body 
Molded Bakelite with 
Armored Base and Me- 


ond 15 amp—125V 
Catalog +3130 


(Accommodates All Paraliel and 3 


Wire Caps) 

Are you enjoying the safety, econ- 
omy and dependability of RODALE 
Heavy-Duty Caps and Connector 
Bodies? Available for immediate de- 
livery. For a FREE sample of each— 
plus catalog and complete details— 
write on your letterhead to Dept. 


R 
RODALE 


MANUFACTURING CO., INC. 
EMMAUS PENNSYLVANIA 


| and of the National 


patrick, 


fice in Knoxville, Tenn., where he 
handled contracts with the TVA. In 
1940, he returned to 
sales manager of the 
cement department 
In less than two years, Mr. John- 
son was made general sales manager 
of general machinery products and 
in 1944 vice president of the general 
machinery division. In 1947 he was 
executive vice president of 
the division and a director the fol 
lowing year. He headed NEMA in 
1948 after having been a member of 
its board of governors for four years 
He was also a director of the Na 
tional Industrial Conference Board 
Association of 


named 


Manufacturers 


ASSOCIATION NEWS 


Electric 


CHICAGO—The 


\ssociation reperts that progress is 


Chicago 


being made by the committees, 


board of directors and other groups 


within the association to further the 


Five Year Program of Objectives. 


The program, started soon after the 


industry show, has received popular 


response from those in the indus 


try who want to sell the public on 
the usefulness of their products 


Many members have volunteered 


their services to the various com- 


ittees, all of which have definite 


plans for meeting to draw up a full 
report of recommendations for the 


board of directors 


Electrical 
League staged its first stag picnic 
Forestvue Park in this 
held for all 
industry 
Sterling 


Kirk- 


were 


city. The affair was 
ibers of the electrical 
in the area. Jim Foukal, 


and “Kirk” 


Electric Co., 


Lindner- Davis 
Gravbat 


co-chairmen 


DENVER—Plans for the Rocky 


Mountain Electrical League's annual | 


convention to be held in Santa Fe, 
N. M., this fall, are 
satisfactorily 
Haines 
meeting of the entire 


progressing 
Ken 


chairman, A 


according to 
committee 
committee 
was held recently, and from it came 
that some speakers 


reports have 


lready been ipproa ed to round 
hese in 


Kenneth }. McFarland, 


former superintendent of schools in 


out convention meetings, 


clude Dr 
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Milwaukee as | 
crushing and | 





TURN-TYTE 


INTERLOCKING 
DEVICES 


New rubber TURN-TYTE Attach- 
ment Caps are the answer to any wire- 
connection problem They save TIME 

. . just a slight turn locks them 
tight. They save MONEY they're 
fully interchangeable with other 
makes. They save TROUBLE 
they're all precision-made and UL- 
listed. You're always RIGHT with 


TURN-TYTE ! 
Turn-Tyte 


NEW 3-Wire Rub- 
ber Attachment 
Car with Cord 
Clamp 
10 amp — 
Catalog 21039 
0.D. 1-\y”" 


20 amp — 
Catalog 21239 
Oo”. 1-34” 


Brass Blades and Screws 
Cord hole 625 


NEW 2-Wire Rubber 
Cap with Cord Clamp 
10 amp — 
Catalog +1029 
0.D. 1-14” 
20 amp — 
Catalog +1229 
0.D. 1-34” 
Brass Blades ond Screws 
Cord hole .625 


3-Wire Polarized 

Rubber Aftach- 

ment Cap with 
Cord Clamp 


20 amp — 
Catalog 72301 
Bilodes and 


Screws 
Cord hole 
0.D. 1-3 


Brass 


625 — 
4 


Are you enjoying the safety, econ- 
omy and dependability of RODALE’S 
TURN-TYTE Interlocking Devices? 
Available for immediate delivery. For 
a FREE sample of each—plus catalog 
and complete details—write on your 
letterhead to Dept. EW-8A 


RODALE 


MANUFACTURING CO., INC. 
EMMAUS PENNSYLVANIA 





(oF 


WITH PRIDE 
AND PROFIT 


WHEN IT’S 
CHANNELLOCK 


TMade only by CHAMPION DeARMENT 


And who wouldn't? For Channellock 
pliers are the finest to be bought . . . or sold 
Channellock pliers have been known for years 
as a highest quality tool—- made by Champion 
DeArment, long r d v ous 
with guality an craftsmanship. : 

Check the features Longer Wearing. 
Closely Spaced Adjustments, No Wear on the 
Joint Bolt, Self Cleaning—these plus the skill 
and experience of more then 65 years make 
Channellock Pliers outstanding. 

hen your customer relies on your judg- 
ment you can recommend Channellock pliers 
menses) = Hand him Channellock and he'll buy. 
And remember, ONLY Champion DeAr- 
ment makes Channellock. Send for Catalog 
D-10 today. 





CHAMPION DEARMENT TOOL CO. 
Meadville, Pa. 
Channellock pliers are listed in the 


Topeka, Kan.; W. D. Kyle, presi- 


dent of Line Material Co.; George | 


N. Gadsby, newly elected president 


of Edison Electric Institute and 


president of the Utah Power and | 


Light Co.; S. J. Rosch, vice presi- 


dent of 


of publicity and advertising of the 
Pacific Gas & Electric Co., San 
Francisco, Calif 

In addition to general utility sub- 
jects, technical subjects and public 
relations, the committee is working 
to secure a top-notch speaker on the 
manpower situation and one on 


availability of materials. 


MINNEAPOLIS—The North Cen- 


tral Electrical Industries recently 
held an area meeting for all branches 


of the electrical industry at Albert 


Lea Subjects discussed were the | 


new statewide electrical inspection | 


law; 1941 revisions in the National 
Electric Code; Controlled Materials 
Plan as it relates to construction, 
maintenance, repair and operating 


supplies, and materials for service 


operations; and price regulations 
on consumer goods and services. 

“Speakers at the event included 
Ray Braun, executive secretary of 
the state board of electricity; Glenn 
Rowell, Fire Underwriters Inspec 
tion Bureau; and William Ritt, sec 
retary-treasurer of the Minnesota 


Electrical Association, 


OMAHA — The Nebraska - Iowa 
Electrical Council, in 
with the Omaha Public Power Dis- 


trict, will sponsor a 26-week radio | 


show aired over radio station WOW. 
The program, “Hollywood's Open 


House,” will feature name bands, 


vocalists and celebrities. 


Commercials on the program will 


tie in with current council promo- 
tions and will consistently urge the 
public in the area to visit their 
appliance dealers for the latest com- 
forts in electrical living. 


NEW ORLEANS — Eigkty-one | 


members and guests of the Elec- 


trical Association of New Orleans | 


met at a recent dinner meeting of 
the association to hear guest speaker 
i.. O. Monroe discuss some of the 


Anaconda Wire & Cable | 
Co.; and Robert R. Gros, director | 


* = - “oo” a a 
~Y-ER Eas; 

WIRE " x 
ee da aw 


WIRE PULLING LUBRICANT 


For Lead, Rubber, Braid or 
Synthetic Covered Cables 


“Will not deteriorate in transit or 
storage 


Gives more "slip" to electric cables 
Not messy or greasy to use 
Not harmful to hands or clothing 


Prevents sticking and setting of 
cable 


Will not run back on cables 


M Facilitates re- 
moval of cable at 
a later date 


Recently re-test- 
ed and approved 
by Underwriters’ 
Laboratories, Inc. 


At all leading Electrical 
Supply Houses 


{Ea} eLectro compound co. 








cooperation | 


CORD SETS 


Featuring integral one 


why 


yrece molded-on} plugs 


CORN 
50 Chu 
_ | 
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YOU PROFIT when you help 
Your Customers Profit by 
using... 


Clamp-Iin 


BOX 
SUPPORTS 


Hold boxes firmly in any type wall without 
nails or screws. Preformed to fit easily. 
Holders cannot be knocked down behind 
partitions because they are clamped to 
the wall. Very quick and easy to use. 


JiMF9 No-Kink FISH TAPE 


Easiest to use in any 
conduit. Will not © 
kink or break. No 
reel required. Comes 
in 25, 50 or 100-foot 
lengths. 4 


Write for latest catalog and cost data. 











“EASY TO FISH” 


WITH 
ATLANTIC FISH WIRE 


SERVICE ENTRANCE CAP 


ATLANTIC CONDUIT 


FITTINGS CO. 
BOSTON, MASS. 











problems found in fan installations 
and air movement. The meeting 
was under the direction of C. Espy 
Reed, chairman. 

Mr. Monroe, secretary for sev 
eral national fan and heater asso 
ciations, spoke of many problems in 
begin- 


fan operation which have 


nings in improper installations. He 


also added that additional headaches 


shortage of air 
and ob 


may arise from 
volume, air distribution, 


struction. 


SALT LAKE CITY—On recom- 
mendation of the planning commit- 
tee headed by Reed Bigelow, repre 
sentatives of all distributors in the 
Intermountain Electrical Associa- 
tion met recently to lay plans for 
freezer school to be 


Wayne Devenny 


the annual 
scheduled soon. 
was appointed chairman of the 
planned project. 

Henry Richards, chairman of the 
I. E. A. membership committee, also 
announced that a huge membership 
drive will get under way at about 
the same time as the freezer school 


project. 


YOUNGSTOWN — Business wor- 
ries, rated orders, and manpower 
shortages were all forgotten last 
month as members of the Elec 
trical League of Eastern Ohio toted 
golf clubs around the Tippecanoe 
Country Club at the league’s annual 
golf tournament. Starting at 1 pm, 
the members settled down to a 
leisurely trip around the links to 
compete for low scores and prizes 
The affair was topped off with a 
dinner and the usual special features 


TRADE-WIND 
CLIPPER VENTILATORS 


Ceiling models 
fs for kitchen — 

both — den 

— laundry 


Cabinet model -- 
ventilates both 
top-of-stove and 
ceiling 


TRA DE-WIAND MOTORIAAS. (40 
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iF YOU HAVE A 


SPECIAL INTERCOM 
PROBLEM... 


COVES 


WHEELER 


Sound Powered 
TELEPHONES 


° 
NO BATTERIES 


& 

NO OUTSIDE POWER 

+ 

NO ELECTRICAL HAZARD 


* 
NO MAINTENANCE 


Operates just like any other tele- 
phone...clear, distortion-free two-way 
conversation. The voice itself gener- 
ates current for transmission. Tested 
ond proved through yeors of success- 
ful industrial, commercial and military 
service. Available as standard and 
special high level handsets, pair 
phone, master phone and multiple 
station systems. Ringing or visual call 
signals. Special adaptations and var- 
iations to meet your needs. Write us 
for literature and recommendations 

Available through national dis- 
tributors such as G. E. Supply, West 
inghouse Electric Supply, Allied Radio 
or your independent electrical or 
electronic jobber. 


™ WHEELER 


INSULATED WIRE CO., Inc. 
Division of the Sperry Corp 
1105 EAST AURORA S&T. 
WATERBURY 20, CONN. 








| KEEPING PACE 


WITH THE NEW STANDARDS OF ILLUMINATION 


MULT 


”“FLUOROMOUNT” 








96” LONG FOR THE T12-75 WATT LAMPS—LONG ON 
QUALITY AND PERFORMANCE. PORCELAIN ENAMELED 
REFLECTOR TO REALIZE THE FULLEST EFFICIENCY OF 
THE HIGHER LUMEN OUTPUT OF THESE NEW LAMPS. 
ONE PIECE STURDY HOOD CONSTRUCTION. 











ELECTRIC MFC., INC. 


4223-43 W. LAKE ST. CHICAGO 24, ILL. 











CLAMP... LOCK 
YOUR CONNECTIONS 

This 
SWIVEL U-BOLT 
CONNECTOR 


is designed to do just that... 


f 








No Removable Parts 


Easily and Speedily 
Installed 


Sturdily Constructed 


MEET ALL REQUIREMENTS 
85% Copper Alloy © Ample Strength 
High Conductivity ¢ Unoffected by Vibration 
Moisture Resistant 
Sizes Up to 1,000,000 CM. 
Approved by Engineers 


. Ma eo 
Specify K&H for YOUR Next Job SHE fe? 
si ” 
hitte Cy MAME ..' 


OKONITE and 
MANSON tapes 


For More Details, Sizes and Prices 


WRITE FOR CATALOG S5LC 


KRUEGER & HUDEPOHL 


236 VINE ST * CINCINNATI 2, OHIO 
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MORE FACTS 
ON PRODUCTS 


Fire-Protected Cabinets — Entitled 
“How Safe Are Your Drawings?” 
and available upon request to Rem- 
ington Rand Inc., 315 Fourth Ave., 
New York 10, N.Y., handbook SC 
688 indicates the multiple dangers 
to records and drawings under de- 
tense or war conditions. The book- 
let shows the kind of fire-resistant 
protection drawings must have. 
Facts illustrating the fallacy oi 
“fireproof” building protection are 
given in the booklet as well as in- 
formation on maximum protection 
against fire, use of the manufactur 
er’s cabinets for drawings and other 
types of tested safe-files, and map 


and plan units. 
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Flashbulbs—Westinghouse Electric 
Corp. Lamp Department has re- 
cently released a new booklet as 
“Your Guide to Better Pictures thru 
Better Lighting.” The booklet de- 
scribes each class of flashbulb, the 
best application, and the equipment 
to use for better flash pictures. 
Booklet also includes exposure 
guide tables for correct exposure 
with photo flash, and tables to aid 
in determining exposures in average 


rooms, 


‘on 9 ELECTRICAL WHOLESALING 


Floodlighting—The Steber Mfg. Co., 
Broadview, Ill. has recently issued 
a new catalog bulletin No. 120-51 
illustrating and describing its line 
of cast aluminum fixtures and fit- 
tings for outdoor area and pin-point 
illumination as well as farmyard 
lighting. Several new round junction 
box cluster fittings, which have been 
added to this line, are included in 


the bulletin. 
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Atomic Defense—‘‘How to Prepare 
Your Plant for Atomic Attack,” a 
32 page illustrated booklet on indus- 
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WISDOM DICTATES 
THE Superior LINE 


PORCELAIN 
WIRE HOLDERS 


Superior wire holder insu- 
lators are uniformly made 
to meet exacting specifica- 
tions and in sizes and styles 
to meet all requirements. 
Glazed surfaces, smooth 
and rounded, protect wire 
insulation. Steel screws are 
evenly plated with cad- 
mium for rust prevention. 
Truly SUPERIOR products. 
$-40 

2 or 3 wire HOUSE BRACKETS 
Fully cadmium plated steel 
strap holding 2 or 3 porce- 
lain wire holders as 

desired. 


THE Superior LINE 
“EXACTLY WHAT IT SAYS" 
SUPERIOR PORCELAIN CO. 


Ls c 


SODERING 
BRAZING 
WELDING 


L. B. ALLEN CO., INC. 


6701 Bryn Mawr Ave. 
Chicago 31, U. S. A. 


mt mew Fleer 1s went wow! 
The lomp of © thousand uses 
Only hos the patented 
double-spring device for giv 
ing Finger np Reaibslity 


— 
en 
Gtminar moos 
UL opproved moterials Hugh $4979) 
bronze. grey ond greer. oven 


tue = FB" 
fired ename! faushes 


; ‘ . oie soon (A~ 
“ vis light where you wont #, |rigm t9g00 | —F 
* home, industry of institution | 


5) Preces Higher — Denver West 
ART SPECIALTY COMPANY 


3245 W. Loke $t., Chicoge 24, IH 








trial plant security in the atomic 


age, is being offered to all plants, 
large and small, by Walter Kidde & 
Company, In¢ In simple language 
the booklet presents the 
tual information about the atomic 
bomb 


its limitations; a guide to plant man 


latest fac 


its destructive potential, and 


agement in organizing personnel to 
cope with possible plant disasters 
and recommendations for strength 
plant construction and sus 
production in the face of 
ittack 
may be obtained without cost from 
Walter Kidde & Company, Ine 
Dept. A 675 Main St., Belleville 9 
N. J. 


ening 
taining 


bomb 


Copies ot the booklet 
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mention 


Lighting For Drafting—A “Light 
ing Guide to Better Drafting” has 
been produced by the Lamp Depart 
ment of the General Electric Com- 
pany. As the eight-page leaflet in 
dicates, “Production for national 
mobilization begins in the drafting 
room,” so the guide makes liberal 
use of drawings and photographs to 
illustrate proper lighting for straight 
edges and shiny surfaces, proper 
positioning of drafting boards, and 
recommended types of lighting sys 
tems for better drafting. Also given 
are helpful hints on the right illu 
mination for tracing tasks, for ref 
erence and index systems, and for 


1 ] 


comfortable viewing of clerical 


work in drafting operations. Re 
lighting g 
LS-137 should be addressed to 
quiry Bureau, General  Electri 
Company, Nela Park, Cleveland 12 
Ohio. 


quests for the new 
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Multiple V-Belt Drives—The Ru! 
ber Manufacturers Association, In« 
Multiple V-Belt 
Mechanical 


and the Drive & 


Power Transmission 
Association recently announced the 
completion and issuance of a 16 
page manual of recommended “Engi 
neering Standards for Multiple V 
3elt Drives.’ The manual was dé 
by the tech 
committees of both 
The data in the booklet is 


latest 


veloped and approvec 
nical associa 
tions, 
based on _ the engineering 
opinion and research. It indicates 


the proper sheaves and belts to be 
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MORE TOOL SALES FOR YOU 
AS PLANT CONSTRUCTION 
AND MAINTENANCE SOARS 


Sell the Greenlee line of 
timesaving tools ...in greater 
demand than ever before 


Here are electricians’ tools designed spe- 
cifically to turn hard, tedious jobs into simple, 
fast ones. Here are tools in big demand... 
talk about them on every call and profit hand- 
somely. 

GREENLEE 
HYDRAULIC 
PIPE AND 
CONDUIT 
BENDERS for 
quick, easy on- 
the-job bend- 
ing of pipe and 
conduit. With 
a Greenlee one 
man in but 
minutes makes 
smooth, pre- 
cise bends in 
pipe up to $’, 
rigid and thin- 
wall conduit, 
tubing, bus- 


bars 


CONDUIT and PIPE BENDERS Owners report 
as high as 75% 
savings in man hours. . . and the cost of many 
manufactured bends and fittings is entirely 
eliminated. Compact, portable, easy to set u 

and operate exactly when and where nell 
In timesavings alone the Greenlee often pays 
for itself on the first job. 


GREENLEE HAND 
BENDERS for quickly 
making small radius bends 
in steel, copper, brass and 
aluminum tubing, conduit 
or Pipe. Especially de- 
signed to make neat bends 
up to 180° for sharp nooks 
and corners. Several types 
and sizes. 


ee 


HAND BENDERS 


GREENLEE KNOCKOUT 

PUNCHES AND CUTTERS 

for making smooth openings 

up to 444" in 1% minutes or 

less in metal, hard rubber or 

bakelite. Simply operated — 

turned with an ordinary 

wrench. Eliminate tedious 

drilling and filing. Another big 

timesaver, too, is the Greenlee 

HydraRam Knockout Punch 

KNOCKOUT Driver, a powerful portable 

PUNCHES hydraulic tool which drives 

Greenlee Knockout Punches 

through 10-gauge metal in a jiffy to make 
openings for 44" to 4” conduit. 


OTHER GREENLEE TIMESAVING 
TOOLS: Hydraulic Pipe Pushers; Electricians 
Auger Bits; Bell Hangers’ Drills; Bit Exten- 
sions ; Expansive Bits; Joist Borers; Spiral Screw 
Drivers; Automatic Push Drills and many others. 


=> 
GREENLEE 


Write today for sales facts, descriptive literature and 
salesmen's catalog pages on the Greenlee Line. 
Greenlee Tool Co., |84¢ Columbia Ave., Rockford, iil, 
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Steuman 


GROUND CLAMPS 
Bond-Rod* 


GROUND CLAMPS 


Two sizes fit 4” to 54” ground 
rod. Ample size to fit over 
battered rod heads. 


GF-16 


GF13-B is reversi- 
ble. Fits %” to 
3%,” pipe as well 
as 4” 

g round 

trong copper al- 

loy body. No 
loose ports to 
handle 


GFi3-B8 


Very popular solder 
less type ground 
strap. Four sizes fit 
33” to 4” pipe 
Made of pure cop- 
per 34” wide, .050 
thick, property 
tempered to resist 
damage 
SL-TYPE 


H. B. SHERMAN MFG. CO. 


22 BARNEY ST BATTLE CREEK, MICH. 








You can TAKE IT EASY 


if the fixtures you sell are 
equipped with “COP” 


Starters | \ 


These starters cut out 
flickering tubes . . . 
Protect a customer's 
entire installation . . . 
bring repeat business. 
So, stop lighting 
complaints by mak- 
ing sure “COP” 

rs are working 
for your interests. 
For full details ad- 
dress: Sylvania Elec- 
tric Products Inc., 
Dept. L-7408, 1740 
Broadway, New 


SYLVANIA 


ELECTRIC 


FUDORESCENT TWOES, FUCTURES, SIGH TUBING. WIRING DEVICES . 
LIGHT BULBS; RADIO TUBES, TELEVISION PICTURE TUBES. 
LAMPS; TELEVISION SETS 





used for the attainment of optimum 
efficiency and economy of the com- 
plete drive in relation to the partic- 
ular duty required 
obtained from either the Multiple V- 
Belt Drive Association, 7 W. Madi- 
Chicago 2, Ill., or the Rub 
ber Manufacturers Association, Inc., 
444 Madison Ave., New York 22, 


N. Y. Price is $1.00 for two copies 


Copies may be 


son St., 
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Manual 


eight-page bulletin featuring the 
manufacturer’s line of manual start 
horse 
Allen 
Wise. 


new 


ing switches for fractional 


power motors is offered by 
Bradley Company, Milwaukee, 
The bulletin describes the 


switch in detail and is illustrated 
with photographs of typical installa- 
tions. It 


mensional and engineering data, de- 


also contains complete di- 


scribes and illustrates outstanding 


features of each model. 
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Starting Switches — An | 





% > 
SPECIAL ASSISTANT 


GENERAL SALES MANAGER 


Wisconsin manufacturer has 
excellent opportunity for sales 
executive. Must be experi- 
enced in traffic appliance 
sales, thoroughly conversant 
with all operating and policy 
phases of one or all three 
major national electrical dis- 
tributors and qualified to cor- 
relate manufacturer's activi- 
ties between all headquarters, 
district and branch offices on 
both contractor supplies and 
appliance items. Also super- 
vise field sales forces’ activi- 
ties with these accounts on 
nation-wide basis. Please sub- 
mit complete resumé of previ- 
ous experience and salary re- 
quirements. 


Write P-1544 Electrical Wholesaling 
520 No. Michigan Bivd., Chicago, Ill. 


a P 











1455 SPRING GARDEN AVE., 
PITTSBURGH 12, PA. 


MANUFACTURERS . o% 


ATTENTION! 


Competent and adequately staffed 
manufacturers sales agency covering 
Georgia, Florida, Alabama, Missis- 
sippi and Tennessee is interested in 
hearing from manufacturers of elec- 
trical products who want top flight 
sales representation in this area. 


RA 1383, Electrical Wholesaling 
330 W. 42nd St., New York 18, N. Y. 




















LIGHTING FIXTURE 
SALESMAN 


ACTIVE SALESMAN NEEDED FOR OHIO 
TO REPRESENT ONE OF THE LARGEST 
MANUFACTURERS OF SLIMLINE, FLUO- 
RESCENT AND INCANDESCENT LICHT- 
ING FIXTURES. NATIONALLY KNOWN 
COMPANY, LOCATED IN THE EAST. 
STRICT WHOLESALE POLICY. MUST 
HAVE FOLLOWING OF ELECTRICAL 
JOBBERS ‘AND THOROUGH KNOWLEDGE 
OF LIGHTING FIXTURE BUSINESS. NO 
OBJECTION TO THE SELLING OF NON- 
CONFLICTING LINES. WRITE RW 1548. 


ELECTRICAL WHOLESALING 
330 W. 42d St., New York 18, N. Y. 

















WHOLESALE 
ELECTRICAL 
SUPPLY HOUSE 


One of the best in Michigan for its 
capital investment and size, 1950 volume 
of gross sales approximately $700,000. 
1951 o* will come close to $1,000,000. 
Finest connections with nation’s leading 
electrical manufacturers. Rapid growth of 
this business and demands on the health 
of present owner-manager prompts him to 
effect partial sale of business to investor 
who can assume active management on 
salary plus profit basis. Approximately $50,- 
000 will handle substantial interest in 
business. 
BO 1472 Electrical Wholesaling 
520 WN. Michigan Avenue 
Chicago 11, 
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| 
ELECTRIC SOLDERING TOOLS 


Standard tip 
| ” 


%_” and Yq” 


tips also 


for delicate 


soldering jobs 


AN IDEAL TOOL FOR 
INSTRUMENT SOLDERING 


VULCAN ELECTRIC CO 


TRACE 





MANUFACTURER'S 
REPRESENTATIVE 


Provides well organized coverage of eleven 
(eastern) (northeastern) states. Contact 200 
best electrical and hardware distributors 
only. Present lines well represented through - 
out the territory and main jobs consist of 
training jobbers to increase sales through 
their salesmen and dealers. Interested in 
one additional product. 


FRENCH-VAN BREEMS, INC. 
375 FAIRFIELD AVENUE 
STAMFORD, CONNECTICUT 


mation on 





TV Picture Tubes—A revised and 
enlarged loose-leaf manual contain 
ing comprehensive technical data on 
more than 500 receiving tube types, 
standard TV picture tubes and also 


| including 84 pages of general infor 


vacuum tube operation 
has been made available by Sylvania 
Electric Products, Inc. The manual’s 
engineering data 


text on fundamental electrical laws, 


section 


fundamental properties of vacuum 
tubes, definitions of common radio 
terms, general tube and circuit in 
formation, tube dimensions, the use 
of curves, resistance coupled ampli 
fier data 


tube types 


information on obsolete 
tube base diagrams and 
ballast tubes 


The manual 


data on panel lamps, 
and plug-in resistors 
is available at two dollars per copy 
Sylvania distributor or by 
the 


Sylvania 


at any 
advertising de 
Electric Prod 
Emporium, Pa. 


remittance to 
partment, 


ucts, Inc., 
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MANUFACTURER'S REPRESENTATIVE 
WANTED 


Leading manufacturer of incandescent in 
door and outdoor lighting competitive in 
price and quality, selling only through 
wholesalers, offers opportunity to aggressive 
and energetic representatives with estab- 
lished following. Some choice protected 
sales territories still open 


Write giving full details of background, 
past experience and territory covered 

RW 1579, Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, Ill 




















TOP-NOTCH MANUFACTURING 
AGENCY IN LOS ANGELES 


With key personnel, excellent following 
and reputation, modern showrooms and 
warehouse, calling on the electrical supply 
jobbers of California, Nevada and Arizona, 
cay give complete, effective and dependable 
coverage to additional renowned manu- 
facturers of supply lines and lighting 
equipment. 
Kindly contact 


“ELECTRI-CAL” Factory Representatives, 
5455 Hollywood Bivd., 
Los Angeles 27, California 
Phone: HUdson 2-0174 


SALES MANAGER WANTED 


Manufacturer of conduit fittings, 
electrical connectors and industrial 
lighting equipment has opening for 
experienced man to take charge of 
electrical distributor sales. Give full! 
peisonal history, education, age, ex- 
perience and salary expected in first 
letter. 


SW 1564 Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, Il. 
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includes | 


BUFFALO BELTED 
VENT SET 


THE PROVEN FANS 
TO SOLVE YOUR 


VENTILATION PROBLEMS 


| 
| 


} eee 


and to the complete satisfaction 
of your customers! “Buffalo” Fans 


have been pleasing industrial and 


| commercial users for 73 years—proof 


| that you can sell “Buffalo” 


| 


| 


| 


Fans 
easily and with confidence. BELTED 
VENT SETS, above, are compact, 
light, efficient units for duct-com 
nected service where central ventila- 


| tion is called for. BREEZO Fans, be 


low, are husky, easily-installed wall 


| fans for local ventilation. 6 sizes, 


| 8” to 24”. WRITE FOR INFORMA- 


| TION 








ON PRICES AND CON. 
STRUCTION DATA. 


BUFFALO FORGE COMPANY 
214 Mortimer St., Buffalo, New York 
Canadian Bower & Forge Co., Led., Kitchener 
Ont. — Branch Offices in All Principal Cities 


FIRST 
FOR FANS 








THE UNIVERSAL 


ae Se on 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 
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SLIPKNOT The pedigreed 
tape. Largest selling brand of 
friction tape. Always dependable. 


P.R. SPL IND Th 
SPLICING COMPOUND Tie PLYMOUTH RUBBER COMPANY. In 


splice that can be used on any electrical job. NTON, MASS 


Sold Only 
Through 
| _ | Recognized 
PLYMOUTH RUBBER COMPANY ts Wholesalers 


CANTON, MASS.U.S.A 
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PLYMOUTH RUEPEEA LO. 


PLYMOUTH PLASTIC ELECTRICAL TAPE 
The outstanding plastic electrical tape — higher 


in dielectric strength. Tough — Neat — Economical. 


~ PLYMOUTH RUBBER COMPANY, ihe. 


Established in 1896 
CANTON, MASSACHUSETTS 








Here’s a Fuse Selling 
Field You May Have Overlooked 


a) HE experience of Chief Electrician, 
EK. C. Willy of the H. J. Kaiser Co., 
Radum Plant, Pleasanton, Cali- 

fornia in protecting coils in magnetic re- 

versing switches with Fusetron fuses may 


come as a surprise to many fuse users. 


Even today, there are quite a few men 
responsible for electrical protection who 
do not realize that Fusetron dual-element 
fuses are not just ordinary fuses with a 
fancy name. [hey are a new-type protec- 
tive device. 


Such people will probably welcome 
your telling them of the experience of Mr. 
Willy—as outlined alongside. 


Don't overlook also to tell them of the 
many other advantages Fusetron dual- 
element fuses have over other fuses and 
circuit-breakers. 


lo treshen up your sales story before 
your next call why not refer to the Fuse- 


tron Fuse Bulletin in your sales binder. 


Bussmann Mfg. Co., St. Louis 7, Mo. 


Electric 


ya ANOTHER 
Jf OUTSTANDING 

LEVELOPMENT 
BY THE MAKERS OF 


“THE COWS IN OUR MAGNETIC 
REVERSING SWITCHES BURNED 
OUT EVERY TIME THE SILO GATES 
JAMMED, BUT THAT WAS BEFORE 
WE PROTECTED THEM 
WITH FUSETRON FUSES” 


“ae 
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” : . 
u can quote me, _continues 
ir. E. C. Willy, Chief Electrician, 
H. J. Kaiser Co., Radum Plant, 
Pleasanton, Calif. 
magnetic reversing switches 
welded the main contacts when Silo Gates —. 
When reverse control operated, the armature coul 
not properly engage, resulting in @ burned out coil. 
*The coils cost about $4.00 each, but most impor 
production loss each time the 


**In the past, we found 


tant was the substantial 
coil burned out. 
**We now have 

fuses installed to protect 
year 1950 we blew about 
didn’t lose any coils. This represen ' 
least $400.00 in coils and kept me from being 
dragged out of bed at night, an occurence that 
often happened before. Then, too, we can 
replace burned out Fusetron fuses much 
faster than we can replace coils, to say 
nothing of the valuable production 


time we save : 


0.4 amp. Fusetron dual-element 
these coils. During the 
100 Fusetron fuses, but 

ts a saving of at 


FOR INSTALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM 








